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Over the past several months we have featured a number of articles in 
REFIRE about the very specific market category of “Fachmarktzentren”, or 
specialist neighbourhood shopping malls that are such a familiar sight on 
the German retail landscape. A new study by real estate market research 
group BulwienGesa addresses this special asset category, against a back-
ground where many traditional investors are struggling to meet their yield 
expectations in an overall retail market of rising prices and falling yields. 

New report highlights rise of ‘Fachmarkt 
-zentrum’ as favoured retail asset class

Too often the kind of shopping cen-
tres in premium urban locations meet-
ing these investors’ hitherto investment 
criteria have simply become over-priced 
trophy assets; hence many are looking to 
get a foothold in the asset class “Fach-
marktzentrum”. The researchers at Bul-
wienGesa have scrutinised 1000 such 
German centres to build a clearer picture 
of the advantages and disadvantages of 
investing in the asset class. We look here 
at a number of their conclusions.

Investors looking for returns in Ger-
man retail have long since started look-
ing around beyond A- and B-locations to 
encompass older properties and those 
with short remaining lease durations. 
Overall returns in classical retail have fall-
en below 6%, and hence the new-found 
attraction of the less-glamorous segment 
made of neighborhood malls, conve-
nience stores, and discount groceries.

Last year the “Fachmarktzentrum” 
had a share of €3.7bn out of a total of 
€9.3bn in transaction volume for the 
whole German retail sector. In the first 
half of this year alone the Fachmarktz-
entrum share topped €2bn, and saw it 
overtaking shopping centres in investor 
popularity within the retail sector.

BulwienGesa lists 10 reasons why in-
vestment in Fachmarktzentren as a cate-
gory is worth considering.

1. Good yield perspectives, a ro-
bust and simple-to-manage business 
model

2. A restrictive policy on issuing 

Germany misallocating new 
housing resources – IW Study
Too little residential accomodation is be-
ing built in Germany’s big cities, while too 
much is being built in rural areas, accord-
ing to a new study published by the Institut 
der deutschen Wirtschaft (IW) in Cologne. 
The authors of the study are... see page 3
 
Berlin real estate insiders 
remain bullish on capital’s 
prospects
Anybody who has been following Berlin’s 
development over the past five years or 
longer can’t fail to have noticed the stag-
gering growth in both the city’s attrac-
tions and in the price rises across all sec-
tors of its property market, í  see page 6

Prelios now ‘pure manage-
ment and services company’ 
There could be few clearer signs of 
Prelios Deutschland’s renewed com-
mitment to its future as a pure man-
agement company than its fresh new 
1,600 sqm of environmentally state-of-
the-art offices in Hamburg’s business 
district. In a move almost see page 11

Vonovia SE (ex-Deutsche An-
nington) promoted to DAX-30
The Bochum-based listed Deutsche An-
nington, now renamed as Vonovia SE, 
has been promoted for inclusion in the 
DAX-30, the index of the top 30 German 
industrial companies, with effect from 
September 21st. It is the first time that a 
German residential housing...see page 18
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can improve cash-flow
10. Fachmarktzentren can adapt to 

retailers’ changing needs, such as the 
demand by drugstores or DIY centres for 
more space, while department stores or 
electronic retailers need to downsize in 
line with online shopping realities. This 
can open up opportunities for new types 
of retailers, making the centre more at-
tractive, while productivity per sqm can 
be improved, leading to higher rents.

BulwienGesa also point to a number 
of potential downsides to an investment 
in the sector, including:

1. The widespread practice in 
Germany of restricting the 
use of certain buildings to 
one type of retail use only, 
e.g. if a DIY chain goes 
bust (viz. the Praktiker 
chain over the last two 
years), it may be difficult to 
allow a non-DIY retailer to 
come in as a successor

2. The clear dis-
tinction between what was 

considered a Fachmarktzentrum ‘con-
cept’ and a downtown shopping cen-
tre concept is becoming more blurred. 
Hence the emergence of traditional Fach-
marktzentrum concepts such as IKEA or 
Decathlon now moving into city centre 
locations with new retail presences.

3. Unclear how the growth in on-
line retail will affect the size of retail units 
in future Fachmarktzentren

BulwienGesa conclude by high-
lighting visible and evident changes in 
Germany’s retail landscape. The tradi-
tional Fachmarktzentrum was a plain, 
standalone, functional shopping centre 
on the edge of the town which offered 
quick and uncomplicated shopping for 
the commuter or car driver. Howev-
er, competititon from online retailing is 

new building permits increases barriers 
to entry and boosts the value of existing 
assets

3. Tenant structure with relatively 
high share leased by blue-chip food re-
tailers means preference for long-term 
lease of 15 years with option to extend

4. Committed tenants, which 
means opportunities to raise rents, par-
ticularly by making improvements. Rents 
generally average under €10.00 per sqm 
per month

5. After a period of consolidation 
on the German retail landscape, most 
surviving retailers have a strong market 
position to defend and an interest in their 
local market power, hence they are more 
likely to renew their 
leases early

6. By offer-
ing good acces-
sibility by car and 
free parking, Fach-
marktzentren are 
well-positioned to 
offer online shop-
ping adherents 
good Click-and-
Collect facilities. 
They are frequently located on car driv-
ers’s routes, and are viewed as efficient, 
hassle-free shopping centres

7. They are very price-orientat-
ed, in contrast to the ‘experience’ being 
offered in more sophisticated shopping 
environments. This is unlikely to change 
much in the future

8. Retail chain stores such as 
C&A, Deichmann and Depot are in-
creasingly looking to have a presence in 
good-quality Fachmarktzentren to reach 
out to more of their potential client base. 
Many Fachmarktzentren are being up-
graded to the level that classical retailers 
are considering taking a presence

9. More active asset management 
of Fachmarktzentren than in the past 
means that centres are renovated and 
modernised more frequently, preventing 
them getting stale.  This adds value and 
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DEALS ROUNDUP

“After a period of 
consolidation, most 

surviving retailers have 
a strong market position 
to defend and an inter-
est in their local market 
power, hence they are 
more likely to renew 
their leases early” 
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clearly leading to heightened consumer 
demand for a positive ‘experience’ when 
shopping in the bricks-and-mortar world. 
Many Fachmarktzentren as a result are 
now upgrading their offering, becom-
ing more attractive but at the same time 
more similar to their downtown cousins, 
the shopping streets and shopping cen-
tres. The consequence: yields are start-
ing to fall below 6%.

The sustainable difference between 
the categories will lie in imaginative cen-
tre management including a lively tenant 
mix, timely upgrades and renovations to 
improve the consumer experience, and 
an exploitation of the locational advan-
tages offered by a good Fachmarktzen-
trum, the researchers conclude.

Germany/Study
Germany misallocating new 
housing resources – IW Study

Too little residential accomodation is be-
ing built in Germany’s big cities, while 
too much is being built in rural areas, ac-
cording to a new study published by the 
Institut der deutschen Wirtschaft (IW) 
in Cologne. The authors of the study are 
calling for a change in government policy 
to address the problem.

The prestigious, and generally em-
ployer-friendly IW based its study on its 
own projections of Germany’s housing 
needs for the period 2015-2020, i.e. the 
next five years. In the view of co-author 
Prof. Michael Voigtländer, whom we 

have often quoted or interviewed in these 
pages, actual construction is consider-
ably lagging what is needed, and what 
construction IS occurring is often in the 
wrong places.

Last year 245,000 new residential 
dwellings were built throughout Germa-
ny, of which only 66,000 were built in cit-
ies with more than 100,000 inhabitants. 
The IW estimates that in these bigger 
cities, at least 102,000 needed to be built 
to keep pace with demand. The IW says 
that too many housing units were built in 
places like the Eifel, the Black Forest, or 
parts of eastern Germany, where they are 
not needed and where vacancy rates are 
already high.

Prof. Voigtländer and his researchers 

Wüest & Partner
Germany
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We provide the strategic decision-
tools for your success
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Neue Schönhauser Str. 20, 10178 Berlin Germany, T +49 30 2576 087-0, berlin@wuestundpartner.com
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 Long-term readers of REFIRE will 
have followed with us over the last 
ten years the inexorable rise 
of the rate of Grunderwerb-
steuer, or land transfer tax, 
applicable on any real estate 
acquisition in Germany.  

Once the domain of the 
federal government and set 
at 3.5%, the federal reforms 
of 2006 granted Germany’s 
sixteen individual Länder the 
right to impose their own rates. In-
variably they have since moved in 
only one direction – upwards - as re-
gional governments desperately look 
for new sources of tax revenue.

The land transfer tax has now 
reached 6.5% in a number of German 
states (Saarland, Schleswig-Hol-
stein, North Rhine-Westphalia and 
Brandenburg) after a succession of 
incremental increases.  The tax is 
uniformly paid by private individuals. 
Institutional investors are general-
ly able to avail of canny accounting 
solutions that allow them to buy 
property assets as share deals and 
avoid the tax almost completely.

Such efforts are particularly 
worthwhile for investments of €15m 
upwards, and professional buyers 
will now go to great lengths and ex-
pense to turn assets into companies 
and avail of the share deal exemption 
from the land transfer tax.

Aengevelt Immobilien of Düssel-
dorf has studied the phenomenon 
in detail. Their researchers conclude 
that the pattern of buying via share 
deals has mushroomed in the past 
few years. They put the share of all 
transactions in Berlin last year avoid-
ing the tax in this way at 17%. In 
Frankfurt it was as high as 26%.

