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sation, we think you’ll find timely, incisive 
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dia communications to news@refire-online.
com for our consideration.
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We’ve come a long way in Germany over the last five years in recognising 
the role the capital markets play in raising capital for, and refinancing, real 
estate investment.  The industry has matured, and the range and variety of 
financing sources has broadened beyond measure for German and interna-
tional companies looking to expand their investments in Germany.

EPRA pushes for more German pension
fund exposure to listed property sector

Nonetheless the battle-cry going up 
every year at the annual EPRA con-
ference has been to rally the German 
troops to cast aside their traditional aver-
sion to the stock market and get worm 
to the notion that publicly-listed vehicles 
are both a source of owner-friendly and 
transparent capital-raising, and an asset 
category that other investors would like 
to include in their portfolios.

One of the key themes at the recent 
EPRA gathering in Berlin in September 
was the obstacles – perceived or other-
wise – that hinder German pension funds 
from gaining more exposure to the listed 
real estate sector.

Philip Charles, EPRA’s feisty CEO, 
told delegates at the conference that 
only a change in the laws will encourage 
German institutional capital to invest in 
the listed sector. Pension funds and oth-
er institutionals “were missing out on 
higher returns by virtually excluding real 
estate stocks”, he said. EPRA will con-
tinue its drive to push for more pension 
fund investment in the sector, he prom-
ised attendees.

Charles may have singled out the Ger-
man pension fund industry’s aversion to 
the listed sector in favour of fixed income 
instruments as a national bugbear, but 
all in all, as he conceded, Germany has 
made great strides in raising the profile of 
its listed sector. Five years ago Germany 
was an also-ran, but this year has over-
taken the Netherlands in the European 
size rankings of its listed sector, behind 
only the UK. 

By mid-August the market capitalisa-
tion of German listed property compa-

Eurocastle portfolio goes to 
Apollo, Publity for €330m 
US-based investor Apollo and German 
asset manager Publity have emerged 
as the buyers of the large German of-
fice assets forming the collateral of the 
Eurocastle ‘Bridge’ loan in the legacy 
Lehman Brothers Windermere X secu-
ritisation.                            .. see page 3 

Exit for GE Capital Real Es-
tate with €700m German sale
The London-based private equity group 
Kildare Partners has bought most of the 
remaining German commercial real estate 
and debt portfolio from GE Capital Real 
Estate for an undisclosed amount. The 
portfolio is thought to include see page 6

Scout24’s IPO gets off to 
hesitant start
Germany’s Scout24 Group, which in-
cludes ImmobilienScout24, the largest 
property website in Germany, debuted 
on the Frankfurt Stock Exchange this 
week. The company placed 38.64m 
shares, including 7.6m new shares in 
the form of new capital raising, which 
should raise about €1.16m   see page 8

Where to go to get your 5% 
in Germany
REFIRE recently attended a lively evening 
of debate and discussion as to where the 
real estate investor should be looking in 
Germany to get his traditional target of 
5% return. The occasion involved pre-
senting an analysis of the market carried 
out by research group BulwienGesa on 
behalf of Aurelis Real Estate..see page 17
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over 10 years (2004-2015) would have 
produced annual returns of 5.4%, as 
against a return of only 2.9% using only 

the fund vehicle. The 
results show a dramat-
ic improvement in per-
formance, said Moss, 
“with only a limited rise 
in volatility or risk”.

The study also found 
that implementing a 
‘trend following’ equi-
ties trading strategy, 
based on a 10-month 
moving average, in-

creased the blended p o r t f o l i o ’s 
performance to 6.94%, with a smaller 
increase in volatility to 3.45%.

Moss’s study further examined the 
impact of adjusting the real estate ele-
ment in a typical German pension fund 
made up of 65% bonds, 7% domestic 
equities, 7% international equities, 9% 
real estate and 11% alternative invest-
ments. Increasing the listed element of 
the real estate allocation and applying 

‘trend following’ boosted the 
overall portfolio performance 
from 7.66% to 8.28%.

Additionally, concluded 
Moss, “the further benefits of 
investing in real estate equi-
ties, such as improved liquid-
ity, the scope for strategic 
property-sector diversification 
and yield enhancement, are 
not reflected in these figures.”  

Also speaking to delegates in a pan-
el discussion on German pensions was 
Anna Weickart, a senior investment 
consultant and research manager at 
human resources consultancy Towers 
Watson in Frankfurt. She highlighted 
German reluctance in recognising the 
role listed real estate can play in boost-
ing returns, attributing it to a lack of 
market understanding, an aversion to 
volatility and the negative experience of 
the German REIT movement as factors 
preventing more exposure to the sector.

nies was €48bn, up 73% on last year and 
just shy of its all-time high of €50bn be-
fore the recent stock market downturn. 
Gross property assets 
held by the listed sec-
tor grew 17%, from 
€66bn to €78bn. 

However, what sur-
prises many is the fact 
that 95% of German 
listed property stocks 
are owned by foreign-
ers investors.

Although very 
strongly weighted to-
wards the residential sector (now ac-
counting for 88% of Europe’s listed 
residential property), the share prices of 
German firms have outperformed their 
European peers, with EPRA Germany 
rising 31% over the last 12 months com-
pared to 19% for its UK peers. Equity 
raised on the capital markets this year 
has already surpassed the total of last 
year’s level, which was itself a record. 

One man who attempted to quantify 
what role a greater exposure 
to the listed sector could play 
for pension funds was Alex 
Moss, (pictured, right) the 
CEO of London-based Con-
silia Capital and a member 
of EPRA’s research commit-
tee. Moss has conducted re-
search into the performance 
implications for investors 
who combine an unlisted 
real estate portfolio (in this case German 
Spezialfonds) with a global listed real es-
tate element, in what he calls a ‘blended 
‘approach to real estate allocations.

Moss presented his paper at the 
EPRA conference, and claimed there 
were “quantifiable benefits” to blending 
a multi-asset portfolio with a listed real 
estate element.

His study concluded that a 70-30 
split between property Spezialfonds (the 
preferred real estate vehicle for German 
pension funds) and listed real estate 
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DEALS ROUNDUP

“Ms. Weickart said 
that in a recent survey 
carried out by her com-
pany of German pension 

funds responsible for 
nearly €120bn in invest-
ments, only one survey 

respondent had any 
exposure at all to listed 

real estate.” 
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Ms. Weickart said that in a recent sur-
vey carried out by her company of Ger-
man pension funds responsible for nearly 
€120bn in investments, only one survey 
respondent had any exposure at all to 
listed real estate.  “Global real estate se-
curity investing is a quick and efficient 
way to get a well-diversified exposure 
to some unique property assets and top 
management teams, using only a small 
amount of capital and low governance 
needs. They are increasingly being incor-
porated by investors as a separate asset 
class in their strategic asset allocation 
decisions”, she said.

“German investors do not appear to 
have yet recognised this and it is import-
ant all market stakeholders, including 

industry associations such as EPRA, as-
set managers, consultants, institutional 
investors, politicians and regulatory bod-
ies, work together to rectify this educa-
tion gap.”

Ms. Weickart said the recent inclusion 
of Vonovia (ex-Deutsche Annington) 
in the DAX-30 index of Germany’s top 
companies may act as a catalyst for fur-
ther local institutional investment in listed 
property stocks.

She conceded that until recently, reg-
ulatory restrictions may have prevented 
German institutional investors from in-
vesting in listed real estate stocks. His-
torically they have favoured open-ended 
real estate funds or Spezialfonds. But 
with a large number of these funds now 

in the process of being wound down, 
‘That may also be a trigger for more ex-
posure to securities,’ she said.

Still, change will be slow in coming, 
suggested Edgar Kresin, the head of 
treasury at the Ministry of Finance in 
the eastern state of Sachsen-Anhalt. 
German pension funds’ preference for 
fixed-income is deep-seated, and any 
move into securities would be at a re-
gional level before he could persuade his 
management to invest globally, he said.

Kresin and fellow-speaker Wilfried 
Braun, head of section portfolios at the 
Deutsche Bundesbank, both pointed 
out that German institutionals do actual-
ly have exposure to real estate through 
their investment in covered bonds or 
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Every year German property ad-
visers Dr. Lübke & Kelber produce an 
annual “Risk-Return Ranking” 
on Germany’s 150 biggest cit-
ies. The study is designed to 
highlight ‘hidden champions’ 
outside Germany’s Big 7 cit-
ies, and determine in which 
cities investment in residen-
tial real estate could prove 
very attractive, given a certain 
*’locational risk’ weighting at-
tributed to each city.  

Calculating this risk weighting is 
Dr. Lübke & Kelber’s secret formula, 
but it certainly throws up some inter-
esting investment ideas, and high-
lights cities that might not be on ev-
ery investor’s immediate investment 
radar. We’ve always found it a very 
useful tool.

This year’s top ‘hidden champi-
on’ and best-kept investment secret 
turned out to be none other than 
Wolfsburg, home of Germany’s (and 
the world’s) biggest carmaker, Volk-
swagen. Leaving aside the events of 
3 weeks ago, this was the city, among 
Germany’s numerous B- and C-cities, 
that in March this year represented 
among the best risk-adjusted residen-
tial investment locations in the land.

We don’t for an instant doubt the 
validity or integrity of Dr. Lübke & Kel-
ber’s methodology. How could they 
have known of the duplicity being 
perpetrated up in the top manage-
ment boardrooms of the car manu-
facturer that dominates its town like 
no other Germany manufacturer in 
any town across the country?

The city of Wolfsburg, with a pop-
ulation of 120,000, IS Volkswagen, 
for all intents and purposes. 70,000 
workers are directly employed by 
Volkswagen, and tens of thousands 
of others in the city and surrounding 
areas work for suppliers and affili-
ates. Almost every family in the town 
has somebody who works for the 
company, if not several.  It’s the coun-

Wolfsburg. From core, to value-added, to opportunistic. Overnight.
try’s financially strongest city, with the 
highest economic output per head of 

population.
Most of the city’s real es-

tate is owned by Volkswagen, 
there’s a Volkswagen bank, a 
Volkswagen real estate dealer, 
the Volkswagen soccer team 
VfL Wolfsburg is sponsored 
by the company and plays in 
the Bundesliga, there’s even a 
Volkswagen sausage factory in 

the town.
Nobody right now can tell what the 

impact of the Volkswagen disaster will 
be on the German economy, quite apart 
from on Volkswagen itself. German TV 
crews, despatched to Wolfsburg to 
bring back colour reports, show a city 
tightening up with fear as to what might 
be coming down the pike. Workers 
scurry past the cameras, faces hidden, 
unwilling to comment.

In a week when overall German un-
employment reached a ten-year low, 
and with the German economy riding 
high, the cuts at Volkswagen have just 
started. Work shifts are being can-
celled, freezing hires imposed, spend-
ing embargoes implemented. Volk-
swagen employs more than 270,000 
people in Germany, and accounts for 
more than 1.5% of all German employ-
ment.  These cuts are going to be felt.

It’s not quite “What’s good for Gen-
eral Motors is good for America”, that 
much-misquoted claim by GM’s leg-
endary CEO Charles “Engine Charlie” 
Wilson, but there’s no doubt that the 
reverse is more than partly true – the 
fines and penalties, the bans on mar-
ket access, the loss of market value. 
plus the sheer inestimable costs of 
withdrawing millions of cars and the 
damage to its reputation across its 
twelve brands, will weigh on the com-
pany for years to come. The shell-
shocked employees in Wolfsburg 
turning away from the cameras seem 
to understand instinctively the por-
tent of this catastrophe.

.................................................
EDITORIAL

The Volkswagen debacle underlines 
yet again what Nassim Nicholas Taleb, 
he of the Black Swan fame, would de-
scribe as the mis-pricing of risk – in 
this case, of cluster risk. The immedi-
ate prospects for Wolfsburg real estate 
have just fallen through the floor – it 
doesn’t take a clairvoyant to forecast 
the city won’t be next year’s ‘hidden 
champion’ again.