Aengevelt estimates that 20% of all 
deals now in Germany fall under the 
share deal category. At last year’s to-
tal transaction volume of €50bn, and 
at an average transfer tax of 5%, the 
German treasury is foregoing at least 

The rise and rise of Germany’s land transfer tax
€500m in tax – about the same amount 
it distributes to the Länder to provide 

subsidised housing.
Germany’s Property Own-

ers Association BFW (Bundes-
verband Freier Immobilien- und 
Wohnungsunternehmen) reck-
ons that state government in-
come from the land transfer 
tax for the first half-year of 
2015 has hit a record €5.3bn, 
while the Federal Statistics Of-

fice sees full year figures as likely to 
top €10bn – a doubling of the tax in-
take over the past five years, from a 
total of €5.3bn for the FULL year 2010.

One peculiarity of the land trans-
fer tax is that monies raised by the tax 
are kept by each federal state and are 
not treated as revenue for the purpos-
es of Germany’s Länderfinanzausgleich, 
the mechanism whereby transfers take 
place among Germany’s states, from 
the wealthier to the poorer, to balance 
out standards of living across the nation. 

There is thus a very definite incen-
tive for states to keep raising the tax. 
Given the still overwhelming tendency 
of most Germans to rent their private 
accomodation, politicians are tempt-
ed to loot ever more from the land 
transfer tax, which can then conve-
niently be viewed as a form of tax im-
posed on the ‘wealthy’. 

All Germany’s states, bar the actual 
wealthiest state of Bavaria and neigh-
bouring Saxony, have been getting 
away with these stealthy increases for 
the last nine years, and there’s no sign 
yet that a ceiling has been reached.

 The president of the BFW, Andreas 
Ibel, has been publicly and vocally 
criticising what he sees as this mad 
upwards spiral, with Länder compet-
ing with each other to raise more and 
more revenue from property.

On the one hand the states are driv-
ing up their inhabitants’ living costs 
by imposing ever higher land transfer 
taxes – while at the same time intro-
ducing the Mietpreisbremse, or rental 

.................................................
EDITORIAL

cap, to allegedly keep housing costs 
under control.

However, several credible studies 
show that it is not rental increases that 
are driving up housing costs, but all 
the ancillary costs including soaring 
energy costs, garbage removal, street 
cleaning and other higher charges im-
posed by local government.

Herr Ibel makes the argument that 
there is more than an element of fraud 
in the Berlin government’s campaign 
to encourage Germans to save hard 
to invest in their own properties as an 
integral part of their pension planning.

It wouldn’t take much, he argues, 
for the whole programme of promot-
ing affordable housing, and at the 
same time weaning the population off 
an over-dependency on modest rents, 
to become derailed.

The imposition of a 6.5% land trans-
fer tax or stamp duty (tendency: ris-
ing steadily), along with the usual 7% 
broker fee and another few percent 
for notary costs and land registration, 
means that for the average buyer, his 
transactional costs very quickly reach 
15-16%. The property has to rise by 
that amount at least in value for the 
buyer to reach break-even.

Bolstered as the market is by cheer-
leaders who see little danger based on 
fundamentals, and fuelled by the cur-
rent buying frenzy which sees house 
prices headed only in one direction, a 
correction of even 15% to the down-
side would wreak havoc among that 
wave of new buyers who’ve recently 
become proud German homeowners.  
That 30% swing represents the write-
off of any equity in the property that 
most buyers would likely have had.  

If there is one thing that Germany is 
not geared up for, it’s a house-owning 
population mired in negative equity. 
When the current boom is over and in-
terest rates climb back to something 
like their historical norms, we could be 
whistling a very different tune here.

                  Charles Kingston,  Editor
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believe that at least 266,000 
units need to be built annu-
ally between 2015 and 2020. 
Their study says that demand 
and supply are coming to-
gether in cities such as Düs-
seldorf, Bremen, Essen and 
Dortmund (these last two are 
actually falling in population), 
but in other large cities such 
as Berlin, Munich, Hamburg, Cologne or 
Frankfurt large gaps exist. Berlin alone 
needs 20,000 new apartments by 2020, 
although less than 9,000 were complet-
ed in 2014. 

Lack of building land is at the heart of 
the problem, says Voigtländer (pictured, 

ger cities such as minimun ceiling height 
and allocation of parking spaces, which 
many urban residents no longer need. 
Inactive industrial land must be rezoned 
for residential housing, while in rural ar-
eas fresh incentives should be offered 
to restore and develop existing but old 
properties in villages rather than pushing 
people to the outskirts with the offer of 
cheap land.

Given the long-term nature of the 
demand discrepancies between cities 
on the up and others in decline or sur-
rounding rural areas, the IW researchers 
are also calling for a more joined-up ap-
proach to integrating the two sides – for 
example, linking growing urban areas 

left). “Rural municipalities are 
trying to lure companies and 
new residents by offering 
fresh inexpensive building 
land. Given the low interest 
rates, the result is too much 
building, as prospective own-
ers opt for a new house rather 
than buying an existing prop-

erty,” he says. 
Meanwhile, ever more students, 

mobile pensioners and of course im-
migrants are drawn to the larger cities, 
where building land is scarce, with the 
result that prices get pushed up.  

Prof. Voigtländer is calling for a loos-
ening of building regulations in the big-

BASIC RETAIL EXPERTS
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with shrinking rural population centres 
through further infrastructural investment 
such as improved rail lines, more buses, 
and better cooperation between munici-
palities and long-distance bus operators.  

Regions like North Rhine-Westphalia 
have many growing cities in close prox-
imity to those in decline – Voigtländer 
cites Düsseldorf and Wuppertal as an 
example – where politicians need to ad-
dress the issue of improving local infra-
structure to promote commuting from 
one town to work in another further away.

Figures from the German Federal 
Office of Statistics show that the au-
thorities are making efforts to address 
the problem. New building permits 
were granted in the first half of 2015 for 
140,000 new housing units, a total of 
3,600 or 2.6% more than in the same pe-
riod last year. Last year’s growth figure 
however was 9.6% more than in 2013, 
indicating a slower rate of growth. 

The total figure for 2014 was an in-
crease in permits of 5.4% to 289,000 
units, while actual units built last year 
was 245,000. Housing and Construction 
Minister in the government in Berlin, Bar-
bara Hendricks, also stated recently that 
annual output would have to increase to 
270,000 units annually by 2020.

Germany/Investment
Berlin real estate insiders 
remain bullish on capital’s 
prospects

Anybody who has been following Berlin’s 
development over the past five years 
or longer can’t fail to have noticed the 
staggering growth in both the city’s at-
tractions and in the price rises across all 
sectors of its property market, íncluding 
both rents and purchase prices for resi-
dential property.

REFIRE sat down recently in Berlin at 
a very useful and lively round-table press 
discussion with three senior Berlin real 
estate insiders to address the subject 

“Boomtown Berlin – Exggeration or Sus-
tainable Growth?” 

Giving us their views were Niclas 
Karoff, CEO and board member of 
listed TLG Immobilien AG; Karsten 
Jungk, partner and managing director 
of consultancy group Wüest und Part-
ner Deutschland; and Carsten 
Sellschopf, management board 
member and COO of residential 
developer formart GmbH.

Firstly, all three were agreed on 
the following: The Berlin property 
market is set to continue to prof-
it from the dynamic environment 
currently prevailing in the nation’s 
capital city; a steady inflow of new inhab-
itants, growing numbers of tourists and 
a business dynamic very specific to the 
city will continue to exert a positive influ-
ence on the city’s real estate market and 
its attractiveness for investors.

Studies from many leading institutes, 
including the Bertelsmann Foundation, 
forecast Berlin’s population rising by 
about 340,000 inhabitants over the next 
15 years. The rising population and in-
creasing disposable income means rents 
and purchase prices will continue to rise. 
This will affect the retail market, but also 
the office market, and here too prices are 
expected to rise further.

Karsten Jungk of Wüest und Partner 
Deutschland (pictured, above) said that 
the ceiling for prices and rents has cer-
tainly not yet been reached, but investors 
were moing further out from the 
centre to find suitable proper-
ties. There is still plenty of po-
tential for new development on 
empty or unused land or from 
conversions. A handful of small 
but still central locations around 
the S-Bahn ring are becoming 
the next new focus of investors, 
he said. “The high-price segment in the 
inner city is pretty much saturated. In 
future where is interesting is where you 
can reach downtown in 20 minutes but 
where rents and prices are still affordable 

for the normal Berliner and for investors.”
The trend is towards smaller apart-

ments, said Jungk. “Berlin is the biggest 
city for singles in the country, and likely 
to remain so. What is needed is addition-
al 1-to-2 room apartments of a smaller 
size.” Developers should be looking at 

slightly less space per resident, 
but also at cutting down on an-
cillary and utility costs, which 
are just as high in Berlin as in 
much richer Munich.

Carsten Sellschopf also ad-
dressed the affordability issue. 
“The real estate industry must 
develop new business models 

to create lower-cost housing. This could 
mean much more efficient use of land, or 
standardising and rationalising products 
and processes”, he said.

Niclas Karoff of TLG Immobilien, (pic-
tured, below) which is focused on com-
mercial property in Berlin and eastern 
Germany, expects continued high de-
mand for office space. “Berlin’s office 
rents will continue to rise over the next 
three years, although the immediate 
pressure will abate”, he said. “The sup-
ply of office space will react to the strong 
demand by providing new space.” Al-
though yields have fallen below 5%, 
investments in office and retail are still 
worthwhile given the spread above the 
risk-free rate of return of 0.6%-0.7% 
from 10-year government bonds. The 
share of investment by foreign investors 

could rise even further, and 
prices and rents could continue 
to go up quite a bit, he said.

Although more Berlin inhabi-
tants does not necessarily lead 
to a higher demand for office 
space, pointed out Jungk, he 
highlighted the nature of much 
of the new employment in the 

city, which tends to be focused on young 
and creative workers, many involved in 
startups and other high-tech industries. 
Such workers create clusters, which 
attracts other similar businesses, all of 
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which creates impulses for fresh office 
demand, he said.

All three agreed that a rising popula-
tion will have an influence on the retail 
market. “This will lead to a reduction in 
current vacancies and heightened de-
mand for new retail space in a variety 
of existing but also non-traditional loca-
tions”, said Jungk. 

Karoff, whose company owns many 
retail investments, said that despite in-
creasing competition, retail rents are still 
expected to rise. “With comparatively 
low peak retail rents compared to other 
European cities, Berlin is an ideal entry 
point or test market for expanding inter-
national or domestic retail chains.”

Germany/Acquisitions
Schroder buys old Bosch 
HQ in downtown Stuttgart 
for €100m

Schroder Real Estate has bought the 
prominent Bosch-Areal property in Stutt-
gart’s city centre – the former headquar-
ters of electrical manufacturer Robert 
Bosch GmbH - on behalf of a German 
client. The seller was Balandis Real Es-
tate AG on behalf of one of its funds.

At a price of more than €100 million, 
this continues a recent spate of acquisi-
tions by Schroders on behalf of its clients 
in recent months, following earlier buys 
in Stockholm, Helsinki, Madrid, Brussels 
and Paris and a pattern of investing in 
large single assets across Europe.

The Stuttgart property (pictured, right)  
is a large mixed-use asset consisting of 
eight separate buildings, and is one of 
the few remaining landmarks of the in-
dustrial heritage in the region. The oldest 
building was built in 1900; the latest ad-
ditions were made in 1999 and 2001. The 
centrally-located, high profile property 
provides over 40,000 sq. m. and is home 
to over 50 tenants.

Sascha Harms, Schroders’ Head of 
Real Estate Investment Germany com-

mented, “The Bosch Areal’s heritage and 
architectural merits create an ideal mixed 
use environment that combines working, 
living, entertainment and convenience 
retailing in a cen-
tral location. This 
asset is hence a 
relatively defen-
sive component 
in our investment 
strategy and given 
the strength of the 
Stuttgart leasing 
market, we are an-
ticipating a highly 
stable cash-flow 
with upside poten-
tial from active as-
set management.

“Key considerations around the ac-
quisition were the diversified tenancy 
structure, the high occupancy rate of ca. 
95%, the short distance to the main retail 
high street and the excellent access by 
public and private transport. The mixed 
uses provide this investment with a high 
degree of diversification in itself. It in-
cludes offices, retail, a cinema also an 
entertainment and leisure component. 
This is consistent with our theme of in-
vesting in central locations where people 
want to live as well as work.”

Austria/Logistics
Immofinanz exits logistics, 
prepares sale of Buwog 
tranche

Listed Austrian property group Immofi-
nanz AG announced last month a major 
shift in its strategy in a bid to refocus its 
business after a turbulent period which 
saw its share price savaged, its Russian 
business battered by economic sanctions 
and the arrival of a new chief executive.

The strategy shift involves Immofi-
nanz exiting the logistics sector to con-
centrate on office and retail investment, 
and the group refocusing its efforts on 

...see	page	11

Germany, Poland, and its home market 
of Austria, while reducing its exposure to 
Russia.

About 8% of Immofinanz’s total as-
sets are logistics assets. The 
company says that its principal 
competitors are all nearly ten 
times as big, and it can no longer 
compete to be a market leader in 
its core markets. The rest of Im-
mofinanz’s asset are 48.8% retail 
and 43.7% office property assets. 
Other non-core holdings such as 
its City-Box self-storage business 
in the Netherlands and Viennese 
hotels and residential assets have 
all since been sold.

Immofinanz remains the largest 
listed commercial real estate com-

pany active in central and eastern Europe, 
with about 470 assets valued at nearly 
€7bn under management. The company 
has had a lot of trouble with its Moscow 
shopping centres which have been badly 
hit by Russia’s economic difficulties, lead-
ing to demands for rent concessions from 
irate tenants.  In April Immofinanz warded 
off a partial takeover bid from fellow-listed 
Austrian company CA Immo and its dom-
inant Russian shareholder O1 Group.

In a statement, the company said that 
talks with interested parties for its logis-
tics business are already in progress. The 
business division comprises 36 standing 
investments with about 1m sqm of let-
table space, as well as various devel-
opment projects in western and eastern 
Europe. Most properties are located in 
Germany, while others are situated in 
Poland, Hungary, Slovakia, Romania and 
Russia. 

The company added, “The Executive 
Board has also informed the Supervisory 
Board of measures that are planned to 
restore the company’s structural capa- 
bility to pay dividends as quickly as 
possible and thereby support a sustain-
able dividend policy. Several options are 
currently being examined. The goal is to 
simplify the corporate structure, on the 
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one hand, and to safeguard the gen- era-
tion of distributable balance sheet profit, 
on the other hand.” 

New CEO Oliver Schumy gave his 
own take on the disposal of the logistics 
business, saying it was a good time to 
sell because of a “heightened interest by 
investors in logistics real estate” which 
the company could take advantage of, 
as the increased demand “is reflected in 
attractive price levels”.

Immofinanz also said that it was in 
negotiations with holders of a convert-
ible bond for €375m in 49% residential 
subsidiary Buwog to either pay off the 
bondholders or allow them to trade in 
the bonds for shares in the listed Bu-
wog. This is expected to be resolved in a 
meeting on September 18th. 

A note from analysts at Baader-Helvea 

Research suggested that Immofinanz 
is likely to sell off a further packet of its 
minority holdings in Buwog, leading to a 
probable increase in Buwog’s free float 
and, as Immofinanz described it, “a fur-
ther simplification of our capital structure 
and a reduction in our liabilities”.  Buwog 
owns and manages 52,000 residential 
apartments, spread almost equally be-
tween Germany and Austria.

Germany/Asset Management
Prelios now ‘pure manage-
ment company’ after invest-
ments hived off

There could be few clearer signs of 
Prelios Deutschland’s renewed com-
mitment to its future as a pure man-

agement company than its fresh new 
1,600 sqm of environmentally state-of-
the-art offices in Hamburg’s business 
district. 

In a move almost symbolic of the 
company’s new role as a service pro-
vider, the Prelios offices in the previ-
ous location of Hamburg Blankenese 
are being re-let on behalf of the owner, 
Hesse Newman, with Prelios continu-
ing to manage the property. 

REFIRE met recently in the com-
pany’s new offices with Martin Mörl, 
managing director of Prelios Immobil-
ien Management GmbH, to get a bet-
ter feel for the company’s mission after 
a lengthy period of the company re-
positioning itself as an integrated ser-
vices provider. We confessed that we 
had last closely followed the company 

0
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under its old guise as Pirelli Real Es-
tate, when the Italian group had made 
serious waves as an active investor in 
many sizeable deals in the heady days 
of 2006-2007, often as a co-investor 
with partners such as Morgan Stanley 
and RREEF.

Mörl described how the company 
had made the transition from those 
days as investor to its current role as 
a comprehensive provider of manage-
ment services for commercial proper-
ties. The parent company in Italy is fo-
cused on growing the whole group as 
a service organisation in Italy, Germany 
and Poland, and recently won approval 
to fully separate its real estate invest-
ments from its service activities. 

The Milan-based firm will then hold a 
majority stake in the newly created spe-
cial purpose vehicle, named Centauro, 
along with fellow investors Intesa San-
Paolo and Unicredit. The new entity will 
hold €226m of non-core assets.

Prelios now manages €5.1bn in 
properties for third parties, and this 
is clearly the future direction of the 

company in its three key 
markets. The investment 
holdings in the High-
street Portfolio, which 
owns Karstadt depart-
ment store properties, 
are part of the hived-off 
activities into the invest-
ing vehicle, but Prelios still has asset 
management mandates across many 
of the stores, separate to its role as 
active minority co-investor in the funds 
which acquired the assets.

Mörl (pictured, right) said the recent 
transition period for the German oper-
ations also involved the disposal of the 
group’s residential portfolio to listed 
BUWOG AG, the sale and subsequent 
management of the mixed-used prop-
erty Hamburg Harburg-Carrée and the 
takeover of the centre management 
of two Karstadt department stores 
in Berlin. It has also won a range of 
new management and development 
contracts in Germany to consult and 
advise on projects for third parties 
investing in Germany. The company 

has conducted transactions 
with a volume of more than 
€3.1bn over the last five 
years, said Mörl.

We reported in a recent 
issue of REFIRE on a new 
retail development by Pre-
lios in the downtown area of 

the northern German coastal town of 
Husum. The 12,000 sqm centre is be-
ing developed around a former Hertie 
store with local investment, and  inte-
grating traditional local retailers, such 
as the long-established C,J. Schmidt 
store in the town. Mörl said that Pre-
lios is actively looking for similar-sized 
German towns that could profit from 
such creative solutions with fresh im-
petus and contemporary tenant mixes 
integrating established local players in 
a downtown retail development.

Prelios also manages other cen-
tres for regional investors in Hamburg 
Altona, Constance on the lake at the 
Swiss border, and Marburg in norther 
Hesse, along with a number of de-
partment stores in Berlin. Altogether it 
manages about 1 million sqm of space 
across shopping centres, depart-
ment stores and mixed-use buildings 
in Germany. It recently introduced a 
new steakhouse concept over 750 
sqm of indoor and outdoor space to 
the Blankenese Bahnhofsplatz project 
in the Hamburg suburb, which Mörl 
reports is attracting hungry lunchtime 
and dinner diners from well beyond 
its borders.

The company now has a has a 
full-service team operating out of its 
new Hamburg HQ advising clients 
on all aspects of asset management, 
including fund management, broker-
age, valuation and credit servicing. It 
just recently signed a comprehensive 
property management contract with 
Tristan Capital Partners to manage 
the Karstadt Kaufhaus in Munich - at 
93,000 sqm of lettable space, one of 
the biggest retail outlets in the city

...from	page	8
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The German commercial real estate 
market is still booming - sales of 
commercial real estate amounted to 
approximately 40 billion euros in 
2014, a level not seen since 2007. 
However, the resurgence in the wil-
lingness of national and international 
investors to purchase real estate has 
simultaneously been accompanied by 
a huge decline in the availability of 
investment properties in traditional 
market segments. As a result of the 
investment pressure, investors are 
increasingly focusing on alternative 
asset classes, including corporate real 
estate. This is defined as commercial 
property used for business purposes, 
which generally comprise several 
types of use and are suitable for 

THE HIDDEN CHAMPION: 
GERMAN CORPORATE 
REAL ESTATE 

Author:

Sandra Tewes 
Executive Director, 
CORPUS SIREO Asset Management 
Commercial GmbH

multi-tenant occupation and can also 
be used for other purposes.