But what of the bigger picture? As 
nearly 37,000 real estate professionals 
descend on Munich this week for the 
annual EXPO REAL, it’s fair to say that 
not everybody is going to be distraught 
about the local markets of Wolfsburg, 
Ingolstadt or Zuffenhausen, other 
Volkswagen cities. Quite the contrary, 
German real estate is riding higher 
than ever before.  Foreign investors 
are nearly back to the pre-crisis peak 
level of 55% share of transaction vol-
ume that is likely to surpass €50bn this 
year, a new record.

Demand for German core property is 
so hot that the concept of ‘core’ is prac-
tically losing its meaning. The big banks 
are withdrawing from all but the biggest 
cities, leaving financing of regional en-
gagements to the Sparkassen and the 
alternative lenders. Big German pen-
sion funds are starting to look beyond 
the local market and gearing up for 
major global expansion, including into 
the USA and Asian markets, for want of 
adequate opportunities at home.

This won’t all happen at once. As Ger-
many rightly celebrates this weekend its 
enormous achievements in the twenty 
five years since re-unification, it’s brac-
ing itself for new challenges as it grap-
ples with waves of new arrivals whom it 
has promised to house, feed and inte-
grate. Just as a quarter of a century ago, 
there is a rumbling in the streets that 
hints at big changes afoot – just as large 
swathes of the population are digging 
in their heels to prevent any change to 
their hard-earned sense of comfort and 
well-being. What lies ahead, we ask?

                  
                    Charles Kingston,  Editor
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Pfandbriefe, although these have the 
chaacteristics of fixed income. “They do 
of course offer very limited returns com-
pared to investment funds, REITs of pri-
vate equity”, said Braun.

Kresin said that the ongoing low 
yields on fixed income instruments 
was having a slow drip-drip effect on 
attitudes towards real estate, both as 
an investor and as an owner. Many 
states and federal government author-
ities do have considerable exposure to 
real estate in the form of social hous-
ing, administration offices, forestry and 
agriculture, so this is not new for them.  
“What is new is to have it as an asset 
class that is actively managed.”

€370m subsequently became non-per-
forming and ended up with special ser-
vicer Hatfield Philips.

Private equity group Apollo has 
now bought five of the six buildings in 
a share deal worth €270m, while the 
Leipzig-based Publity acquired the last 
remaining asset in a direct transaction 
worth €60m. 

The Publity asset is the 40,000 sqm 
23-storey former regional headquar-
ters of Vodafone in Eschborn, outside 
Frankfurt, built in 2002. Although large-
ly vacated by Vodafone, the telecoms 
company continues to pay the €7.4m 
annual rent until end-2017.

Hatfield Philips International (HPI), 

Germany/CMBS
Eurocastle ‘Bridge’ portfolio 
goes to Apollo, Publity for 
€330m 

US-based investor Apollo and German 
asset manager Publity have emerged 
as the buyers of the large German of-
fice assets forming the collateral of the 
Eurocastle ‘Bridge’ loan in the legacy 
Lehman Brothers Windermere X se-
curitisation. 

Eurocastle, an affiliate of US private 
equity investor Fortress, had originally 
bought the six-asset portfolio in 2007 
from a Deutsche Bank open-end-
ed fund for €482m. The senior loan of 
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which was appointed special servicer to 
the portfolio, said “the pricing achieved 
was greater than the latest public val-
uation, and net proceeds from the dis-
posal are expected to fully cover the 
outstanding principal and interest on 
the senior loan and and partially repay 
the amount outstanding on the Junior 
Loan,’ the company added.

The 190,000 sqm portfolio consists 
of six office buildings producing €28m 
in annual gross rents.  Apart from the 
Vodafone property in Eschborn (pic-
tured, right) bought by Pub-
lity, they include the 44,300 
sqm Galluspark in Frankfurt, 
entirely leased to Deutsche 
Bahn; the 48,100 sqm Alt 
Moabit 91 in Berlin, the 
29,800 sqm Abraham-Lin-
coln-Park 1 office in Wies-
baden as well as assets in 
Düsseldorf and Sulzbach. 

According to a report by 
CoStar Finance, Apollo is already in the 
process of refinancing its all-cash share 
purchase of the five assets with a vari-
ety of different banks, including Gold-
man Sachs, Deutsche Bank and Bank 
of America Merrill Lynch, and looking 
for a 70% facility, which suggests a new 
senior loan of €185m. Such a loan is 
likely to in turn be securitised, thus re-in-
troducing the portfolio to a much-dimin-
ished European CMBS pool.

CoStar cited a recent valuation of the 
five Apollo assets of €285m, implying a 
5% discount on the portfolio’s current 
value. The valuation on the Eschborn 
property was put at €74.1m two years 
ago, before Vodafone took the decision 
to vacate. This would account for the 
discount which Publity received in buy-
ing the building for €60m.

HPI was appointed special servicer 
on the loan after the borrowing enti-
ties, a unit of Fortress’ Eurocastle divi-
sion, failed to repay it in full on its 15 
January 2014 maturity date. HPI then 
took control of the borrowing entities 

through enforcement on Luxembourg 
share pledges and appointed Valad as 
the new asset manager to enhance the 
value of the portfolio.

HPI and Valad subsequently hired 
NAI Apollo and PricewaterhouseCoo-
pers to market the portfolio to potential 
buyers, culminating in the sales to Apol-
lo and Publity.

The deal marks the third large Ger-
man portfolio HPI has managed to 
sell for more than €250m over the last 
24 months. We reported in REFIRE on 

HPI’s successful sales of the Margaux 
portfolio and Treveria Silo E portfolio in 
December 2013 and 2014 respectively. 

Germany/Acquisitions
Exit for GE Capital Real Es-
tate with €700m German sale

The London-based private equity group 
Kildare Partners has bought most 
of the remaining German commercial 
real estate and debt portfolio from GE 
Capital Real Estate for an undisclosed 
amount. 

The portfolio is thought to include 
60 commercial properties and 80 se-
cured loans, almost all secured on of-
fice propertis, with a face value of close 
on €700m.

GE Capital Real Estate is selling the 
assets as part of its strategy, announced 
a year ago, to reduce the size of GE 
Capital, its financial unit, in a drive to 
refocus on its core industrial operations.  
The sale of the German assets leaves 

GE with only seven light-industrial prop-
erties left in Germany, held in a joint ven-
ture, along with a shopping centre loan 
which is due to be imminently dissolved. 

It said it now plans to close down its 
Frankfurt office with its 40 staff by mid-
2016, with perhaps a handful of staff 
moving with the assets to Kildare.

In April the GE group sold the major 
part of its property assets worldwide to 
Blackstone for $23bn along with $9bn 
of performing first mortgage property 
loans to US bank Wells Fargo 

According to Timo Thömmes, man-
aging director and general counsel of 
GE Capital Real Estate Germany: ‘With-
in a very short time we have succeeded 
in completing an immensely complex in-
tegrated share and portfolio transaction 
at very high quality. At the same time, it 
was important to us to put the portfolio 
into good hands. We are confident that 
this is the case with Kildare Partners.’

The German sale comes barely a year 
after the company had announced big 
plans for investment into German com-
mercial real estate, but those plans were 
rapidly supeceded by parent compa-
ny GE’s sudden volte face, and its new 
strategy to return to its electrical and 
manufacturing roots.

Kildare was founded in 2013 by for-
mer Lone Star executive Ellis Short, 
and targets opportunistic investment in 
distressed real estate in western Europe.  
Last year it bought the German Mars 
NPL portfolio from Deutsche Bank, and 
has since been busy selling several of 
that portfolio’s assets, including Le Mé-
ridien hotels in Munich and Frankfurt, 
which it sold to German savings bank 
manager Deka and Cologne-based 
Art-Invest Real Estate respectively

It raised equity of $2bn for its first Eu-
ropean real estate investment fund last 
year. In total, the company has closed 
on 12 investment deals at an aggregate 
price of over $3.8bn over the past two 
years in Germany, the UK, the Nether-
lands, Norway and Ireland.
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Germany/Listed Companies
Merger wave intensifies 
with Deutsche Wohnen-LEG 
combine

Germany’s wave of residential 
property company consolida-
tion has intensified even fur-
ther, as the biggest players rush 
to achieve a bigger slice of the 
huge market for rental housing, 
in which economies of scale can 
lead to huge boosts in profitability. 

The latest mega merger is between 
two of Germany’s largest apartment 
owners, Deutsche Wohnen AG and 
LEG Immbolien AG, who have agreed 
to merge and create a bigger entity 
that will own and manage a portfolio 
of 250,000 units valued at about €17 
billion. Deutsche Wohnen’s stock-for-
stock deal, which LEG’s board has vot-
ed to accept, values LEG at just over 
€4.6 billion

The deal represents a 13% premium 
on the closing price of LEG stock prior 
to Deutsche Wohnen’s announcement 
on September 21st. LEG has already 
recommended to its shareholders to 
accept the offer.

Thomas Hegel, chief executive at 
the Dusseldorf-based LEG, said: “The 
combination is the next logical step as 
both companies pursue the same busi-
ness philosophy and complement each 
other regionally very well. This creates a 
strong base for a successful joint future. 
We are convinced that, under a single 
roof, we will generate significant val-
ue-added for shareholders, employees 
and our tenants.”

Listed on Deutsche Börse’s MDAX, 
Berlin-based Deutsche Wohnen cur-
rently holds 144,000 units, of which 
141,900 are residential and 2,100 are 
commercial. LEG owns 110,000 rented 
residential assets, almost exclusively in 
its heartland of North Rhine-Westphalia.

“This is an excellent foundation to 
grow further together and expand our 

strong position in the European market,” 
says Michael Zahn, CEO of Deutsche 
Wohnen, who will run the combined 
company from headquarters in Berlin. 

Hegel (pictured, below) will 
become deputy chief exec-
utive, and will join the board 
along with LEG colleague 
Eckhard Schultz.  

Zahn and Hegel said in a 
conference call with analysts 
that the main future drive of 

the company would be to concentrate 
on acquisitions in North Rhine-West-
phalia, Germany’s most populous state. 
Operations in the western part of the 
country would be handled from LEG 
headquarters.

The merger will catapult the com-
bined group to the number three spot in 
Europe, behind Unibail Rodamco and 
Vonovia, the German group recently 
renamed from Deutsche Annington, in 
terms of portfolio value.

Germany/Acquisitions
US hedge fund Marathon 
scoops Monti retail portfolio 
for €168m

The New York-based opportunistic 
hedge fund Marathon Asset Manage-
ment has bought the Irish-Polish ‘Monti’ 
portfolio of German retail assets from an 
Australian listed fund managed by Can-
ada’s Brookfield Capital Management 
for €168m.

The Multiplex European Property 
Fund is managed by Brookfield Capital 
Management and is listed on the Aus-
tralian Securities Exchange. Brookfield 
inherited the assets when it took over 
Australian contractor Multiplex.

The portfolio contains 61 properties 
spread across Germany and consists 
mainly of retail assets, DIY-stores and 
two logistics properties. Major retail 
tenants include Edeka, Hornbach, 
Netto and REWE.

...see	page	11

The sale of the properties to Mara-
thon now means that the entire Monti 
portfolio has now been sold off, after five 
nursing homes had been previously sold 
to Spezialfonds Patrizia Pflege-Invest 
Deutschland, managed by listed Augs-
burg-based Patrizia Immobilien.

Marathon has been mainly active in 
property debt investment across Europe, 
and is one of the equity owners in Germa-
ny’s erstwhile largest property company 
IVG Immobilien, which is now owned by 
its previous bondholders after filing for in-
solvency three years ago. It has been buy-
ing heavily in depressed European mar-
kets over the past two years, particularly 
Ireland, where it has been buying up re-
gional shopping centres, residential apart-
ments and commercial loan portfolios.

Earlier this year Marathon bought out 
the remaining 55 retail properties from 
the liquidating Luxembourg closed-end 
fund German Retail Partnership from 
fund manager Internos for an undis-
closed price.

Germany/IPOs
Scout24’s IPO gets off to 
hesitant start

Germany’s Scout24 Group, which in-
cludes ImmobilienScout24, the largest 
property website in Germany, debuted 
on the Frankfurt Stock Exchange this 
week. The company placed 38.64m 
shares, including 7.6m new shares in 
the form of new capital raising, which 
should raise about €1.16m in gross 
proceeds for the company, including a 
greenshoe option.