Despite the considerable value of 
corporate real estate holdings, which 
at ten percent constitute a major item 
of fixed assets, and also despite the 
extremely strong investor demand for 
this asset class, German companies 
are somewhat reluctant to sell real 
estate holdings used for business 
purposes. According to estimates, 70 
percent of real estate used by com-
panies are owned by the companies 
themselves.

The sale of these properties would 
provide a range of advantages for 
the companies: The current market 
climate offers numerous opportuni-
ties specifically for streamlining and 
optimising portfolios. Aging real 
estate portfolios in particular require 
investments in the existing proper-
ties; this situation is exacerbated 
further by increasing user require-
ments for greater flexibility. Flexible 
tenancy agreements may have a 
positive impact on strategic decisi-
ons, particularly as companies which 
operate profitably are interested in 
unlocking tied-up capital and gaining 
access to the associated increase in 
liquidity. By means of external rental 
arrangements, companies are also 
able to reduce costs, professionally 
manage holdings and unlock admi-
nistrative resources. Property sales 
also provide capital for a company‘s 
core business and companies are able 

to unlock additional value-add po-
tential with the sale and subsequent 
lease-back of real estate holdings.

Particularly in the field of company 
pension schemes, the contribution 
to corporate real estate can perma-
nently resolve significant financing 
shortages in the current climate of 
low interest rates, thus ensuring 
that existing resources can be used 
more efficiently. Cash flows can be 
adjusted to the obligations by way 
of individual structuring of indexing 
agreements, graduated rents and the 
tenancy agreements in the company 
pension scheme. Additional resources 
can thus be avoided, and the property 
value can be significantly enhanced 
by means of professional asset ma-
nagement. In conjunction with Swiss 
Life Asset Managers and Schweizer 
Leben Pensionsmanagement, Corpus 
Sireo, as a unique selling point, has 
established a comprehensive position 
in Germany for institutional clients 
for structuring company pension 
scheme properties.
 
Contact:

CORPUS SIREO Asset Management
Commercial GmbH

Sandra Tewes
Client Group Leader Corporates
sandra.tewes@corpussireo.com

For further information go to

www.corpussireo.com/amc
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Germany/Residential
UK’s Grainger selling €200m 
German residential assets, 
planning market exit

The UK’s largest listed specialist resi-
dential landlord Grainger plc is to sell its 
£140 mln (€197 mln) portfolio of German 
assets to refocus its activities on its UK 
home market. The company has hired in-
vestment bank Lazard to handle the sale.

Describing the German operations as 
“non-core to our UK-focused strategy, 
the Newcastle-based Grainger said in a 
statement, “This will enable the group 
to accelerate its strategic and financial 
focus on its UK residential activities to 
enhance shareholder value whilst taking 
advantage of the currently strong market 

for residential property in Germany.”  
In March the company reported it had 

2,814 managed, market-rent units, val-
ued at €197m, in Germany. A joint ven-
ture between Grainger and US investor 
Heitman also owns a further 2,750 units, 
valued at €240m. Grainger’s UK portfolio 
was valued at £840m sterling.

In Germany, the Grainger properties 
are mainly located in North Rhine West-
phalia, Hesse, Baden-Württemberg and 
Bavaria. The assets held jointly with Heit-
man are not part of the German sale, said 
the company.

Grainger CEO Andrew Cunningham 
said the firm had bought into the Ger-
man market at a time when it wanted to 
build up its rental incomes, while it had 
little opportunity to do so in the UK at the 

time.  “At the time it was difficult to build 
a rental portfolio in the UK, but, going 
forward we now know the opportunities 
are great in the UK and that’s where we 
will focus… (The deal) has the added 
advantage that we’re selling into a rising 
market in Germany. If you’re going to sell 
a portfolio, now is the time to do it.”

Cunningham added, “Our focus on 
accelerating the growth of our UK PRS 
business is going well, with recent ac-
quisitions bringing our total managed 
PRS portfolio in the UK to over 3,400 
units, and with a pipeline of over 2,000 
units. And last week we were pleased 
to achieve a significant refinancing 
package for our syndicated bank debt, 
reducing our cost of debt and extend-
ing maturities.” 
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BORIS HARDI PRINCIPAL CONSULTING OFFERS:

• Market-insight and deal-fronting for international buyers in Germany

• Commercial real estate sales in Germany 

• International landlord representation in Germany

• Identifi cation, asset underwriting and management of asset managers

• Forward-deals and off-market acquistions for foreign investors

• Commercial real estate offerings of single assets 

 >20 Mio. Euros and portfolios >100 Mio. Euros

• Client representation at banks‘ and real estate institutions‘ senior level

YOUR GATEWAY TO GERMAN REAL ESTATE

www.bhpere.com



www.refire-online.com15

Building Networks

Connecting Global Competence

 18th International Trade Fair for Property and Investment 

October 5–7, 2015 | Messe München | Germany

Find out more:
www.exporeal.net
www.blog.exporeal.net

Pattern Limited
Tel. 020 3375 8230
info@pattern.co.uk

Contacts made today
are the business of tomorrow.
EXPO REAL is Europes largest trade fair for property and invest ment, 
where key industry players are assembled under one roof for three days, 
providing you with an ideal setting for effective networking. 

Make the most of this opportunity!

› Make new contacts, with around 37,000 participants to choose from

› Meet with more than 1,600 international exhibitors

›  Use MatchUp! to get your profile noticed before the trade fair  
even begins 

› Hear all about the latest trends from around 400 prominent speakers

Secure your ticket now and take part in MatchUp!, EXPO REAL's 
matchmaking and participant service, to ensure you get more  
out of your visit to the trade fair: 
www.exporeal.net/tickets

Register by August 10, 2015 to ensure  
you don´t miss out on attractive benefits  
and premium MatchUp! services worth  
up to EUR 135! 

www.exporeal.net/tickets 



16

The refinancing saw Grainger extend-
ing its debt to August 2020 from July 
2016 and cutting the margin on its facility 
to 170 basis points, 50 bps lower than on 
its previous loans.

A recent report in the Financial Times 
suggested that activist investor Crystal 
Amber, a Guernsey-based fund with a 
record of targeting small-cap companies 
and which holds a 3.2% stake in Grainger, 
has been pressurising the group to refi-
nance its debt and seek a takeover by an 
institutional investor. Grainger’s shares 
have long traded at a discount to their 
net asset value, in contrast to most of 
their listed peers in London which trade 
at a premium.

Crystal Amber was quoted as say-
ing it believe there is hidden value on 
Grainger’s balance sheet because of its 
ownership of properties valued at below 
their open market sale price. Grainger 

owns £1.5bn of rent-controlled homes in 
the UK, and a further £1.1bn of homes 
rented at market rates, many of which 
are in London and the southeast, where 
property prices have risen strongly.

Germany/Indices
Vonovia SE (ex-Deutsche An-
nington) promoted to DAX-30

The Bochum-based listed Deutsche An-
nington, now renamed as Vonovia SE, 
has been promoted for inclusion in the 
DAX-30, the index of the top 30 German 
industrial companies, with effect from 
September 21st. 

It is the first time that a German resi-
dential housing company has been repre-
sented in the Stock Exchange’s premier 
index. Vonovia replaces chemical con-
cern Laxness, which has been included 

in the index for the last three years.
Deutsche Annington itself debuted on 

the stock exchange in July 2013, with 
its original investors, UK private equity 
group Terra Firma , bowing out following 
the IPO. The company then bought over 
and integrated various other real estate 
portfolios, including from Vitus, DeWAG 
and Franconia, acquiring the SÜDEWO 
Group from Patrizia Immobilien, and 
most significantly, merging with giant ri-
val GAGFAH earlier this year. The original 
Detutsche Annington emerged from a 
series of fusions of groups dominated by 
company worker accomodation, mainly 
the old rail companies and the coal and 
steel industry.

CEO Rolf Buch commented, “The in-
clusion of real estate in the DAX bench-
mark index for the first time with the ad-
dition of Vonovia is a strong signal for the 
entire industry and will make this import-

Vis i t  us  at  w w w.prel ios.de or  ca l l  us :  +49 (0)  40 /  350 170-0
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ant sector of the economy 
all the more visible.”

Annington, which manag-
es 390,000 residential units, 
recently posted first-half 
figures which saw FFO dou-
ble to €264m and posting a 
53% rise in net asset value 
to €10bn after integrating 
GAGFAH and the other port-
folios.

CEO Buch (pictured, above) said of 
the results, “Our solid key figures for the 
first six months confirm that we are on 
the right track. We have established pro-
cesses to integrate even large real estate 
portfolios and are growing in Germa-
ny’s attractive regions.” The firm is also 
steadily enhancing its operational busi-
ness and investing in the modernisation 
of properties. “This allows us to secure 
stable returns for our investors and to 
improve the services we offer our cus-
tomers at the same time”, he added.

About 95,44% of Vonovia’s shares are 
now in free float, with its largest individu-
al shareholders being pension funds and 
other long-term oriented investors. Its 
market capitalization is about €13 billion. 
The company is paying a dividend of 
€0.94 for the year, a 27% increase over 
last year.

In addition to the DAX, Vonovia SE is 
now also listed in the international indices 
STOXX Europe 600, MSCI Germany, 
GPR 250 and EPRA/NAREIT Europe. 