The issue price was €30.00 per share, 
just below the mid-price of its pre-IPO 
spectrum of €29.50 to €31.00. A slight-
ly higher top price of €33.00 had been 
pitched, but the range was narrowed 
down just prior to the IPO, given the 
somewhat cloudy environment on glob-
al markets. Credit Suisse and Goldman 
Sachs International acted as joint glob-
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Greenman
Investments
Greenman are sector specific investment fund managers. Our sole focus is the German food retailing 

asset class, Fachmarktzentren. Greenman manage assets with a value of over €250m located across 

Germany. Our investment strategy delivers:

• low finance & operational costs

• high annual rent surpluses

• twice annual investor distributions

• flexible investment structures

• conservative exit models

• operational transparency 

For more information about Greenman and our investment priorities please contact a member of our investor relations team 
in our Dublin office on +353 1 647 1121 | enquiry@greenman.com
Premier Benchmark Property LTD., t/a Greenman Investments is authorised as an Alternative Investment Fund Manager by the Central Bank of Ireland 
under the European Union (Alternative Investment Fund Managers) Regulations 2013. Authorisation number C123941.

www.greenman.com
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al coordinators and joint bookrunners, 
while Barclays, Jefferies and Morgan 
Stanley acted as joint bookrunners.

This was the Berlin-based Scout24’s 
second attempt to list itself as a public 
company, after it withdrew its proposed 
launch in autumn 2014 due to excessive 
volatility on the stock markets. At the 
time it was also thought that the new 
owners had not fully bedded down and 
the move was premature.

 The new owners, private equi-
ty groups Hellman & Friedman and 
Blackstone, had paid €1.5bn to Deut-
sche Telekom for a 70% stake in the 
Scout24 business, with the German 
telecoms group retaining 30%. 

“Together with our shareholders, we 
have worked hard to position Scout24 in 
all regards for a successful future,” said 

CEO Gregory Ellis, an American brought 
in by H&F to ready the firm for flotation. 
“The planned IPO is the logical next step 
in the company’s development path, and 
now is the right time to take it.”

Scout24’s turnover in 2014 was 
€342m, up 11% on the previous year, 
with EBITDA of €149m a gross profit of 
44%. The group has nearly 1,100 staff.

 What was proposed then was to float 
25% of the company for about €800m, 
before market uncertainty led to the IPO 
plans being shelved. Since then a trade 
sale had also been mooted, with suit-

ors such as Axel Springer Verlag and 
ProSieben having shown interest this 
summer, before walking away.

 Scout24 is the leading digital clas-
sifieds group in Germany, with portals 
such as AutoScout24, dating website 
FriendScout24, and FinanceScout24, 
in addition to its flagship property web-
site ImmobilienScout24, which attracts 
more than 12m unique monthly visitors.

Since selling its stake to the new 
owners last year, Scout24 has under-
gone a major cost-cutting regime, sell-
ing off smaller assets and refinancing 
its debt on more favourable terms while 
paying a dividend to its owners. The 
group expects to post earnings before 
interest, taxes, depreciation and am-
ortisation (EBITDA) of more than €200 
million in 2016. 

0
Real Estate Asset Management Report

© Bell Management Consultants

The largest Asset Management Provider by assets under management

1 ECE Projektmanagement G.m.b.H. & Co. KG 18.300 12.810
2 CORPUS SIREO Investment & Asset Management GmbH 16.000 15.520
3 Bilfinger Real Estate Asset Management GmbH 14.134 14.134
4 PATRIZIA Immobilien AG 10.700 214
5 IC Asset Management GmbH 8.800 k.A.
6 Acrest Property Group GmbH 5.442 5.442
7 HIH Real Estate GmbH 4.400 4.400
8 POLARES Real Estate Asset Management GmbH 3.800 3.800
9 CR Investment Management GmbH 3.510 3.510

10 HAHN Fonds und Asset Management GmbH 2.400 240
11 Jones Lang LaSalle GmbH 2.100 2.100
12 F&C REIT Asset Management GmbH & Co. KG 1.750 963
13 Estama Gesellschaft für Real Estate mbH 1.720 1.393
14 Art-Invest Real Estate Management GmbH & Co. KG 1.640 262
15 BLUE Asset Management GmbH 1.425 1.425
16 BECKEN Holding GmbH 1.350 945
17 VÖLKEL COMPANY Asset Management GmbH & Co. KG 1.340 1.340
18 HGA Real Estate GmbH 1.200 1.110
19 Garbe Logistic AG 1.100 495
20 Cordea Savills GmbH 1.061 605

position AM-Provider aum 2014 total
in mill. €

aum 2014 non-captive
in mill. €
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Germany/Retail Real Estate
French group La Française 
launches new €100m retail 
fund

The Paris-based La Française Real 
Estate Managers, the real estate in-
vestment management company of La 
Française group, is launching a €100m 
collective real estate investment vehicle 
(SCPI) that will invest in retail or e-com-
merce related assets in Europe, primarily 
in Germany and France.

La Française has already established 
an investment platform for this market, 
with operations in Europe’s three main 
market places: Paris, London and Frank-
furt. The group set up its first European 
fund in 2014, LFP Europimmo, the first 
French SCPI investing in commercial real 
estate across Europe, but initially focus-
ing on Germany.

For the German and London mar-
kets, it relies in particular on the sourc-
ing and investment expertise of La 
Française Forum Real Estate Part-
ners, its joint venture partnership with 

Forum Partners in which it holds a 
24.9% equity stake, and with whom it 
jointly acquired Cushman & Wakefield 
Investors last year to invest directly in 
European real estate.

The company said its new Europimmo 
Market fund was set up to take advan-
tage of shifts in the European retail and 
shopping landscape, particularly in the 
light of the increasing role played by on-
line buying. Assets targeted will be high 
street stores and shopping centres, but 
also higher-yielding retail logistics prop-
erties. In a statement the company said, 
“This dual investment strategy will en-
able us to diversify risk and operate in 
complementary but inseparable sides of 
the retail business. The fund will target 
core/ core+ retail properties in regions of 
retail density with the potential for high 
footfall and purchasing power.”

La Française REM already has €2bn of 
retail and related assets under manage-
ment, totalling more than 1m sqm and 
let to nearly 1,000 international retailers, 
out of total AUM of €13bn. Tenants in-
clude retailers such as Carrefour, H&M, 

Diesel, Minelli, BNP Paribas and Mc-
Donalds. The group is part of the €48bn 
La Française asset management group, 
itself a subsidiary of the Credit Mutuel 
Nord banking group.

Separately, La Francaise Forum Real 
Estate Partners (LFF) has also been ac-
tive in Germany on behalf of its many 
French retail investors. It has invested 
over €140m in Germany this year, in-
cluding a recent acquisition of a Munich 
office block from the private LHI Group. 
The asset, in Munich’s Laim district, is let 
to a number of blue-chip tenants, includ-
ing the Deutsche Bundesbahn.

According to Jens Goettler, LFF’s 
head of Germany, “Munich offers a rare 
combination of a high level of stabili-
ty with strong growth prospects from a 
vibrant local economy. The low vacan-
cy rate (a little over 5%) and the limited 
development pipeline are working in our 
favour and should support high occupa-
tion rates and rental growth prospects. 
The multi-let profile is a good combina-
tion with our first acquisition (in Offen-
bach) for the SCPI, being a single tenant 
asset on a long lease.”

Goettler was referring to the group’s 
€20m acquisition of a six-storey property 
let to Saint Gobain in Offenbach, beside 
Frankfurt, in this year’s first quarter. With 
its joint-venture partner Aberdeen Asset 
Management, it followed that up by buy-
ing two German retail assets for €79m.

Germany/Project Development
DERECO, Revitalis join up 
for €400m partnership

The independent Cologne-based fam-
ily office DERECO said recently that 
it plans to extend its co-operation 
agreement with Hamburg developer 
Revitalis Real Estate into a much 
broader strategic partnership, which 
could see the two companies collab-
orating on up to €400m worth of proj-
ects over the coming years.

...from	page	8

Regulated by RICS

REAG is an independent consultancy specialising in real estate. Our professional team in Europe
provides services to national and international clients primarily in the following fields:

• Appraisal (ImmoWertV, BelWertV, Red Book, IFRS)

• Investment Advisory (Document DD/management, distressed portfolio consultancy)

• Technical Services (Technical DD, Project Monitoring)

• Green Building (BREEAM, LEED)

• Environmental Due Diligence
• Asset Management Support
Represented in Berlin, Frankfurt, Hamburg, Bremen,
Cologne and Munich, please call: 

REAG GmbH Real Estate Advisory Group Germany
Bockenheimer Landstraße 22, 60323 Frankfurt/Main 
Tel. +49(0)6924752670 
info@reag-aa.com  /  www.reag-aa.com

Professional Excellence

Please visit us:
Hall A1, Booth 231

5 - 7 October 2014

Messe Munich
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BROADEN  YOUR HORIZON!
 18. – 20. NOVEMBER 2015 KITZBÜHEL, TYROL

REAL ESTATE
LEADERS SUMMIT

REGISTER
NOW!

www.recomm.eu

SPONSOREN MEDIENPARTNER

FOURTH IDEAS SUMMIT FOR TOP PLAYERS  IN
THE INTERNATIONAL REAL ESTATE INDUSTRY
The board of speakers keeps growing and will comprise 

eleven international speakers by 2015 – the complete list 
of all speakers is available at www.recomm.eu

KLAUS WOWEREIT 
Governing Mayor of Berlin (2001-2014)

Klaus Wowereit was mayor of Berlin from 2001 to 2014, 
shaping the image of the German capital. He regards 
socially just and ecologically sensible urban develop-

ment as a key factor for the sustainability of cities and 
therefore considered this as a maxim for acting during 

his time in office.

CHRISTOPHER PISSARIDES 
Received Nobel Prize in Economic Sciences

Christopher Pissarides is a Cypriot-British economist 
and Nobel Prize winner of 2010. He is Regius Professor 
of Economics at the London School of Economics. His 
research interests focus on notably labour, economic 

growth, and economic policy.

NASSIM N. TALEB 
Philosopher and Finance Mathematician

Nassim Nicholas Taleb spent 20 years as a derivatives 
trader before becoming a researcher in practical, math-
ematical, and philosophical problems in probability. He 
is currently Distinguished Professor of Risk Engineering 

at NYU's School of Engineering. 

YANIS VAROUFAKIS 
Economist and former Greek Finance Minister

The renowned economist Yanis Varoufakis is Professor 
of Economic Theory at the University of Athens. He is 
the author of several notable publications on math-

ematical game theory and state economy. From Janu-
ary to July 2015 he was the Greek Minister of Finance in 

the cabinet of Prime Minister Alexis Tsipras.

3 DAYS, 11 TOP SPEAKERS AND 200 TOP MANAGERS… 
...from the real estate industry, two exclusive evening events 

and tons of exciting inputs
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Revitalis is specialised in large-scale 
residential and hotel projects, with a 
number of high-profile developments 
under its belt in Dortmund, Hamburg, 
Freiburg, Dresden and Frankfurt, with 
further site acquisitions in Berlin in the 
immediate pipeline.

DERECO, which offers asset and in-
vestment management services to pri-
vate and semi-institutional clients in 
the property sector, has already taken 
a stake in two of Revitalis’s projects in 
Freiburg. The new deepened partner-
ship now plans to focus on large-scale 
urban projects which can be sold on as 
a package to investors, with a number of 
apartment units being offered to individ-
ual buyers. At least €90m will be invest-
ed this year in Dresden and Dortmund, 

including a hotel in Dresden, with Berlin 
and Hamburg projects to follow. 

Revitalis will be in charge of opera-
tions on the projects, while DERECO will 
handle the capital raising and financing.

DERECO has been growing rapidly 
and just recently won a new €80-€100m 
buying mandate from a Dutch family of-
fice. DERECO is to invest the money in 
retail and office properties in premium 
locations and pedestrian zones with in-
dividual asset values of €10m upwards, 
along with news residential real estate 
with some retail space in towns with 
populations of 50,000 people and more. 

The goal is to acquire the new or near-
ly new assets on a forward deal basis, 
with an upper limit of a twenty-times 
multiple. DERECO would handl the asset 

management of the assets itself on be-
half of its investors.

According to Marc Ludwig, senior 
investment manager at DERECO, “New 
retail constructions right on the market-
place of sustainable cities and towns 
with a medium-sized catchment area 
and a high centrality rating or new res-
idential properties with a full-range re-
tailer under the same roof in good ur-
ban housing locations would be ideal. 
We’d conclude buying contracts from a 
pre-letting level as low as 40%, provided 
an outline building application has been 
granted approval.”

DERECO has recently bought just 
such properties for other single-family 
offices in German towns like Stade, De-
tmold and Siegburg.

MORE THAN 15 YEARS TRACK RECORD IN HIGH YIELD REAL ESTATE INVESTMENTS IN GERMANY 

BORIS HARDI PRINCIPAL CONSULTING OFFERS:

• Market-insight and deal-fronting for international buyers in Germany

• Commercial real estate sales in Germany 

• International landlord representation in Germany

• Identifi cation, asset underwriting and management of asset managers

• Forward-deals and off-market acquistions for foreign investors

• Commercial real estate offerings of single assets 

 >20 Mio. Euros and portfolios >100 Mio. Euros

• Client representation at banks‘ and real estate institutions‘ senior level

YOUR GATEWAY TO GERMAN REAL ESTATE

www.bhpere.com
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Building Networks

Connecting Global Competence

 18th International Trade Fair for Property and Investment 

October 5–7, 2015 | Messe München | Germany

Find out more:
www.exporeal.net
www.blog.exporeal.net

Pattern Limited
Tel. 020 3375 8230
info@pattern.co.uk

Contacts made today
are the business of tomorrow.
EXPO REAL is Europes largest trade fair for property and invest ment, 
where key industry players are assembled under one roof for three days, 
providing you with an ideal setting for effective networking. 

Make the most of this opportunity!

› Make new contacts, with around 37,000 participants to choose from

› Meet with more than 1,600 international exhibitors

›  Use MatchUp! to get your profile noticed before the trade fair  
even begins 

› Hear all about the latest trends from around 400 prominent speakers

Secure your ticket now and take part in MatchUp!, EXPO REAL's 
matchmaking and participant service, to ensure you get more  
out of your visit to the trade fair: 
www.exporeal.net/tickets

Register by August 10, 2015 to ensure  
you don´t miss out on attractive benefits  
and premium MatchUp! services worth  
up to EUR 135! 

www.exporeal.net/tickets 
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Germany/Study
Eastern German commer-
cial real estate investment 
doubles over 2014

REFIRE tuned in to listen to Niklas 
Karoff, the CEO of listed eastern Ger-
man commercial property specialist TLG 
Immobilien, in a conference call with 
journalists on the occasion of TLG’s an-
nual market review “Property Market Ber-
lin and eastern Germany”. 

Given TLG’s focus on the region and 
historical connection with both the cap-
ital city and the major cities of the six 
eastern states, we invariably learn a lot 
about market trends, new developments, 
and (sometimes surprising) investor be-
haviour.

Berlin itself, as the capital city, saw its 
highest transaction volume in 2014 since 
the boom year of 2007. Commercial 

transaction volumes grew over 2013 by 
19% to €4.28bn, exceeding the ten-year 
average by 27%.  Office transactions 
made up 40% of the volume, “not only in 
prime locations, but especially in estab-
lished B-locations”, said Karoff. “Berlin 
is currently the focus of demand for do-
mestic an international investors.”

Overall, commercial property invest-
ment into other eastern German cities 
doubled to €2.7bn, helped by the rise in 
tourism and an otherwise buoyant econ-
omy. Leipzig reported €516m, a 50% 
increase, with most deals done in the 
retail (37%) and office (27%) sectors. 
In Magdeburg, volumes rose 81% to 
€156m, in Dresden by 9% to €336m, re-
flecting rising tourist numbers and more 
spending on retail. Dresden’s overnight 
stays rose by 7.6%.  Berlin has become 
a true tourism magnet, with 12m tour-
ists and overnight stays rising 6.5% to 

28.7m, ranking it third in Europe behind 
only London and Paris.

In its ranking of the top ten most dy-
namic locations in Germany, the Institut 
der deutschen Wirtschaft (IW) in Co-
logne includes Berlin, Leipzig and Erfurt. 
Rising populations again and falling un-
employment are having a positive effect 
on demand for real estate, with sharply 
falling vacancy rates.

Retail, too, is enjoying high demand. 
Berlin is attracting more and more inter-
national retailers and, next to Munich, 
now counts as one of the ten most attrac-
tive commercial locations in Europe. Due 
to increased demand for retail space in 
2014, prime rents in the capital reached 
€300 per sqm. Even Potsdam, Dresden 
and Leipzig recorded rising rents, the 
highest to be found in the Leipzig com-
mercial centre where the rate for smaller 
retail space stood at €130 per sqm.

Vis i t  us  at  w w w.prel ios.de or  ca l l  us :  +49 (0)  40 /  350 170-0

Transaction, asset and shopping center management for investors

As a Hamburg-based full-service provider Prelios o�ers the full range of integrated 
services for your commercial real estate: asset and portfolio management and 
transaction management, shopping center management and letting services, 
commercial and technical property management as well as refurbishments and 
developments. Investors bene�t from integrated services from one provider, 
tailored property concepts and long-term experience in creating value.

Let´s talk about your business! 

Prelios Immobilien Management –

THE SPECIALIST FOR YOUR 
COMMERCIAL REAL ESTATE

EXPO REALHalle C1Stand 220
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The TLG annual report analyses mar-
ket developments in the principal east-
ern German cities of Berlin, Dresden, 
Leipzig, Erfurt, Jena, Magdeburg, Pots-
dam and Rostock, based on about 2,000 
analyses of internal and external date. 
You can download the complete report 
at www.tlg.de

Germany/Study
Where to go to get your 5% 
in Germany

REFIRE recently attended a lively evening 
of debate and discussion as to where the 
real estate investor should be looking in 
Germany to get his traditional target of 
5% return. The occasion involved pre-
senting an analysis of the market carried 
out by research group BulwienGesa on 
behalf of property investor Aurelis Real 
Estate. Commerz Real and Waterway 
Investment GmbH were also on panel 
duty to weigh in with their views, along 
with lawyers Beiten Burkhard in whose 
Frankfurt offices the well-attended gath-
ering took place.

In a nutshell, the BulwienGesa study 
concluded the following:

For large amounts of capital seeking 
core investments, the office sector in 
Germany’s A-cities should offer an IRR 
of only about 2.3% to 4.6%. The IRR on 
residential is between 2.88% and 3.3%, 
the lowest of all asset classes analysed. 
Shopping centres in the biggest cities 
will return 3.1% to 3.8%.

Smaller markets are curently showing 
heightened liquidity at the moment, and 
would be most likely negatively affect-
ed if investment dmeand were to slow 
down again. Properties here also tend 
to be smaller in size. However, they have 
more upside potential - The prime seg-
ments of office markets in Class C and 
D cities report returns of up to 6.0 % and 
7.3 %, respectively. The segment of Un-
ternehmensimmobilien (UI), or corporate 
or industrial real estate, delivers stable 
returns upward of 5 % across a range of 
5.1 % to 7.5 %.

For non-core, the prospects of 5%-
plus improve rapidly. The expectation for 

non-core office real estate ranges from 
4.6% to  9.8%, although there is a risk of 
ending up with a negative IRR. Hotels are 
offering good returns, with up to 7.6% 
being achieved for properties coming to 
the end of current lease arrangements.

In logistics (as we report elsewhere in 
this issue), modern logistics properties 
outside the established logistics regions 
(see map on page 26) are yielding 5.5% 
to 7.7%.

The best returns are currently in the 
new class of light-industrial or Unterneh-
mensimmobilien, with return expecta-
tions for business parks, with their mix 
od office and warehouse/service areas 
running at 6.9% to 11%, while light-man-
ufacturing properties can offer yields 
ranging from 7.5% to 11.2%. Up there 
with light manufacturing, for the hardi-
est of opportunistic investors, are office 
properties in C- and D-cities which return 
6.1% to 12%.  But here you really need 
to know your local market well, all partic-
ipants agreed.

Germany/Indices
JLL/ZEW financing barome-
ter takes dip in Q3

One of the barometers we keep an eye 
on at REFIRE is the quarterly Deutsche 
Immobilienfinanzierungsindex, or Difi 
for short, a quarterly reading of survey 
participants’ assessment of the current 
situation and expectations for the Ger-
man real estate financing market.

It is produced and managed by prop-
erty adviser JLL and the Zentrum für 
Europäische Wirtschaftsforschung 
(ZEW), the Centre for European Eco-
nomic Research, and is calculated on 
the basis of an average of the results for 
th ofice, rtail, logistics and fresidential 
real estate sectors. 

Its latest reading, for Q3, shows a 
big fall in confidence over the previous 
quarter, with the Index falling 6.2 points 
to 23.5 points and its lowest level since 
end-2012. The results can be interpret-
ed as saying that respondents see the 
current climate as still good, but expect 
prospects to disimprove over the next 

six months. This sentiment applies to all 
market segments except for logistics.

Markus Kreuter, head of financing 
at JLL, believes the under-represented 
logistis sector is now coming back into 
lenders’ favour. “Because of the com-
petitive pressure on lending in the office, 
retail and residential financing sectors, 
the logistics sector is now offering better 
prospects for lenders”, he says.

Germany/Open-ended funds
KanAm study shows how 
fast open-ended funds are 
liquidating

The Frankfurt-headquartered real estate 
fund manager KanAm Grund REAM 
has just published the third annual edi-
tion of its open-ended funds study, enti-
tled “Liquidation of open-end real estate 
funds from the point of view of the inves-
tor”, and it makes for gripping reading for 
those of us who follow the sector closely.

The study covers the past four and 
a half years, since when ten German 
real estate companies terminated a to-
tal of 18 open-ended real estate funds 
with a property value of €33bn, or more 
than a third of the entire amount held 
in open-ended funds at the time. It de-
scribes the collapse of confidence in the 
open-ended vehicle with its availability 
of daily trading until the government in-
troduced new legislation governing the 
sector in July 2013.

Meanwhile, the funds affected have 
been busily selling off their assets, gen-
erally facing a 3-5 year notice period, be-
fore clearing off their outstanding bank 
loans and paying out capital at regular 
intervals to their investors. The process 
is expected to be over for all liquidating 
funds by May 2017 at the latest.

The study shows that of the original 
€33bn in liquidation, the 18 funds have 
collectively sold about €19bn of their 
assets, or 355 individual properties, and 
have paid out €11.6bn to their erstwhile 
investors.

Leading the field is KanAm itself 
which has realised €3.9bn. The largest 
amounts still outstanding are concen-
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Sponsored Statement

...from page 17

trated on three funds – SEB Immoinvest 
(4.3bn), CS Euroreal from Credit Su-
isse (€2.3bn) and KanAm grundinvest 
(€2.03bn).

In the KanAm calculations, fund per-
formance is still being measured from 
five years before the final fund suspen-
sion and until August 31st 2015.  By 
this measure, funds still delivering a 
positive annual performance are SEB 
ImmoPortfolio Target Return, KanAm 
US-grundinvest, SEB Immoinvest, Ka-
nAm grundinvest, CS Euroreal, KanAm 
Spezial grundinvest, HansaImmobilia 
und CS Property Dynamic.

Delivering a negative return are all the 
others, headed by Degi Global Busi-

ness (-7.1% p.a) and Morgan Stanley’s 
infamous P2 Value Fund (-6.4%).

KanAm also uses a tool called the 
Sales-Rate-Factor to determine whether 
individual funds will have sold off all their 
assets by their final wind-up date, based 
upon their speed in selling their assets 
to date. A factor of above 1 means that 
the fund needs to step on the gas to beat 
their deadline, below 1 means they’re 
moving along at a good clip.