Germany/Study
DAX companies could save 
10% annually on real estate 
management - study

German DAX-listed companies spend 
€30bn a year on real estate manage-
ment and could save 10% or more by 
centralising this function, according to a 
new, first-of-its-kind survey by property 
adviser CBRE.

After analysing the practices and ex-
penditures of the 30 major firms includ-
ed in the Frankfurt exchange’s premier 
index, CBRE identified four critical-
cost-saving components: 

1)  consolidating floor space 
to optimise long-term profitabil-
ity, particularly if located in a 
premium rental area; 2)  sourcing 
cost-efficient locations attractive 
to the workforce, for example by 
separating premises by function 
such as headquarters, back of-
fice and administration; 3)  im-
proving facility management, 

saving up to 25% of costs by efficient en-
ergy and preventative maintenance; and 
4)  setting the right ownership strategy 
– rent, or own outright - to take account 
of potentially costly re,furbishment, par-
ticularly when it comes to M&A activity.

According to Martina Williams, head 
of client solutions at CBRE, in a note: 
“Leading German companies could save 
at least 5% of their overall profits if they 
take a more strategic approach to prop-
erty portfolio management. A non-uni-
form and single country approach limits 
cost-saving potential. 

Instead, if a holistic big picture stra-
tegic view is taken, combined with ac-
tive monitoring of leases, locations, and 
maintenance costs, then real estate sav-
ings can run into the double-digit range.” 
The €30bn management figure includes 
maintenance costs, repairs, rents and in-
surance premiums.

Germany/Listed Companies
Freshly-listed Ado Proper-
ties sees surge in first-half 
income on rentals

The listed Berlin-based Ado Proper-
ties, which in July managed to get its 
much-heralded IPO away after an ini-
tial stumble, has posted very buoyant 
figures for the first half and increased 
its earnings forecast for the full year 
after seeing “substantial growth” in its 
business.

Ado said it expects funds from op-
erations (FFO) to reach around €30m in 
2015. FFO (excluding profit from dlis-
posals) increased 119% in Q2 compared 
with the same period last year.

Ado Properties’ portfolio was valued 
at €1.2 bn at end-June and comprises 

13,700 residential units in Berlin. Howev-
er, the group said it plans to double this 
voulme over the next three years, despite 
the steep rise in property values in the 
capital over the past five years.

The IPO in July took place after an ini-
tial cancellation due to market volatility 
in the shadow of the Greek crisis, and 
along with a capital increase, raised just 
under €200m for fresh investment. Previ-
ous owner Ado Group in Israel retains a 
nearly 40% stake.

The strong results for the first half are 
due to the increased rents Ado is receiv-
ing from its more recent acquisitions, 
particularly the Carlos Portfolio of 5,750 
units, mainly in Spandau and Reinicken-
dorf. This has produced a strong rise in 
annual rental income (6.2%) on a like-for-
like basis, along with lowered vacancy 
rates.  CEO Rabin Savion commented 
on the hike in the company’s figures:

The reason for the successful letting of 
our apartments is our unit modernization 
strategy. For each building we acquire, 
we develop a detailed modernization and 
refurbishment strategy to improve the 
quality and the sustainable value. Due 
to our integrated management platform 
with dedicated employees for Asset-, 
Property- and Facility Management, we 
are close to our buildings and tenants 
and know which measures are necessary 
for successful letting, rent development, 
and tenant satisfaction.”

“In the first half of 2015 we invested 
€19.2 per sqm p.a. after €27.2 per sqm 
for the complete year in 2014. This is dis-
tinctly more than other residential com-
panies invest. But we are a long-term in-
vestor and we are convinced that timely, 
fundamental investment in maintenance 
and modernization will lead to a sustain-
able value enhancement of each building 
as well as the complete portfolio. From 
our point of view, this is a more success-
ful asset strategy than postponing mod-
ernization measures.”

On its financing structure, Savion said 
the firm remains conservative, operating 
with an LTV of 57.6% (pre-IPO, and tar-
geting sub-50%) and an average interest 
rate on borrowings of 2.6%. More than 
95% of the loans have fixed interest rates 
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or are hedged, while the loan maturity 
period is about six years.

Savion remains very bullish on Berlin. 
“Berlin is now one of the most exciting 
cities in Europe, and Berlin’s property 
market is one of the most dynamic in 
Germany,” he said. “Over the last four 
years, Berlin’s population has grown by 
an average of 40,000 people per year. 
This greater population is faced with a 
low supply of new residential construc-
tion. Thanks to our insider knowledge of 
this market and our highly efficient in-
house management platform, we are in a 
position to react to market developments 
very quickly. This is how we identify op-
portunities and invest in Berlin’s most 

promising neighborhoods.”
“Although the market is facing more 

challenges with governmental regulations 
such as housing rent caps, the Berlin 
property market still harbors a lot of po-
tential. That’s why we are 100% focused 
on the Berlin market and why ADO Prop-
erties is set to continue to grow in Berlin.”

Germany/Mergers & Acquisitions
Adler takes 25% strategic 
stake in Austria’s conwert

Austrian listed residential property in-
vestor conwert Immobilien has scarce-
ly been out of the headlines these past 

six months, featuring regularly in these 
pages as both a takeover candidate and 
(most recently) as a suitor itself, weigh-
ing up and then rejecting tabling a bid 
for Australian group BGP’s German 
property portfolio.

Each various interruptive event lead 
to further ructions within conwert after 
announcing its own plans in March to 
cut financing costs, reduce vacancies 
and narrow its investment focus. After 
shareholders rejected a takeover offer 
from listed German residential giant 
Deutsche Wohnen AG in April, man-
agement heads rolled – including that 
of CEO Clemens Schneider, and the 
shareholder roster got shaken up. Israeli 

Guest Column:  
Jürgen Scheins, Managing Director of VALTEQ Gesellschaft mbH

www.valteq.de

The German real estate market is 
booming. The letting and transaction 
markets are proving to be extremely 
robust. Against this backdrop, the mood 
at this year’s EXPO REAL is sure to be 
great. Besides a good atmosphere, 
though, what does Europe’s biggest 
real estate fair have in store for us?
For some time now, more and more 
investors have tended to divest 
their property stocks in the form of 
large packages again. In this regard, 
we have been able to observe an 
increasingly pan-European orientation 
in these transactions. Real estate from 
various European economies are being 
packaged and sold on in a single portfolio. 
There are plenty of examples for this 
approach. One only has to look at the very 
recent sale of a 400m-Euro portfolio by 
IVG Institutional Funds, or the sale of the 
so-called “Aqua” real estate portfolio by 
Union Investment. Interestingly enough, 
both portfolios are formed of real estate 
stocks which, for the greater part, are 
located in Central and Northern Europe. 
How has this development come about? 
The ongoing liquidity in the market is 
certainly one factor that is spurring on 

sales – the demand for large portfolios 
is also high. At the same time, the ever 
closer dovetailing of the capital and real 
estate markets is particularly noticeable 
here. Ten years ago, it was considerably 
more difficult to find players capable of 
covering the pan-European real estate 
market to the extent seen today. 
For the vendor, the basic advantage 
of selling such portfolios is the ability 
to purge their portfolio to a significant 
extent and position large volumes in 
one efficient step, whilst the buyer can 
achieve significant growth and benefit 
from diversification effects at the same 
time. As always, however, precise checks 
are also required here to determine 
which properties are taken into one’s own 
portfolio. In some instances, the traded 
portfolios also include risky or difficult 
assets. Whilst this is not necessarily a bad 
thing, one ought to be aware of it when 
selecting the investment strategy. Those 
who look to risk diversification nowadays 
can hardly avoid adding German 
properties to their portfolios. Thanks to the 
stability of the real estate market, German 
properties are frequently used to provide 
the necessary security in pan-European 

portfolios. One should however make 
sure by a thorough assessment that 
the properties included in the funds are 
indeed able to perform this function – 
even Germany has its fair share of black 
sheep. Added to this, pan-European 
portfolios often place higher demands 
on the owner. Cross-border structures 
often make administration and technical 
maintenance more complex than is 
the case in domestic investments. 
You should therefore seek a strong 
partner to assist you in mastering these 
challenges. 
The conclusion? When handled 
correctly, pan-European portfolios 
offer considerable potential. They could 
be one of the big talking point at the 
coming EXPO. We are certain we will 
be able to observe the initiation of a 
number of major deals.

Pan-European portfolios – the major stars  
of EXPO Real 2015? 
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billionaire investor Teddy Sagi became the company’s big-
gest shareholder in May.

Now fast-growing listed German property investor Ad-
ler Real Estate has entered the fray, buying the 24.79% of 
conwert owned by MountainPeak Trading Ltd, the holding 
company vehicle for Teddy Sagi’s stake, for €285m. Adler is 
now the largest shareholder in conwert.

Adler CEO Axel Harloff said in a statement, “Our purchase 
is clearly a strategic participation, and in this context we do 
not want to exclude the possibility of further deepening our 
cooperation on our path to becoming a leading residential 
real estate compan.”

Conwert owns a portfolio of 30,200 residential units in 
Germany and Austria, currently valued at €2.8bn. In Germa-
ny alone the conwert portfolio consists of 25,150 residential 
and commercial units with a current value of about €1.77bn. 
The residential property portfolios in Germany are located in 
strong urban markets such as Berlin with more than 5,000 
residential units representing an allocated value of about 
€400m (c.28%), Potsdam with 1,670 units, with a value of 
€190m, (13%), Leipzig 4,570 units with an value of €245m, 
(17%), Dresden 580, valued at €37m (3%) as well as in North 
Rhine-Westphalia with an allocated value of €145m, (10%).

The value of conwert’s Austrian portfolio of €4,220 units is 
about €635m, with more than three-quarters of the assets in 
Vienna. The goal is to raise the residential quotient to more 
than 80%, as the mixed nature of residential/commercial has 
seen investors imputing a discount to the group’s NAV.