Those needing to step up the pace 
had included at the time of the study Ka-
nAm’s own grundinvest (Factor 1.4) and 
CS Euroreal (1.6). Way behind is SEB 
Immoinvest, at factor 4.5. (Since then 
KanAm has sold the €200m-plus London 

office of Thomson Reuters in Canary 
Wharf, and cleared all the €2.3bn loans 
outstanding on its grundinvest fund).

Those ahead of target are SEB Im-
moPortfolio (0.6) and SEB Global Prop-
erty Fund (0.7), while Degi German 
Business has a factor of 1.1, with only 
five assets worth €27.5m still to sell off. 

Germany/Study
Pressure to invest “opening 
up selling opportunities” – 
Union Investment study

It’s that time of year again (actually, twice 
a year) when giant German fund manager 

Guest Column:  
Dr. Gabriele Lüft, Managing Director of VALTEQ Gesellschaft mbH

www.valteq.de

As a result of the wars in Iraq and 
Syria, millions of people are flowing 
towards Europe in search of security 
and a new home. Upon arrival here, 
they are placed in refugee shelters. 
But that alone will not be sufficient. 
Refugee shelters are not a permanent 
solution and the real estate industry 
is now challenged more than ever 
before to make a contribution. Even 
before the so-called refugee crisis, 
it was already assumed that over 
270,000 new apartments would 
be required in Germany by 2020. 
These forecasts did not factor in the 
current influx, though. According to 
estimates from the Federal Office 
for Migration and Refugees, around 
800,000 people will be applying for 
asylum in Germany just this year 
alone. Many refugees will stay and 
become part of our society. Many will 
bring their families over and many of 
those will be drawn into the big cities 
and towns – a trend we have already 
been able to observe in Germany for 
many years. 

These developments will bring about a 
situation in which we will require even 
more housing than the current forecasts 
cater for. It is also clear that new housing 
developments alone will not create the 
capacities that are needed. Affordable 
development land is very scarce in 
many places, providing of course that 
new areas are even released in the 
first place. Remedies can be found 
here in densification measures and 
meaningful conversions. Irrespective 
of whether they are old industrial parks 
or office buildings, many areas and 
buildings can, in principle, be drawn 
upon for use as housing. In doing so, 
a whole series of challenges must be 
mastered. These begin with the search 
for suitable properties or areas and 
continue through feasibility studies for 
conversion scenarios, cost estimates 
for required investments and demolition 
concepts, all the way to project 
management of the development 
works. In addition, existing buildings 
must be surveyed for the presence of 
hazardous building substances prior 

to their conversion. On the whole, it is 
therefore a highly complex process that 
requires an interdisciplinary approach 
to ensure swift implementation. With 
its technical subsidiaries, VALTEQ and 
PREUSS, CBRE offers the entire range 
of services required to handle this task. 

But it is not only the real estate sector 
that must fulfil its responsibilities when 
it comes to making more housing 
available. Indeed, it is on the political 
side that we need accelerated 
approvals processes and stronger, 
more interactive process support. 
Only if the real estate industry and 
politics work together will we be able 
to master the challenges facing us in 
the coming years.

Refugee issue reaches the real estate  
sector – tackling the housing shortfall quickly 
and with purpose
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Union Investment takes the temperature of European insti-
tutional investors to gauge their investment intentions. This 
time 165 big investors from Germany, France and the UK re-
sponded to the Union Investment questionnaire, and as usual 
the feedback is revealing. 

Union Investment summarise the latest findings on inves-
tor intentions as being tinged with caution.  Investors show 
a strong willingness to take profits after a healthy few years 
of steadily rising prices, along with a desire to clean up their 
portfolios and to take advantage of the ongoing pressure to 
invest by lightening up on asset holdings.

Union found that that 72% of German investors, 84% of 
UK investors and 52% of French respondents planned to fo-
cus their investment teams on taking profits and rebalancing 
portfolios. “Taking profits has become essential for an in-
creasing number of investors,” it said.

Less than half of the professional real estate investors sur-
veyed in the three key markets now believe they will achieve 
their yield targets in the next three years, while their views on 
returns over a five-year period are even less optimistic.

According to Olaf Janssen, head of real estate research at 
Hamburg-based Union Investment, “Contrary to their original 
strategies, a large number of investors are opting to take prof-
its and are becoming net sellers, which is unusual.”

Another useful finding is how investors are no longer re-
garding the core sector as a source of stable performance, 
with many looking towards secondary cities to boost their in-
vestment outside the core segment over the next 12 months. 
48% of German investors said they are taking this approach, 
while in France the figure is higher at 58% and in the UK, 51% 
of investors said this was what they planned.

In fact, since the last reading in December 2014, the num-
ber of investors preparing to mix in investments from B-cities 
has risen strongly. 25% of all the companies surveyed also 
said they planned to boost diversification in their portfolios by 
investing more in hotels and logistics properties.

“There’s a lot of evidence that there has been a decided 
shift to riskier investments and this approach has been take 
up across a broad spectrum”, says Janssen, confirming that 
this shift in yield orientation is common to all three markets. In 
France, the traditional obsession with safety and liquidity has 
been replaced by the hunt for yield as the key investment fac-
tor by 52% of investors. In the UK, 76% now rate the pusuit 
of yield the dominant factor. The more conservative Germans 
give 40% each equal rating to safety and yield.

The greater tolerance for risk even since December 2014 
can be explained by the improving real estate investment cli-
mates in all three countries, say the Union researchers – with 
the UK investment climate as measured by the Union Invest-
ment barometer reading the most optimistic.

KRIEGER
REAL ESTATE MANAGEMENT

AUDITOR· TAX ADVISOR· ATTORNEY

FRANKFURT AM MAIN ·   LAMPERTHEIM ·   BERLIN
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CORPUS SIREO expects rapid 

growth in this market segment of 

healthcare real estate, creating 

challenges for both project develo-

pers and asset managers alike.

Medical Office Buildings (MOBs), 
the properties housing the new medi-
cal centres, represent a growth driven 
segment in Germany’s real estate 
market, assisted by the emergence 
of a new and dynamic tenant base 
– the “Medizinische Versorgungs-
zentren” (MVZ). Between 2006 and 
2012, the development and growth of 
MVZs, assisted by proactive legisla-
tion, tripled in number, climbing to 
around 2,000, whilst the number of 
physicians employed in these facili-
ties doubled to an average of six per 
MVZ during the same period of time. 
CORPUS SIREO expects a long-
term annual completion rate of circa 
100 new MVZs, which will continue 
to drive demand for the development 
of new MOBs.

Recent publications by the German 
National Association of Statutory 
Health Insurance Physicians (KBV) 
substantiated the sustained growth of 
the MVZ segment. Totaling around 
2,000 facilities by the end of 2012, 
their number increased several fold 
since the introduction of the 2004 

A BOOMING MARKET SEGMENT: 
100 NEW MEDICAL SERVICE  
CENTRES CREATED ANNUALLY

Author:

Douglas Edwards
Managing Director 

CORPUS SIREO 
Asset Management Commercial GmbH

legislation which allowed for their 
creation. This growth trend is expec-
ted to continue in the wake of the 
2012 Supply Structure Act (VStG). 
There is also a defined upward trend 
in the scale and networking intensity 
within the existing MVZ segment, in 
particular when they are co-sponso-
red by a hospital organization.

MVZ: A growing tenant base

What sets MVZs apart from the 
traditional medical centers (“Ärzte-
häuser”) and medical service centres 
(“Gesundheitszentren”) is mainly 
their organizational and legal form. 
In the former two types, physicians 
rent out office space in their own 
right. Resident physicians operating 
within an MVZ, are by contrast, 
jointly organized in a private limi-
ted company (GmbH) or a private 
partnership (GbR). An MVZ is able 
to be a multi-disciplined organization 
having within its operating structure 
a variety of healthcare professionals, 
other than just physicians, all of 
whom seek are able to offer patients 
with their ambulatory care needs. 
MVZs are frequently operated by 
hospitals, the idea being to expand 
their service spectrum. These coope-
rative business models generate or-
ganizational and financial synergistic 

Sponsored Statement
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investment volume for this type of 
property can range from €5 – €30mn, 
which creates a need to arrogate and 
manage the assets on a regional, sub 
regional basis, ensuring economies of 
scale and ability to attract institutio-
nal capital into the sector. 

The current project developers 
constructing MOBs still tend to be 
regional or city focused, meaning an 
investor has to be able to reach across 
a number of markets to facilitate 
a wider investment strategy in the 
sector. The fact that the MVZs are 
rooted in their local communities, 
and the MOBs housing them tend 
to let space to them on leases as 
long as 15, or even 20 years, makes 
investment in this real estate seg-
ment highly interesting for safety-
conscious, income driven, investors. 
The US market has seen the strongest 
development by far in this field of 
healthcare real estate, with numerous 
listed REITs and institutions opera-
ting within the MoB sector.

Having been active in the “health-
care real estate” segment for many 
years with its own institutional 
funds, CORPUS SIREO has recently 

benefits, whilst patients benefit from 
direct contact to an array of specialist 
physicians and healthcare professio-
nals within a single entity.

MOBs: Continued rise in demand

The properties housing MVZs are 
referred to as “medical office buil-
dings” (MOB). The current rise in 
demand for these assets is forecast to 
continue to expand:
–  given Germany’s demographic 

trend, 
–  the Governmental drive for enhan-

ced cost efficiencies in the ambula-
tory healthcare sector, 

–  as well as the sector’s medical 
professionals wishing to establish 
interdisciplinary practices to enhan-
ce service offerings. 

The above changing dynamics re-
presents a real challenge for project 
developers and asset managers alike, 
due to the specials requirements asso-
ciated with purpose-built properties 
of this type.

An MOB typically accommodates 
10 – 25 tenants on a net lettable area 
of 3,000 to 5,000 square meters. The 

established, with capital partners, its 
own managed MoB fund with a view 
to capture the value growth in this 
exciting healthcare sector.

 
Contact:

CORPUS SIREO 
International S. à r. l.
4a rue Albert Borschette 
Plateau de Kirchberg 
1246 Luxembourg

Douglas Edwards
Managing Director
douglas.edwards@corpussireo.com

For further information go to

www.corpussireo.com

Sponsored Statement
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from page 19

The semi-annual Union Investment 
Climate Index has been carried out since 
2005, and in analysing investor respons-
es, gives a 25% equal weighting to the 
sub-indices Market Structure, Economic 
Environment, Local Conditions and Ex-
pectations. The latest survey was carried 
out by market research group Ipsos be-
tween June and August 2015.

Germany/Research
German Debt Project con-
firms falling margins, rising 
LTVs, in latest ´study

German bank lenders to real estate are 
seeing falling margins and rising LTVs, al-
though in both cases more modestly than 

According to Jan Bettink, vice-pres-
ident of real estate lobying group ZIA 
Zentraler Immobilien Ausschuss and 
president of the vdp, and in his day job 
chairman of mortgage lender Berlin 
Hyp, “The IREBS study is an important 
indicator of current financial stability sur-
rounding real estate finance. The finance 
market for commercial real estate is ex-
tremely robust, which is reflected in the 
modest growth in lending. The banks 
have only extended the LTV ratio slightly 
and are dealing with risks in a responsi-
ble manner. The real estate sector cur-
rently does not pose any threat to the 
finance market.”

While new business growth of 9% 
returned to single figures in 2014 (2011–
2013: +15% to +22% p.a.), this is still a 

expected, while new business growth is 
now back in single digits for the first time 
in four years, at 9%. Lenders are focus-
ing more heavily on the bigger cities and 
retreating from provincial lending, while 
the key growth areas are development 
finance, operator real estate, and resi-
dential housing suitable for institutional 
investing.

These are the key findings of the now 
well-established “German Debt Proj-
ect”, just published for the third year in 
a row under the auspices of the IREBS 
International Real Estate Business 
School of the University of Regens-
burg, with the support of the Associa-
tion of German Pfandbrief Banks (vdp) 
and nine well-known companies from the 
real estate sector.

The 2 day Conference will provide a platform for commercial real estate 
(CRE) finance market participants to come together to learn about and 
discuss the latest trends and challenges facing the industry. 

9 & 10 November, London

Autumn 
Conference
2015

Registration is open 
contact: Hannah hliebing@crefceurope.org

The conference programme is  
available at www.crefceurope.org

General enquiries +44 (0)207 3651 5567/68
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high level of new business in absolute 
terms, say the two authors of the study, 
Prof. Tobias Just and Markus Hesse 
of IREBS.  Lenders expect a similar dy-
namic to be maintained in 2015, although 
they are braced for a further reduction in 
the growth rate in the coming year 2016, 
of low single figures (+1.3). 

“This lower growth scenario is due 
to several factors, although the most 
important aspect is surely the level 
achieved and, associated with that, the 
scarcity of attractive projects to finance”, 
says Professor Just. The pressure on ex-
isting lending is expected to remain high, 
while banks need to generate new busi-
ness.   

Geographically, too, the banks are 
shifting focus. Lenders who have re-
mained active abroad are increasingly 
contemplating new international oppor-
tunities. According to Markus Hesse, 
co-author of the report, “some banks 
are increasingly looking abroad again in 
addition to financing property in A-cities 
here in Germany rather than continuing 

to finance projects in provincial German 
towns”.

This would suggest that the much-
hyped new interest in Germany’s B-cit-
ies is increasingly being catered for by a 
different category of lender, primarily the 
Sparkassen (savings banks) and Volks-
banken (cooperative-banks), as well as 
their partners. The seven A-cities’ share 
in new business lending from the tradi-
tional lending banks increased in 2014 to 
66% from 55% the year before, under-
pinning the trend.

The erosion in margins and the rising 
LTVs in 2014 have turned out to be sub-
stantially lower than lenders had expect-
ed in last year’s report. The net margin 
decreased by only 4 basis points to 129 
bps instead of 114 bps. The same is true 
of LTVs; LTVs increased by 2 percentage 
points to 67% in 2014 – whereas last 
year’s survey suggested an increase to 
around 69%. 

While LTV’s are still expected to ap-
proach 70% on average by 2016, lend-
ers are forcasting a margin decline to 

109bps by 2016 – below the level in the 
crisis year of 2010 despite the extra reg-
ulatory and levying costs imposed on the 
banks since then.

The German Debt Project was initiat-
ed by research firm Real Capital Ana-
lytics and is co-sponsored by: bf.direkt, 
bulwiengesa, Commercial Real Estate 
Finance Council Europe (CREFC), 
Cushman & Wakefield , ENA, INREV, 
JLL, and the Zentraler Immobilien 
Ausschuss (ZIA).

Germany/Logistics
Logistics yield compression 
‘bottoming out”, says Realogis 
report

The Munich-based logistics investor and 
fund manager Realogis Real Estate 
GmbH says the yield compression in the 
market for German logistics properties 
since the beginning of 2014 has now bot-
tomed out, with gross yields of 6% still 
widely achievable.
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expects the sector to rally open up from 
later this year, as actual investments are 
currently running at less than half of stat-
ed investor intentions.

Major investors such as Blackstone’s 
Logicor platform have been prolific lo-
gistics buyers already this year across 
Europe, spending more than €1bn in the 
first half before partnering with Norway’s 
Obligo Investment Management to buy 
a €3bn European portfolio in an off-mar-
ket deal, of which a third was logistics.

New arrivals from Asia are also stirring 
up the market. Singapore’s GIC wealth 
fund set up a €300m joint venture with 
the UK’s Exeter Property Group to in-

vest in logistics assets 
throughout Europe. GIC 
and its UK partner believe 
that demand for logistics 
space at key distribution 
hubs will increase in the 
long term due to the grow-
ing trend of e-commerce, 
supply chain reorganisa-
tion and the increased use 

of third-party logistics providers.
Malaysian sovereign wealth fund Em-

ployees Provident Fund (EPF) plans to 
invest a further €1bn in German logis-
tics assets through its European divi-
sion Kwasa over the next three years in 
partnership with German firm Dietz. This 
comes on top of last year’s €500m part-
nership with Goodman, called Kwasa 
Goodman Germany (KGG), which has 
already bought €215m in German assets.

Germany/Residential
Apeiron-Kauri joint venture 
targeting €1bn in Berlin res-
idential

London-based Apeiron Capital and its 
German partner, Kauri CAB Manage-
ment, along with an unnamed sovereign 
wealth fund, are targeting investment of 
up to €1bn in Berlin’s residential sec-
tor. The announcement comes after the 

partnership has just bought around 900 
apartment in three residential portfolios 
in the city for about €100m.

We reported on the formation of the 
joint venture in thes pages in December 
2014, which the partners now say has 
brought the joint venture closer to its ini-
tial target portfolio size of €300m. The JV 
kicked off by paying €130m to buy the 
120,000 sqm Zeus portfolio, with 1,675 
residential and 105 commercial units 
housed withing 61 properties and located 
throughout Magdeburg and Berlin, from 
Zentral Boden Immobililen late last year.

Vojkan Brankovic, principal at the 
privately held Apeiron (along with Jacob 
Cronstedt), said the two companies had 
backing from Middle Eastern and Asian 
institutional investors, as well as large 
family offices, and had now secured 
additional funding from its investors. In 
a press statement the company said, 
“Apeiron has reaffirmed its commitment 
to the German residential property mar-
ket by increasing the target AUM for its 
joint venture platform from €300m to 
€1bn over the near to medium term.”

Brankovic said the joint venture would 
look to invest the capital over the next 
12-18 months, with assets being upgrad-
ed and held for 3-5 years. “We feel we 
need to move fairly quickly, as there’s 
been a yield shift in the past 12 months,” 
he said. “There are still very good trans-
actions to be done.” 

Kauri CAB, run by Hagen Kahmann 
and Julian Brown, which in the past has 
worked with Pramerica Real Estate Inves-
tors in a Luxembourg-based joint venture, 
will be overseeing day-to-day management 
of the portfolios. The Berlin-based firm 
started in 1998 and has since made over 
100 investments in the city, managing more 
than 2,500 units for their own business.

On the company’s latest JV plans 
with Apeiron, CEO Hagen Kahmann 
commented, “Since our first investment 
the market has remained extremely live-
ly. Berlin offers an attractive investment 
environment for residential portfolios 

Heavy demand from investors, but 
also sharper competition among project 
developers for potential tenants, with 
many developers undercutting competi-
tors to lock in tenants. This has lead to 
the unusual situation that tenants are 
partly able to get better deals in new 
properties than in existing buildings, a 
situation only tenable as long as sales 
price offering 6% yields can be achieved. 

This can make it difficult for inves-
tors, banks and valuers to get a handle 
on what should be market rents, or in-
deed to assess the likelihood of pushing 
through future rent increases.

According to Bodo Hollung, (pictured, 
right), Realogis’ CEO, “We think 
things could go in different di-
rections from here. Large-vol-
ume portfolio deals north of 
€100m as well as investments 
in the Big 5 cities are still so at-
tractive for international inves-
tors that contested deals can 
end up offering less than 6%. 
Individual assets with blue-
chip tenants and lease durations of 10-15 
years offer an interesting alternative for 
investors whol would normally only invest 
in liquie and safe assets. Depending on 
location, this could yield 5.0-5.5%.

“For most of the logistics property 
market we see a slowing-down or an 
actual end to yield compression. Com-
pared to the 4.0-4.5% prime yields avail-
able from retail or office investments, 
institutional investors still expect a yield 
spread of between 160 and 200 basis 
points”, said Hollung.

There are still many attractive invest-
ment opportunities in Germany’s about 
20 established logistical centres, both 
in new-built and existing properties. In 
many micro-locations with attractive 
centrality, yields of 6.75% up to 8.50% 
are still possible.

According to Iryna Pylypchuk, direc-
tor of global research at CBRE in London, 
the new hottest sector in Europe today is 
the industrial and logistics segment. She 

see page 26
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Germany/Acquisitions
Canada’s Inovalis buys ex-
RTL property in Cologne

Canadian REIT Inovalis has agreed to 
buy an office property in the German city 
of Cologne for €22.7 mln. The asset was 
acquired on a 50-50 basis from project 
developer Pandion with listed Kuwaiti 

...from	page	24

long-term, particularly for second-hand 
properties, and is still one of the fast-
est-growing markets worldwide. As part 
of our strategy we’re still on the lookout 
for attractive off-market deals. With our 
experience of many years, we’re well 
capable of adding plenty of extra val-
ue to properties through active building 
and asset management.”

investment partner, Injazzat Real Estate 
Development, and represents a 5% en-
try yield for Inovalis.

Completed in 2015, the property pro-
vides 6,090 sqm of leasable area over 
five storeys and 111 parking spaces. Pre-
viously known as the site of media group 
RTL, it is now fully let through 2025 to the 
French property technology and energy 
company Cofely, with no break option.

The acquisition will be financed with 
a combination of €13.7m of senior mort-
gage debt and equity from both parties 
for a total of €9m, and the deal is expect-
ed to close in the fourth quarter.

The Toronto-listd Inovalis REIT was 
specifically set up in 2013 to invest in 
French and German office properties.  
After this deal, the company’s tenth, In-
ovalis rental revenues will come 21% 
from Germany and 79% from France, 
from assets with more than 96,000 sqm. 
The Kuwaiti group Injazzat was set up 
by a group of entrepreneurs in 1998 and 
floated on the Kuwaiti stock market in 
2002.

According to David Giraud, CEO and 
co-founder of Inovalis, “This property is 
the tenth acquisition by the REIT since its 
inception and the fourth completed on a 
partnership basis. In the context of his-
torically low interest rates in Europe, we 
continue to see similar investment op-
portunities in the REIT’s targeted Euro-
pean markets, and we will keep on doing 
our best to capture them in our unithold-
ers’ best interest.”

Germany/Residential
Ex-Westgrund managers set 
up new German residential 
investor

A new company has just set up in Ber-
lin, bringing a number of familiar faces 
back into the world of residential real 
estate investment. Velero Partners will 
focus on buying, managing and selling 
residential property across Germany for 
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its own book, with the emphasis on 
small to mid-size portfolios.

The partners include Sascha Gi-
est,  (pictured, right) formerly co-CEO 
of listed residential group Westgr-
und, which was recently taken over 
by Frankfurt peer Adler Real Estate. 
During his time at Westgrund, the 
firm’s portfolio rose to 20,000 from 
5,000 flats and entered the SDAX Ger-
man small-cap stock exchange index.

Thomas Lange was a colleague of Giest’s at Westgrund, 
as head of transactions, and at Velero he will look after ac-
quisitions and asset management.  Frank Wildhirt, who will 
handle privatisations, has been doing a similar job on behalf 
of numerous clients over the last ten years, and has sold 
more than 7,500 apartments in that time.

According to Giest, “Our business model is really very 
simple.  We buy residential portfolios which we can optimise 
and then raise their value. Whether we hold on to them or 
sell them off will depend on the market environment and 
the investment horizons of our investors. We’ll be looking at 
small to mid-sized portfolios, since there’s less buyer com-
petition in that segment, which is reflected in price levels. 
But we’re not afraid to pick up bigger or more difficult port-
folios either.”

Separately, the Zug, Switzerland-based Peakside Capi-
tal Advisors has also created a focused German residential 
property joint venture with GRP Capital. GRP was set up 
in June by two ex-managers of Patrizia Immobilien, Peter 
Willisch and Matthias Franke. The joint venture will advise 
national and international investors and family officea on in-
vesting in defensive, higher-yielding assets.

Peakside partner Boris Schran said the joint venture’s 
creation allowed the company to continue diversifying and 
extending its product range to incorporate more defensive 
real estate investments.

Germany/Listed Companies
Freshly-listed Ado Properties buys a further 
1,000 units in Berlin

The freshly-listed Ado Properties, which focuses on resi-
dential properties in Berlin, has wasted little time in putting 
the nearly €200m proceeds of its July IPO to good use. It 
has just bought a further 1,001 units in the capital in a share 
deal for €137m, of which 885 are residential and 116 are 
commercial units. The sellers were several German entities 
held by international funds and private investors.

Ado said the newly-acquired, mainly Alt-Bau assets are 70% 
located in central districts such as Prenzlauer Berg, Kreuzberg 
and Neukölln – neighbourhoods with high rental growth potential 
– along with the northern district of Pankow.