Over the last three years, the Hamburg-based Adler has 
grown from almost nothing to becomin an important residen-
tial real estate company with more than 50,000 residential 
units. Adler’s portfolios are predominantly located in Lower 
Saxony, North Rhine-Westphalia and Saxony.

Since June, Adler’s shares have been listed in the SDAX, 
the German share index for small caps. At the end of June 
2015, Adler also completed its purchase of fellow-listed res-
idential property company Westgrund AG of Berlin. Conw-
ert’s traditional focus on A-locations and Adler’s focus on 
B-locations and privatisations in Berlin via its subsidiary Ac-
centro are given as reasons for the strategic stake.

Adler said it was planning to sell €175m of mandatory 
convertible bonds to conwert to fund its acquisition of the 
MountainPeak stake. The bond has a coupon of 0.5% and 
a conversion price of €16.50 for one Adler share after three 
years. (The current share price is about €12.70).

Conwert, despite the turbulence of the past months, post-
ed strong first-half figures based on disposals of non-core 
assets (mainly commercial properties) and improved FFO, 
leading to EBIT up 30% to €61.5m. Financing costs fell by 
14.5%, helping pre-tax profits to jump 12% to €29.2m.

KRIEGER
REAL ESTATE MANAGEMENT

AUDITOR· TAX ADVISOR· ATTORNEY

FRANKFURT AM MAIN ·   LAMPERTHEIM ·   BERLIN
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Germany/Residential
Foreign buying is driving 
rise in German multi-family 
housing

German residential and commercial 
property prices continued higher in this 
year’s second quarter, rising nationwide 
by 4.9% from 2Q14, according to the 
German Pfandbrief Bank association 
vdp. The strongest climbs came in prices 
for multi-family dwellings. The main driv-
er for the continued increase in prices is 
strong demand from foreign investors, 
says the association.

Using prices based on real-life trans-
actions, the vdp Property Price In-
dex for the German market as a whole 
climbed by 4.9% between April and June 
compared with the corresponding period 
of 2014, it said. “Demand for German 
residential and commercial properties re-
mains strong due to the lack of attractive 
alternative investment returns and Ger-
many’s very stable economy,” comment-
ed vdp CEO Jens Tolckmitt in a press 
statement. 

“We are seeing the strongest hike in 
prices for multi-family houses, which are 
still highly sought after by both institu-
tional and private investors. Demand by 
foreign investors is also being boosted 
by the weakness of the euro, with their 
main focus on office and retail proper-
ties but increasingly also on multi-family 
houses.” 

Prices for owner-occupied housing 
rose 4.4% from 2Q14, multi-family hous-
es rose 7.6%, office prices were 0.8% 
higher, and retail property added 3.0%. 
“Even though construction activity is on 
the rise, the persistent scarcity of hous-
ing in many large German towns and cit-
ies and the stable values of residential 
properties are making them an increas-
ingly attractive proposition,” vdp said. 

“At the same time, foreign investors 
consider German residential properties to 
be favourably priced compared with their 
own domestic markets. Thus, the distinct 

increase in property prices is still being 
driven by developments on the housing 
market.” By contrast commercial proper-
ty prices lost some of their momentum, 
rising only by1.5% on average.

Germany/IPOs
Leading German property 
portal IPO imminent - reports

Rumours in Frankfurt financial circles are 
intensifying that an IPO flotation of Ger-
man market-leading web portal Scout24 
is imminent. The group, which includes the 
property website ImmobilienScout24, is 
thought to be preparing an autumn list-
ing which could bring in up to €1bn for its 
owners, and value the company at €3.5bn 
to €4bn, including debt of about €650m.

If accurate, this will be Scout24’s 
second attempt to list itself as a public 
company, after it withdrew its proposed 
launch in autumn 2014 due to excessive 
volatility on the stock markets. At the time 
it was also thought that the new owners 
had not fully bedded down and the move 
was premature. 

The new owners, private equity groups 
Hellman & Friedman and Blackstone, 
had paid €1.5bn to Deutsche Telekom 
for a 70% stake in the Scout24 business, 
with the German telecoms group retain-
ing 30%. Scout24’s turnover in 2013 was 
€340m, up 11% on the previous year, with 
EBITDA of €92m.

What was proposed then was to float 
25% of the company for about €800m, 
before market uncertainty led to the IPO 
plans being shelved. Since then a trade 
sale has also been mooted, with suit-
ors such as Axel Springer Verlag and 
ProSieben having shown interest this 
summer, before walking away.

Scout24 is the leading digital clas-
sifieds group in Germany, with portals 
such as AutoScout24, dating website 
FriendScout24, and FinanceScout24, in 
addition to its flagship property website 
ImmobilienScout24, which attracts more 

than 12m unique monthly visitors.
Since selling its stake to the new own-

ers last year, Scout24 has undergone 
a major cost-cutting regime, selling off 
smaller assets and refinancing its debt on 
more favourable terms while paying a div-
idend to its owners. The group expects to 
post earnings before interest, taxes, de-
preciation and amortisation (EBITDA) of 
more than €200 million in 2016. 

Allowing for a certain discount for IPO 
investors, the equity would likely be sold 
at a multiple of 18-19 times EBITDA. This 
would see Scout24 aligned with similar 
groups in the UK such as Rightmove and 
Autotrader, which trade at multiples of 
21-22 times forward EBITDA.

Separately, the numbers two and three 
among the big property web portals, 
Immowelt and Immonet, who merged 
earlier this year to become one compa-
ny under the name Immowelt Holding, 
have announced plans to collectively offer 
more properties for sale or rent on their 
website by next year than market leader 
ImmoScout24.

The two are developing a new prod-
uct, called ProduktDuo, which will have a 
broader reach than that of their two web 
portals individually, according to Immow-
elt CEO Carsten Schlabritz. Booking 
space on the new platform will provide 
property brokers with a sizeable discount 
over booking individually on both portals, 
with higher response rates.  First tests 
confirm this much higher visibility, said 
Schlabritz.

The new holding company has Axel 
Springer Verlag as majority shareholder. 
Prior to the merger, Immowelt claimed 
1.2m insertions per month with 4.2m vis-
itors, while Immonet had 1.5m properties 
on offer and 6.1m visitors monthly.

see page 22
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Clinching the Deal, written by 
experienced practitioner Joachim 
Arenth – and published in English 
by REFIRE Editions – will help you 
to edge out your competition when 
buying German property assets, 
and avoid making costly mistakes. 

Find out more about this book at www.clinching-the-deal.com

GERMAN REAL ESTATE –
How German bidding processes really work

“It’s great to have a virtual 
portfolio throughout the book – 

a brilliant case.”

A. W.   /   CEO, 
Hamburg-based fund

“Wonderful, practically-oriented 
guide for the sale and purchase of 

portfolios.”

G. van D.   /  Chief Operations O�  cer, 
Netherlands group

“For the � rst time, I have under-
stood the full process from the 

beginning to the end.”

J. F.   /   Managing Director, 
London hedge fund

Avoid wasting time and 
money – and double your 
chances of success – 
with this highly practical 
new guide to mastering 
how German bidding 
processes really work in 
practice.
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German/Financing
German municipal housing 
companies to seek more 
access to capital markets

More German municipal housing compa-
nies are likely to seek capital market ac-
cess as changing social housing policy 
increases their funding needs, Moody’s 
Public Sector Europe said in a report 
published last month. 

According to Harald Sperlein, a 
Moody’s vice-president and senior ana-
lyst and a co-author of the report, “We 
expect housing companies to increasing-
ly tap capital markets over the next few 
years, owing to growing housing demand 
in Germany’s larger cities and because of 
the German government’s renewed com-
mitment to invest in social housing.”

The growth of some German cities 
has led the public sector owners of social 
housing companies to draw up ambitious 
growth and investment programmes. 

Moody’s notes that the German so-
cial housing sector’s role in delivering 
public policy implies strong government 
support and supervision, all factors 
viewed positively by the issuers and 
raters of credit. The German govern-
ment’s recently announced commitment 
to strengthening investment in hous-
ing and reviving social housing devel-
opment would strengthen these credit 
positive ties, say the authors. 

Germany/Acquisitions
Valad Europe buys six German 
office properties at 8.76%

UK-based property investment manag-
er Valad Europe has bought a portfolio 
of six office buildings in Germany for 
its Valad European Diversified Fund 
(VEDF) from an international family of-
fice., advised by Frankfurt’s WhiteWater 
Real Estate Advisors. The initial yield on 

However, given constraints on local gov-
ernment budgets, some of these invest-
ments are debt-financed at the company 
level, leading to these increased funding 
requirements. 

“Traditionally, Germany’s municipal 
housing investments have been princi-
pally funded by bank loans, but capital 
market instruments are becoming in-
creasingly attractive for public entities 
who need long-term funding to match 
their assets,” Mr Sperlein added.

This is because the recent tighten-
ing of banks’ capital requirements has 
made long-term lending at competitive 
rates less attractive for financial insti-
tutions. Therefore, Moody’s expects 
more social housing entities to tap 
the capital markets directly by issuing 
bonds and other financial instruments 
instead of raising bank finance, poten-
tially matching the growth trajectory 
the rating agency has seen in the En-
glish housing association sector. 

Germany house price development
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the portfolio is 8.76%, reflecting its val-
ue-add potential.

The portfolio comprises 35,860 sqm 
of office space, with four assets located 
in Nuremberg, one asset in Cologne and 
one in Hamburg. The portfolio is let to 44 
tenants including Nash Technologies, 
Hochtief, Alstom Power Service, Duss-
mann Service, Buergel Business Infor-
mation, Johann Michael Sailer Verlag, 
L&P Automotive and the state employ-
ment agency Bundesagentur für Arbeit.