Current rents being harged are €6.50 per sqm/month in Pan-
kow and somewhat higher in the other neighbourhoods, which 
Ado believes can be raised to up to €8.80 per month for the bet-
ter quality units. The commercial units bring in €8.20 per sqm/
month and a vacancy rate of 12%. Overall, the portfolio gener-
ates a current annual rent roll of €6.4m.

Ado Properties CEO Rabin Savion said of the latest deal, “The 
acquired portfolios they fit very well into our strategy and we see 
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Graph of Total Return Performance of Europe and Germany in Euro currency over the past twelve months 
Charts courtesy of GPR Global Property Research

strong accretion potential to our existing 
portfolio. We have identified substantial 
improvement opportunities suitable for 
our unit investment program as well as 
interesting privatization projects.” 

On the overall market in Berlin, Sav-
ion remains bullish. “Berlin is now one 
of the most exciting cities in Europe, 
and Berlin’s property market is one 
of the most dynamic in Germany,” he 
said. “Over the last four years, Berlin’s 
population has grown by an average 
of 40,000 people per year. This greater 
population is faced with a low supply 
of new residential construction. Thanks 
to our insider knowledge of this market 
and our highly efficient in-house man-
agement platform, we are in a position 
to react to market developments very 
quickly. This is how we identify op-
portunities and invest in Berlin’s most 
promising neighborhoods.”

“Although the market is facing more 
challenges with governmental regula-
tions such as housing rent caps, the 
Berlin property market still harbors a 
lot of potential.

Germany/Study
Is the Mietpreisbremse hav-
ing any visible effect?

With most of Germany having only in-
troduced the Mietpreisbremse, or rental 
cap, over the summer monthts, it’s still 
a little too early to generalise about the 
effect the measure is having in Germa-
ny’s most in-demand residential rental 
markets.

However, in Berlin, the internet por-
tal ImmoScout24 (which just this week 
floated on the stock market – see else-
where in this issue) says the cap is al-
ready havening a dampening effect on 
offered rents.

Rents stabilised at around €8.50 per 
sqm per month in Berlin in September, 
after falling two months in a row fol-
lowing the introduction of the rental 
cap, ImmoScout24 found in a report. 

In Munich and Hamburg, average 
offering rents fell in August, by 1.53% 
to €14.15 and by 0.69% to €10.05, 
respectively. “We are not seeing any 
pronounced increase in offering rents 

in German conurbations in August,” 
said Jan Hebecker, head of data & 
markets. This could of course have to 
do with the general holiday season and 
may not be representative.

Other sources and local market ob-
servers see no visible effect yet from 
the introduction of the law. According 
to Roman Heidrich, who heads up 
residential valuation advisory at JLL in 
Berlin, it’s hard to determine any ‘brak-
ing’ effect from the law.  “Demand is 
so strong and supply is tight. By many 
estimates Berlin needs 20,000 new 
apartments a year – and with the ref-
ugees coming, we will need more than 
that. This year, around 10,000 will be 
built, compared to 7,300 last year –it is 
still not enough.”

So far it seems as if tenants are still 
just prepared to pay to get the apart-
ment they want, even if the landlord 
charges €10.00 per sqm, which is 50% 
more than the average Mietspiegel or ‘al-
lowed’ rent in the city. If there is much 
risk of litigation against the landlord, it 
hasn’t been tested in the courts yet.
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Graph of the total return performance of Europe and Germany in Euro currency over the past five years 
REFIRE charts courtesy of GPR, Global Property Research

Germany/Financing
Gramercy sees value in 
German single-tenant net-
leased assets

New York-headquartered global investor 
and asset manager Gramercy Property 
Trust has added four new big-box assets 
to its Gramercy Property Europe Fund. 
The properties are fully-occupied Horn-
bach DIY stores , two in Germany and 
two in the Netherlands. Gramercy paid 
€71.5m for the 55,000 sqm portfolio.

The properties are leased to Hornbach 
and have a WALT of  nine years.  Alistair 
Calvert, head of investments and man-
aging director of Gramercy Europe Ltd, 
commented, “This transaction demon-
strates our investment strategy perfect-
ly, specifically through the acquisition of 
long-term leased, single tenant assets 
in two of our target markets. Hornbach 
Baumarkt AG is a strong tenant for the 
Fund and the assets are quality retail 
units in supportable locations.”

In August Gramercy closed on anoth-
er German deal whn it bought a 36,000 

sqm logistics, retail and office headquar-
ters in Jüchen, south-west of Düsseldorf, 
for €33m. Calvert then said, “We are ex-
periencing a highly active market where 
we are repeatedly able to find value in 
transactions that fit our investment man-
date. The Fund remains focused on sin-
gle tenant assets with long-term leases 
across key markets in Europe.”

Gramercy Property Europe targets 
single-tenant net leased assets and 
sale-leaseback deals across Europe and 
has initial equity commitments of €350m 
to invest in industrial, office and speciali-
ty retail assets in Germany, Netherlands, 
the Nordics, UK and other European 
markets. Its first deal in Europe came 
in April when it bought a warehouse in 
Germany for €21m and indicated it could 
spend €500m-€700m annually.

Separately, fellow US sale-and-
leaseback specialist W.P. Carey said 
that it had bought a portfolio of three 
modern truck and bus servicing facil-
ities for about €38.9 million. The fa-
cilities — two in Germany and one in 
Austria — were purchased from the 

developer, Wohnungsunternehmen 
Semmelhaack, and are net leased to 
wholly-owned subsidiaries of truck and 
busmaker MAN SE, itself a 75%subsidi-
ary of Volkswagen Group.

W.P. Carey said the three facilities, 
originally built to tenant specifications, 
are among the largest service stations 
operated by the MAN Group and serve 
as an important sales driver for its 24/7 
fleet repair and maintenance servicing 
operations. Located on arterial routes, 
the facilities benefit from the high com-
mercial traffic flow that connects several 
major German and Austrian cities and 
links Europe’s eastern and western mar-
kets. All three facilities are net leased, 
with a remaining term of approximately 
15 years and CPI-based rent escalations. 

Germany/Funds
New €150m German value -add 
fund buys Düsseldorf tower

BNP Paribas Real Estate Investment 
Management and Cording Real Estate 
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Group have teamed up to launch a val-
ue-add German real estate Spezialfonds

The €150m Real Value Fund will ac-
quire and improve assets and has al-
ready bought the landmark Media Tower 
in Düsseldorf’s Media Harbour. It says it 
has already secured commitments from 
instituional investors for more than one-
third of its target volume.

The fund is structured as an open-end-
ed Spezialfonds for German institutional 
investors and designed to capitalise on 
the significant appetite among investors 
for core assets.

According to Reinhard Mattern, 
chairman of the management board at 
BNP Paribas REIM Germany, “Traditional 
core real estate increasingly fails to meet 
the return expectations of institutional 
investors because of movements in real 
estate prices. For that reason there is a 
great interest in non-core properties that 
can be developed into core properties. 

Our Real Value Fund uses 
a manage-to-core ap-
proach and, therefore, is 
able to unlock the latent 
value of a property.”

Rodney Bysh, (pic-
tured, right) joint CEO of 
Cording, said: “We be-
lieve there is a compelling opportunity in 
the value-add segment for specialist real 
estate managers with a local presence 
and understanding of the market.

“Over time, many core properties 
have become value-add buildings with 
vacant space and renovation needs. 
We acquire these kinds of properties 
and apply our proven management ap-
proach to reposition them”.

The “manage-to-core strategy” will 
be applied to the 64-metre high Media 
Tower which has 18 floors and approxi-
mately 9,000sqm of flexible space. The 
property is in a sought-after location 

with strong demand from cre-
ative, high-growth companies, 
and the Media Harbour has only 
a 7% vacancy rate., with sever-
al new projects in the adjoining 
areas in the planning or building 
phase.

Completed in 2006, the prop-
erty is approximately 50% occupied af-
ter the expiry of some leases, with the 
average remaining term of the remaining 
leases only 2.8 years. It has therefore 
largely completed its first-use cycle. 
Cording will reposition and renovate the 
property in a bid to increase cash flows 
and capital value.

Both BNP REIM and Cording have 
been expanding their German busi-
nesses in recent years. The former ac-
quired iii-investments in 2013 while the 
latter bought property manager MGI 
and then merged its German arm with 
Marstall Verwaltungsgesellschaft.
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Clinching the Deal, written by 
experienced practitioner Joachim 
Arenth – and published in English 
by REFIRE Editions – will help you 
to edge out your competition when 
buying German property assets, 
and avoid making costly mistakes. 

Find out more about this book at www.clinching-the-deal.com

GERMAN REAL ESTATE –
How German bidding processes really work

“It’s great to have a virtual 
portfolio throughout the book – 

a brilliant case.”

A. W.   /   CEO, 
Hamburg-based fund

“Wonderful, practically-oriented 
guide for the sale and purchase of 

portfolios.”

G. van D.   /  Chief Operations O�  cer, 
Netherlands group

“For the � rst time, I have under-
stood the full process from the 

beginning to the end.”

J. F.   /   Managing Director, 
London hedge fund

Avoid wasting time and 
money – and double your 
chances of success – 
with this highly practical 
new guide to mastering 
how German bidding 
processes really work in 
practice.
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Guest Column:  George Salden (10)

SERIES: The German Real Estate Market: if 
you want good returns, you must understand 
financial statements 

In past articles we have mostly taken an in-depth look 
at the three major phases of investing in Germany and 
cases of individual properties in terms of mak-
ing an investment, raising an investment’s value 
and exiting an investment. These three steps in 
the Dynamic Method will now be combined on 
one level: financial statements as prescribed by 
law in Germany. Why? Because this is an excel-
lent basis for checking investments in properties 
or companies that do business on the property 
market. A glimpse at the German characteristics 
of annual financial statements is also worth while 
for anyone who works on the international prop-
erty investment market and views Germany as 
very attractive for good business.

The most important parts of the financial statements 
for an individual company in Germany are the balance 
sheet, the income statement and the description of the 
methodological procedure applied in the preparation 
of the annual financial statements. At corporations, the 
cash flow statement, the statement of shareholders’ eq-
uity and, possibly, segment reporting are also required.

Since financial statements in Germany must be prepared 
for financial regulators and shareholders anyway, it is very 
sensible to use them to determine the current and future 
success of a company and to recognise the opportunities 
for an improvement in returns. In order to do this, we will 
examine the structure of the balance sheet, the income 
statement and the cash flow statement here. In the fol-
lowing article we will discuss the analytical tools that are 
available for an analysis of balance sheets since they play 
a critical role in determining the investment strategies and 
the risk-reward profile of an investment.

The German government, creditors and potential share-
holders have an interest in the key performance indica-
tors on the financial statements. The size of the company 
in Germany determines the parts of financial statements 
that are required and the extent to which they have to be 
published – the larger the company, the stricter the re-
quirements. However, the bookkeeping may comply with 
different accounting norms. The German Commercial 
Code [Handelsgesetzbuch] and the International Financial 

Reporting Standards [IFRS] are very popular in Germany. 
We want to concentrate on the German Commercial Code 
here. In this regard it is important to know that Germany 
has not only statutory provisions that the annual financial 
statements must comply with, but also customary stan-
dard accounting principles that need to be followed.  The 
standard accounting principles are in part unwritten prin-
ciples that are derived from practise in case law and rec-

ommendations made by economic 
associations.  The most important 
principles of proper accounting are:

• the principle of clarity and trans-
parency, 
• the principle of balance sheet 
identity, 
• the cost accounting principle, 
• the going concern principle, 
• the principle of individual valu-
ation and 

• the principle of caution. 

Every businessman – also in the property investment 
market – is required to prepare financial statements in 
Germany. The most important documents prepared to 
satisfy this requirement are, as described above, the 
balance sheet and the income statement. Similar to 
double-entry accounting, they show the economic po-
sition of a company from two perspectives.  In contrast 
to the balance sheet, which determines the value at a 
certain point in time, the income statement gives insight 
into the expenses and income in a financial year. The 
balance of these two has a direct impact on the compa-
ny’s equity. The German Commercial Code requires the 
report form [Staffelform] as the structure for the income 
statement, which is advantageous as it shows the indi-
vidual components of the company’s profits and losses. 