According to Danilo Hunker, Valad 
Europe’s Head of Asset Management in 
Germany, “This is our sixth acquisition for 
VEDF in Germany this year, where we have 
around €130 million so far invested or 
committed. This latest portfolio of assets 
is in strong locations, in major German 
cities, with value-add potential through 
asset management initiatives such as void 
reduction and extending existing leas-
es. We believe the German office sector 
continues to offer good value due to the 
strengthening occupier market and cur-
rent low level of development activity.“ 

In Germany, Valad Europe’s 35-strong 
team manages €740m of assets with 600 
tenants and 1m sqm of space, and main-
tains offices in Berlin, Düsseldorf, Frank-
furt, Hamburg, and Munich. It manages 
around €5.3bn in real estate across Eu-
rope with a further about €1bn of develop-
ment projects currently on its books. The 
total of 400 managed assets has around 
4.2m sqm of space and 3,700 tenants. 

Germany/Capital Raising
2015 already record year for 
German real estate equity 
placements

2015 is shaping up to be a record year 
for the volume of capital flowing into 
German real estate vehicles – both listed 
and private – after €10.4bn flowed into 
the sector in the first six months of this 
year, according to a new study by Bar-
kow Consulting. The figure represents a 
28% rise on last year.

Listed German property firms raised 

€5.1bn in the 
first half, while 
the entire figure 
for listed compa-
ny capital-rais-
ing in 2014 was 
€4.7bn – itself 
a new record at 
the time. This 
year’s figures 
have been bumped up by the huge 
capital increases in Q2 by housing gi-
ant Deutsche Wohnen’s rights issue 
(€900m), followed in short order by Deut-
sche Annington with a massive €2.3bn 
capital raising.

CEO Peter Barkow (above) said the 
third quarter was unlikely to come close 
to the “remarkable” second quarter, but 
that “The first half has been the best-ever 
start to a year, which will see 2015 already 
a record year for equity placements.

Meanwhile open-ended funds saw 
fund inflows leaping 55% to €2.2bn, 
while institutional Spezialfonds drew in 
€3.5bn, up 16% on last year.
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of 30 assets - located in the UK, France, 
Netherlands, Belgium, Finland and Spain 
– offered potential to add value through 
active management.

It is the second pan-European port-
folio this year to be acquired by Ares 
from IVG, following the 45,000sqm, 
eight-property office and retail package 
concluded in February. Ares followed 
that up with a further German package of 
303 residential and 28 commercial units, 

totalling 22,000 sqm of lettable space, 
from a fund managed by Norway-based 
Obligo Investment Management.

According to Bill Benjamin, partner in 
the Ares Real Estate Group, on the latest 
deal: “This fits with our strategy to deliv-
er upside growth through diversification 
across geographies and asset types for 
our investors. We believe this portfolio 
provides several compelling asset man-
agement opportunities, including the abili-
ty to create significant value from leasing.”

More than half the portfolio – 18 prop-
erties totalling around 155,000 sqm – 
consists of assets in the Netherlands, 
located in the four main cities of Amster-
dam, Rotterdam, The Hague and Utrecht. 
According to market sources, the Dutch 
portion of the portfolio will be managed 
by a joint venture between Ares and 
Amsterdam-based APF International, 
which will also co-invest in the assets.

IVG Institutional Funds has been steadi-
ly selling real estate assets. Earlier this 
year, it sold the Frankfurt skyscraper Sil-
berturm, tenanted by the German railway 
Deutsche Bundesbahn, to South Korea’s 
Samsung SRA Asset Management.

Martin Tartsch, executive director at 
IVG Institutional Funds, said: “We’re con-
tinuing to seek out the right market cir-
cumstances to identify and execute the 
disposal strategies for non-core assets 
on behalf of our investors.”

The Los Angeles-based Ares Manage-
ment manages about $88bn of assets, 
with more than 15 offices in the United 
States, Europe and Asia.

Germany/Logistics
Panattoni building new 120,000 
sqm warehouse in NRW

The European subsidiary of the giant 
American logistics developer Panattoni 
has been awarded a contract by e-com-
merce company Jago AG to develop 
what will be the biggest logistics facility 
in Germany – a 120,000 sqm distribu-

Germany/Acquisitions
US-listed Ares Management 
buys €400m package from 
IVG Funds

American publicly-listed Ares Manage-
ment has paid €400m to buy an office 
portfolio spanning six countries from 
Germany’s IVG Institutional Funds, part 
of IVG Group.

Ares said the 240,000 sqm portfolio 

see page 26
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speedy link to the ARA ports.“ Jago mar-
kets products for the home & garden, do-
it-yourself, sports and leisure markets, as 
well as pet supplies and toys. The prod-
ucts are mainly produced in Asia and 
transported by container ships. Thanks 
to its proximity to the container port in 
Born, Netherlands, with connections to 
the ports of Rotterdam and Antwerp, the 
location in the Industriepark Rurtal will 
reduce transport costs considerably.

Bohne added, “This logistics centre is 
the lighthouse development for the Indus-
triepark Rurtal and at the same time with 
its dimensions also a lighthouse project 
for the logistics real estate market in Ger-
many. We have succeeded in achieving a 
virtually perfect combination of customer 
requirements and our sustainable invest-
ment criteria. For Jago, the new facility 

...from	page	24
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tion centre in the Industriepark Rurtal 
commercial zone in North Rhine-West-
phalia. Panattoni Europe said it is in-
vesting “a sum in the high double-digit 
million-euro range.”

The first of four phases of construction 
will begin this month near Hückelhoven, 
comprising 40,000 sqm of warehousing 
and logistics space and 1,450 sqm for 
office and social areas, to be completed 
and handed over to Jago in March 2016. 
Three further phases will follow consec-
utively, with the entire project scheduled 
for completion in August 2017. 

According to Fred-Markus Bohne, 
Panattoni Europe managing partner, 
“Hückelhoven’s central location is ideal 
for e-commerce. It ensures smooth and 
swift distribution to Germany and the 
Benelux countries as well as providing a 

provides maximum flexibility, allowing for 
any modifications in logistical processes. 
The halls can be divided into twelve sec-
tions and thus offer optimal conditions for 
various secondary uses.“

Panattoni Europe has grown rapidly 
since its recent entry to the market and 
now has offices in Mannheim and Düs-
seldorf as well as its initial centres in 
Hamburg and Münich. It recently com-
pleted another major logistics facility for 
BLG Logistics in Bremen, a facility in-
tegrated into Bremen’s Cargo Distribu-
tion Centre, the largest central freight 
terminal in Germany.  BLG already uses 
about 180,000 sqm in Bremen for their 
automobile parts logistics, and the 
Panattoni development brings another 
30,000 sqm of floor space and 1,600 
sqm of offices to the facilities.
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Germany/Brokering
High-end property brokers open new Berlin 
offices for inward investment

Last year sales of luxury residential properties in Germany’s 
top 7 cities topped €3.7bn, amounting to about 3,000 luxu-
ry properties (those generally in the top 0.5% category, and 
costing €750,000-plus). This was a rise of nearly 25% over 
the previous year 2014, according to a new report by leading 
luxury German residential broker Dahler & Company.

Of the nearly 3,000 properties including villas and apart-
ments meeting the ‘luxury’ category, according to Dahler, 
Munich topped the list with 920 properties at a transaction 
volume of €1.2bn, an increase of 41% on the previous year. 

Berlin proved the weakest of the seven cities, partly be-
cause of a lack of suitable properties. Munich and Hamburg 
top the list with steady grrowth and rising sales and turnover 
figures. Düsseldorf volumes also rose as a result of new-built 
luxury properties to cater for demand.

Despite lack of supply in Berlin, the city is about to get its 
first licensed representative office of the Cannes-headquar-
tered luxury property broker John Taylor. Further offices are 
expected to follow in Hamburg, Düsseldorf, Munich and Ham-
burg. In contrast to other top-end brokers such as Engel & 
Völkers or Von Poll, however, the John Taylor German fran-
chisee is focusing on offering high-class German properties to 
foreign investors.

Daniel Masnaghetti, head of John Taylor Corporate, com-
mented: “Our international clientele is very interested in luxury 
property in Berlin.  Our clients now want to have a city apart-
ment in Berlin, just as they already have apartments in New 
York or a place in Paris.” John Tayor was founded in Cannes 
in 1864, and now has 21 branches in 12 countries.

Another new arrival on the franchised broker scene in Berlin 
is Coldwell Banker – Urban Living, the first German office of 
the US Coldwell Banker group, part of listed Realogy Corp’s 
extensive property broking network. The new branch office is 
also focused on the high-end segment of Berlin’s residential 
property market.

Heading up the Coldwell Banker office in Berlin are Ro-
man Menzel (ex-Bouwfonds) and Markus Feldt (ex-Zabel 
Property Group, Apellas, ORCO), both experienced real es-
tate professionals with plenty of Berlin experience. Feldt com-
mented, “The Berlin property market is undergoing massive 
change at the moment. The demand from investors outside 
Germany for residential property in Berlin has risen strongly. 
There are however very few international players involved in 
apartment brokerage. 

“At the moment nearly all the top project developments in 
central locations are being snapped up by foreign buyers. As 
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Graph of Total Return Performance of Europe and Germany in Euro currency over the past twelve months 

prices rise by about 10% annually, inves-
tors are having to focus on ever-smaller 
and more compact apartment sizes, and 
this needs full-service agencies able to 
handle the changing needs of these in-
ternational investors.”

Coldwell Banker is a network of 
full-service residential and commercial 
property brokers, part of the world’s larg-
est network Realogy, with 86,000 staff 
in more than 3,000 offices in 43 ountries 
worldwide.

Germany/Listed Companies
‘Organic rent growth’ the 
driver for LEG first half per-
formance

The Düsseldorf-based listed German 
housing landlord LEG Immobilien AG 
has increased its earnings outlook for 
2015 and 2016 following a ‘continued 
strong operating performance’ in the 
second quarter. It highlighted organic rent 
growth in German housing of 2.6% as the 
main driver of its strong performance.