In the report form [Staffelform], companies have the op-
tion of choosing between the cost of sales method and 
the total cost type of expenditure method. The total cost 
type of expenditure method juxtaposes all income from 
a period to all expenses by types of expense such as 
cost of materials, personnel expenses or depreciation 
and amortisation. By contrast, the cost of sales method 
shows the expenses divided by functional areas, for ex-
ample, expenses for production, administration or sales, 
in relation to sales revenue.  Here we will limit ourselves 
to the total cost type of expenditure method, which is 
more complete and popular in Germany. The eight po-
sitions in this method are defined by law in Germany:
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• total output
• operating expenses
• operating profit/loss
• income and expenses in finance
• profit/loss from ordinary operating activities
• extraordinary income and expenses
• tax expenses
• net profit/loss for the year

Sales revenue is a major part of the total output of proper-
ty funds, real estate investment trusts and other actors in 
the property market, and is generated primarily by income 
from:

• property investments
• direct investments
• net rental proceeds
• the sale of properties
• the investment of liquidity

The company’s total output must then be reduced by the 
operating expenses so that the operating profit/loss can 
be determined. In Germany, changes in market value that 
are caused by cyclical fluctuations in the value of property 
are also included in the income statement here. However, 
this only applies if they have been recognised in a sale or, 
if the property has not been sold, in light of the lower of 
cost or market principle under the German Commercial 
Code, which provides the guidelines for the subsequent 
measurement of property on the balance sheet. Positive 
changes in value for properties that are in the company’s 
portfolio may not be reported. If the income is netted with 
expenses, the operating profit is calculated. In order to cal-
culate the gain/loss on financial investments, the income 
from equity investments, securities, currency transactions 
or interest income, extraordinary income and expenses as 
well as tax expenses must be taken into account. The net 
profit/loss for the year is then determined.

Besides the income statement, the balance sheet is the 
most important part of the financial statements prepared 
in accordance with the German Commercial Code. In Ger-
many, it must be prepared in account form since it is divid-
ed in two: assets on one side, and liabilities and equity on 
the other. We will address the most important key perfor-
mance indicators on the balance sheet of companies that 
make property investments in the next article. 

In Germany, the third and very important part of the an-
nual financial statements consists of the so-called “Notes 
to the financial statements”. The notes explain the meth-

odological procedure for the preparation of the bal-
ance sheet and the income statements and make both 
more understandable. The notes to the financial state-
ments also contain information about the use of debt, 
the conversion factors in currency transactions as well 
as information about the applied accounting and valua-
tion principles. In addition to the obligatory information 
from the German Commercial Code, voluntary informa-
tion can also be provided. Notes to the financial state-
ments are also only required by law for corporations. In 
consolidated financial statements, the preparation of a 
cash flow statement is also required in addition to the 
income statement and the balance sheet. Since the cash 
flow statement is also of interest for the investor, we will 
take a brief look at this part of the consolidated financial 
statements in the following.

In the consolidated financial statements, a cash flow 
statement is obligatory. The cash flow statement shows 
the company’s use of the cash and cash equivalents. 
Cash flows that are listed in the cash flow statement are 
broken down into three areas:

• cash flows from ongoing operating activity,
• cash flows from ongoing investment activity,
• cash flows from ongoing financing activity,

In the preparation of a cash flow statement, it is import-
ant to know that transactions are only included if they 
are actually connected with payments. Therefore, for ex-
ample, depreciation and amortisation are not included 
in the calculation of the cash flows. Although there is no 
prescribed template for the preparation of a cash flow 
statement in accordance with the German Commercial 
Code, there is a minimum breakdown for the cash flow 
statement that has been issued by the German Stan-
dardisation Council in standard “DRS 2” [German Ac-
counting Standard 2].

George Salden is the author of the book “Die Dynamische 
Methode” [The Dynamic Method] based on his 19 years of 
experience as an expert and manager in property and trans-
action management which highlights the way towards a 
whole new method of determining the profitability of prop-
erties. He was previously a director at alt+kelber Immobil-
ienmanagement, a subsidiary of conwert Immobilien Invest 
SE, where he was responsible for major international trans-
actions. He then took over as International Head of M&A at 
AK Holding GmbH & Co. KG. He is now Head of Transaction/
Executive Board Member at Dr. Lübke & Kelber / Arbireo.
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Greenman
Investments
Greenman are sector specific investment fund 
managers. Our sole focus is the German food 
retailing asset class, Fachmarktzentren. Greenman 
manage assets with a value of over €250m located 
across Germany. Our investment strategy delivers:

• low finance & operational costs
• high annual rent surpluses
• twice annual investor distributions
• flexible investment structures
• conservative exit models
• operational transparency 

For more information about Greenman and our investment 
priorities please contact a member of our investor relations 
team in our Dublin office on +353 1 647 1121 | enquiry@
greenman.com
Premier Benchmark Property LTD., t/a Greenman Investments 
is authorised as an Alternative Investment Fund Manager by the 
Central Bank of Ireland under the European Union (Alternative 
Investment Fund Managers) Regulations 2013. Authorisation 
number C123941.

www.greenman.com

Austria/Office property
Vienna’s Millennium Tower reported back 
on the market

Barely a year after changing hands in what was Austria’s big-
gest real estate deal of the year in 2014, the Millenium Tower in 
the Millenium City urban quarter in Vienna’s Brigittenau district 
is back on the market, according to market reports from the 
Austrian capital.

A joint venture of Morgan Stanley Real Estate Investing 
(MSREI) and Austrian retail specialist CC Real is said to have 
put the Millennium tower complex back on the market. 

The JV had paid €320m for the office building last year, a 
price considered at the time a bargain, 
as the seller – a fund managed by Ham-
burg-based investment manager MPC 
Capital -  had bought the complex 
from previous owner George Stumpf in 
2003 for €360m.

The low price paid by the JV last 
year was said to be because the fund 
had reached its maturity and wanted 
a quick exit. Given the fall in yields in 
Vienna’s office market since then, the 
owners could be looking to take a quick 
and sizeable profit on their investment. 

The Millennium Tower (pictured) opened in 1999 and is 
Austria’s second-tallest office building at 202 metres, with 
40,000 sqm of office space. Millennium City, the adjacent en-
tertainment and shopping centre, was built in 2003 and offers 
more than 100 shops and a state-of-the-art entertainment sec-
tion which together represent 53,000 sqm. 

The waterfront complex is a significant shopping and en-
tertainment destination for inhabitants and toursts in the city, 
being promoted as a ‘town-within-a-town’, and has attracted 
more than 210m visitors over the last fifteen years.

Europe/Debt funds
Debt funds will need to adapt strategies to 
survive, says Scope

Real estate debt funds are facing increased competition to 
lend from newly-liquid banks even as their capital raised 
looks set to reach new highs, says Berlin-based research 
house Scope Ratings. 

In a special new report on Europe’s real estate debt funds, 
Scope concludes that while demand for real estate debt 
funds is expected to remain high or even increase further, 
increased liquidity in Europe’s commercial real estate lend-
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ing markets will intensify competition for assets, making 
it harder to source assets suitable for meeting investor’s 
risk-return profiles. 

To stay ahead of the curve, says Scope, real estate debt 
fund managers need to demonstrate flexible and innova-
tive lending strategies, as well as operational strength, to 
put available money to work efficiently.

According to Harald Berlinicke, director at Scope and 
co-analyst for the report, “The investment environment is 
relatively precarious for real estate debt funds as compe-
tition from other lenders like banks and mortgage banks 
that are strongly returning to the market is increasing.” 
Although isolated co-operation between debt funds and 
mortgage banks did occur, competition between the two 
is the norm, he said.

In the long run, Scope even sees “risk of negative re-
turns for investors” because of the difficult investment en-
vironment and future market downturns. In other words, 
debt funds will have to increase leverage or find other 
“innovative solutions” to be able to achieve the promised 
returns, the report suggests.

By the end of June 2015, a total of 53 real estate debt 
funds were looking to raise a combined €33.6bn at end 
June, well above the €26.4bn that 44 fund were targeting 
at end-December. The increase reflects strong investment 
volumes since 2011 as well as investors’ ongoing hunt for 
yield, and favourable changes to European regulation gov-
erning institutional investors. 

The strong demand for debt funds among German in-
surance companies and pension funds has been strongly 
helped by changes to the German insurance supervision 
law, the Versicherungsaufsichtsgesetz (VAG),

While Scope believes investor demand will remain high 
and even increase further, it expects increased competi-
tion for assets that can meet investors’ risk-return profiles. 
Only 29% of capital raised by end-June has been invest-
ed, Scope said, reflecting more investment by banks and 
insurers fuelled with cheap liquidity provided by the Euro-
pean Central Bank’s quantitative easing program.

“Scope believes that i) lower target returns, ii) higher 
leverage or iii) a broader range of assets are the main ad-
justments available to debt funds to stay competitive,” it 
said in its report.

In addition, alternative lenders concentrate on subor-
dinated financing and so-called stretched senior financ-
ing – which incorporates some elements of subordinated 
debt – at higher loan-to-value levels than most banks are 
willing to consider. But debt funds could focus on Spain 
and Italy where competition is less intense and margins 
are higher than the UK, France or Germany, says Scope.

Der Real Estate Finance Day 2015 bietet Ihnen als Teilnehmer eine 
hochrangige Informations- und Dialogplattform, um sich gemein-
sam mit Experten aus Immobilienbranche und Finanzwirtschaft 
über aktuelle Entwicklungen und Herausforderungen im Bereich 
der gewerblichen Immobilienfinanzierung auszutauschen.
 
Mit hochaktuellen Beiträgen zu den Themen:

 Immobilienfinanzierung 2030 – Alles beim alten oder  
 alles ganz anders?

 Immobilienrefinanzierung in komplexen Situationen: 
 eine Domäne der alternativen Finanzierer?

 Länderübergreifende Immobilienfinanzierungen – 
 Herausforderungen und Fallstricke

 Optimaler Finanzierer versus Optimaler Finanzierungs- 
 nehmer: wie sind die Anforderungen?

 Family Offices auf dem Markt für Immobilienfinanzierung

 Ein neuer Campus in Frankfurt am Main – das Neubauprojekt  
 der Frankfurt School 
 

Real Estate  
Finance Day 2015
Immobilien- und Finanzbranche im Dialog

Konferenz am 5. November 2015 an der  
Frankfurt School of Finance & Management

  Medienpartner:         

IMMOBILIEN
Brief

DER

FAKTEN � MEINUNGEN � TENDENZEN

  Kooperationspartner: 

  Mitveranstalter:

Frühbucherpreis – jetzt anmelden :
www.refd2015.de  
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Real	 Estate	 Finance	 Intelligence	 Report	
Europe	 (REFIRE)	 is	 a	 twice-monthly	Eng-
lish-language report providing detailed 
information	 and	 analysis	 on	 continental	
European	real	estate	finance.		Each	issue	
contains	vital	 information	about	 the	 latest	
deals done in the major European markets, 
and	delivers	insights	into	the	significant	de-
velopments	in	this	hugely	dynamic	field.

Our readers are global investors in real es-
tate, asset managers, REITs and other real 
estate	 investing	 vehicles,	 lawyers,	 private	
investors,	 public	 sector	 authorities	 –	 in	
short, anybody who is interested in staying 
up-to-date with and learning more about 

real	estate	finance	in	continental	Europe.
• Published 16 times a year from Frankfurt am Main, in the business heart of Germany, 
REFIRE	is	available	worldwide	on	subscription.		Issue	dates	are	the	beginning	and	the	mid-
dle	of	each	month,	with	two	small	breaks	throughout	the	year.	Each	issue	is	delivered	to	
subscribers’	desks	or	home	address	by	email	notification	and	immediate	PDF	download.
•	As	a	subscriber,	you	will	be	give	a	special	login	code	enabling	you	to	download	the	latest	
issue	from	day	of	publication,	 in	addition	to	giving	you	full	access	to	the	full	searchable	
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•	The	normal	price	for	an	annual	subscription	is	€595.00,	but	we	are	offering	new	sub-
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discount of over 35% off the normal rate.
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