LEG has raised its funds 
from operations (FFO) outlook 
to a range of €200m to €204m 
for 2015 (previously €195m 
to €200m) and to a range of 
€233m to €238m for 2016 (pre-
viously €223m to €227m). FFO 
rose by 24.3% to €101.4m in the first half 
compared with the year-earlier period.

The company has acquired around 
6,300 housing units so far this year, and 
said the revised prognosis does not yet 
factor in any positive effects anticipated 
from future acquisitions. The company 
now has 110,000 rental properties and 
300,000 tenants located throughout its 
heartland of North Rhine-Westphalia. Its 
portfolio was valued at €6.1bn at end-
June.

Rental income increased by 13.7% 
year-on-year to €214.8m in the first half, 
reflecting positive effects from its acqui-
sitions and organic rent growth. Rents 
per square metre rose 2.6% on a like-for-
like basis, with the free-financed proper-
ty portfolio recording growth of 3.5%.

According to Thomas Hegel, group 

CEO (pictured, left), “Our 
strategy of value-orient-
ed growth is again prov-
ing successful, with our 
operating performance 
continuing to outper-
form the market. Follow-

ing the purchase of around 6,300 resi-
dential units this year, we are working 
on further acquisitions. In addition, the 
financing we have secured for the long 
term has also strengthened our basis 
for generating further attractive earnings 
and dividend growth.”

In July 2015, LEG refinanced around 
€900m of loans, fixing an average loan 
maturity of around 10 years and average 
financing costs of less than 2.1%. “Very 
attractive margins for the long loan ma-
turity of less than 100 basis points on 
average were negotiated with the banks, 
demonstrating LEG’s good positioning 
on the financing market,” said Hegel.

The firm’s borrowing structure gives it 
a loan-to-value of 49.4% and net asset 
value per share of €52.12 (the share price 
is currently hovering around €65.00, after 
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Graph of the total return performance of Europe and Germany in Euro currency over the past five years 
REFIRE charts courtesy of GPR, Global Property Research

recent weakness). “With regard to the up-
coming revaluation of the property portfo-
lio as at the end of the year, a yield com-
pression is assumed,” the company said. 

Germany/Listed Companies
Deutsche Wohnen raises 
FFO forecast on strong rent-
al growth

Another listed residential housing com-
pany to post strong first-half figures 
based on rising rents and appreciation 
in capital values is Deutsche Wohnen 
AG which, like LEG Immobilien (see else-
where in this issue), has also raised its 
forecast for FFO for the full year after a 
strong rise in the first half.

Now Germany’s second biggest resi-
dential landlord after Vonovia (ex-Deut-
sche Annington), Deutsche Wohnen is 
now targeting FFO of between €285m 
and €290m for the full year after posting 
a figure of €142.7m in the first half.

Group profit increased to €542.8m 
compared with €94.6m a year ago, main-

ly reflecting strong portfolio appreciation. 
The value of the portfolio, comprising 
around 144,000 residential and commer-
cial properties, increased by more than 
€700m to around €10.3bn at end-June, 
or by around €80 to €1,160 per sqm. A 
further 6,500 units were added during the 
period, which was slightly less than the 
volume of units sold.

According to Deutsche Wohnen CEO 
Michael Zahn, “We have seen the great-
est increase in value of €103 per m2 in 
the Berlin portfolio, while our core re-
gions, such as Magdeburg or Halle/
Leipzig, have also developed positively. 
This confirms our focused portfolio strat-
egy, on whose basis we expect further 
growth potential in the future,’ he added.

Despite disposals, gross rent-
al income remained unchanged 
at €313.3m compared with the 
year-earlier period. Net operating in-
come (NOI) fell back to €236.8m from 
€238.8m a year earlier. On a year-for-
year comparision, Deutsche Wohnen 
achieved rental growth in its strate-
gic core and growth regions of 2.5%.

Germany/Funds
German Spezialfonds return 
4.1% in year to June

MSCI, the owners of the IPD group of 
researchers, has just published the latest 
issue of its IPD/BVI German Quarterly 
Spezialfonds Index (SFIX).  

German real estate Spezialfonds 
showed a return of 4.1% over the 12 
months to June, ahead of their long-term 
averages. They were also well ahead of 
average European returns for the period, 
which were negative.

According to the latest index, unlist-
ed real estate funds returned 0.7% in the 
three months to June 2015, compared 
with the 0.9% registered in Q1 2015. 

Performance of the sub-indexes SFIX 
Germany and SFIX Europe continued 
to diverge during the second quarter of 
2015. SFIX Germany returned 4.1% over 
the last 12 months, which is in line with 
an annualised 3.9% over three years and 
3.9% over ten years. 

The broader SFIX Europe, however, 
is at -0.1% over the last 12 months, but 
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the current quarter’s result of 0.4% 
marks the highest quarterly return 
since Q4 2011. 

Justus Vollrath, (pictured, 
right),Executive Director at MSCI 
Germany commented, “In re-
cent years, SFIX composition has 
changed towards domestic man-
dates from more European-focused 
ones. Between Q2 2012 and Q2 
2015 the number of funds in the 
SFIX Europe increased from 66 to 
70, worth €19.0bn and €20.3bn NAV. The number of SFIX Ger-
many funds increased from 56 to 85, with more than 60% NAV 
increase from €10.1bn to €16.7bn as of today. 

“However, our recent data indicates a change in this trend. In 
the period from Q2 2013 to Q2 2014, there were 16 new funds 
entering SFIX Germany, and not a single fund entering SFIX 
Europe. In the most recent period from Q2 2014 to Q2 2015, 
only five German mandates have entered the Index, while four 
European mandates joined in. 

“The pace of portfolio build-up also seems to differ. While 
five SFIX Germany new entering funds comprise €480m NAV 
by June 2015, the five SFIX Europe mandates combine only 
€130m NAV as of June 2015.”

The new quarterly release of the IPD /BVI German Quarterly 
Spezialfonds Index (SFIX) includes property Spezialfonds regu-
lated by the German Investment Law, together with public real 
estate funds for institutional investors. The index is based on a 
sample of 174 funds with a total net asset value of €41.4bn as 
at June 2015. 

Germany/Hotels
Frankfurt tops German cities with new hotel 
completions in 2015

Assuming most hotel projects are completed on time across 
Germany’s Big 7 cities, around 160,000 sqm of new hotel space 
will have come on stream by the end of this year, according to a 
new research study by Hochtief Project Development.

While the figure is very close to last year’s total new comple-
tions of 158,000 sqm, there has been a shift in the weightings 
among the big cities.

This time around Frankfurt takes over top position with al-
most 49,000 sqm, or almost a third of all total new hotel space. 
Making up half of this figure alone are the Sofitel at the Alte 
Oper and the nearby Holiday Inn.  Last year Frankfurt complet-
ed only 30,000 sqm. to put it in third place.

This year Berlin is creating an additional 43,000 sqm, with 

Greenman
Investments
Greenman are sector specific investment fund 
managers. Our sole focus is the German food 
retailing asset class, Fachmarktzentren. Greenman 
manage assets with a value of over €250m located 
across Germany. Our investment strategy delivers:

• low finance & operational costs
• high annual rent surpluses
• twice annual investor distributions
• flexible investment structures
• conservative exit models
• operational transparency 

For more information about Greenman and our investment 
priorities please contact a member of our investor relations 
team in our Dublin office on +353 1 647 1121 | enquiry@
greenman.com
Premier Benchmark Property LTD., t/a Greenman Investments 
is authorised as an Alternative Investment Fund Manager by the 
Central Bank of Ireland under the European Union (Alternative 
Investment Fund Managers) Regulations 2013. Authorisation 
number C123941.

www.greenman.com
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European Office Property Clock Q2 2015
The JLL Property ClocksSM
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40% of the area accounted for by the 
Merika Hotel in Berlin-Mitte and the Ar-
mano Hotel “Grande Central” close to 
the main railway station. Last year Berlin 
topped the rankings with 56,000 sqm.

Third place this year is Munich, which 
is readying 36,000 sqm of new space for 
visitors, of which nearly a quarter of this 
will be at the Aloft Designhotel near the 
city’s main station.

Stuttgart will be creating additional ho-
tel space of 15,000 sqm, lifting the city up 
from last year’s wooden spoon position. 
Düsseldorf is also improving with 9,000 
sqm, after an effective “freeze” last year. 
Last year’s second-placed city Hamburg 
with a good 39,000 square meters, is 
down to a mere 8,000 sqm this year. Co-
logne goes away empty-handed in 2015 
after building almost 6,000 sqm last year.

Meanwhile, Austrian listed 
property group CA Immo-
bilien is to build a 400-room 
hotel as part of the urban de-
velopment project to create a 
new and improved main train 
station in Frankfurt, including 
the development of a major 
new bus station.

Construction is scheduled to start in 
the second half of 2016 and the hotel 
will be operated by the Steigenberger 
Hotel Group on a 20-year lease when it 
is completed two years later. The cost of 
the hotel development is expected to be 
about €54m.

The hotel, Steigenberger’s seventh 
in Frankfurt, will be located on Mann-
heimerstrasse and Karlsruherstrasse, di-
rectly adjacent to the southern exit of the 

mainline station and 
very close to the inner 
city. It is likely to be 
designated as a four-
star hotel.

The eight-storey 
hotel will offer 400 
rooms for individual 

and business travellers along with 82 
underground parking spaces. Other fa-
cilities will include a bar, six conference 
rooms and a restaurant that will link the 
building to its immediate environs.

The Austrian company is also in-
vesting €8m in the first phase of the 
urban project - the development of a 
multi-storey car and bus park next to 
the train station. The structure will pro-
vide parking for 350 cars, bicycles and 
14 covered platforms for coaches.
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