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It’s now become a tradition at this time of the year to sit down with the 
German Property Association ZIA and with Peter Barkow of Barkow Con-
sulting to review the performance of the German listed real estate sector.  
The briefing takes place as part of the Immobilien-Aktie gathering in Frank-
furt, in which leading German listed real estate companies get to explain 
their corporate story. This year’s briefing was enlightening, as always.

German listed RE companies see doubling 

of ‘investible market cap’ over 12 months 

The key take-home message was that 
the ‘investable market capitalisation’, or 
free float of the 16 largest German list-
ed property companies rose by 115% to 
€21.8bn in the year to August, according 
to ZIA. The sector has grown overall and 
will con¬tinue to do so, although forward 
prospects are for a somewhat slower 
pace. The growth story will be music to 
the ears of Philip Charles, CEO of EPRA 
in Brussels, for whom the slow growth of 
the sector in Germany has long been a 
bugbear, growing up as it has in the shad-
ow of the overweening open-ended and 
closed-end funds segment.

“One of the most striking finds of our 
new study was that free float more than 
doubled on last June,” said Peter Bar-
kow, the co-author of the study, which 
covered 80% of the German listed prop-
erty index DIMAX. Market cap over¬all 
has risen to over €30bn from €22.2bn in 
June 2013 while assets under manage-
ment rose 13% to €7.9bn.

The listed sector is still dominated by 
residential companies, responsible for 
78% of assets under management, said 
Barkow. “Last year, total German market 
cap was 60% of Dutch-French REIT Uni-
bail-Rodamco. Now the German listed 
sec¬tor is bigger than the company.” It is 
now the third largest in Europe after UK 
and the Netherlands. 

Rüdiger Mrotzek, managing director 
of Duisburg-based Hamborner REIT, 
commented, “Property shares have been 
the real outperformers in terms of market 
growth. That the DIMAX could show such 
growth over a 14-month period could 

Little interest in alternative 
investments by German in-
stitutionals
While there have been many far-reach-
ing changes in the German real estate 
industry over the past ten years, in many 
respects behavioural patterns have not 
changed significantly when it comes to 
institutional investors’ choice see page 3

Record year looming for 
German logistics real estate
The year 2014 is certainly turning out to 
be the year of logistics real estate invest-
ment in Germany – we at REFIRE had 
countless discussions at the recent Expo 
REAL in Munich with companies – do-
mestic and foreign – either in the throes 
of or planning their next acquisitions in 
the hot logistics sector.  see page 5

Newly MDAX-listed Anning-
ton raises fresh €450m 
Listed German housing group Deutsche 
Annington said it successfully raised 
€451m in a private equity placement 
aimed at the acquisition of 5,000 apart-
ments from CitCor Residential Group, a 
joint venture of Citigroup Property Inves-
tors and manager Corpus Sireo, page 10

NRW joins stampede to 
raise Property Transfer Tax
Hot on the heels of the state of Hesse, 
which precipitated a rush on the available 
notaries in the state when it raised its ac-
quisition transfer tax prematurely in August, 
North Rhine Westphalia has now also an-
nounced its own tax increase. see page 14   
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markets, particularly after the recent 
flurry of deals in October. He points out 
that the ECM market in Germany has al-
ready surpassed 2013 – itself a record 
year – by 15%, with more than €4.1bn 

of capital placed year-
to-date. Other notable 
milestones include:

- TLG Immobil-
ien executed the first 
property IPO of the 
year on a German ex-
change, despite chop-
py markets and hot on 
the heels of two fairly 
c o n - troversial in-
t e r n e t stock market 

debuts (Zalando and Rocket Internet). 
It was also the first commercial proper-
ty IPO since Prime Office in mid-2011, 

and the second largest com-
mercial property IPO in Ger-
man history, totaling €397m 
(outcome still depending on 
greenshoe execution) sec-
ond-only to Deutsche Euro-
shop’s IPO in 2000. 

 - LEG Immobilien made 
use of favorable market con-
ditions, strengthening its bal-
ance sheet via a EUR205m 

accelerated book build. 
 - Deutsche Annington followed 

with a capital increase worth €451m be-
ing the largest ever accelerated book-
build in the German sector. It was also 
the 2nd largest German RE capital in-
crease ever, second-only to Deutsche 
Wohnen’s €461m transaction in 2013.

Germany/Research
Little interest in alternative 
investments by German in-
stitutionals

While there have been many far-reach-
ing changes in the German real estate 
industry over the past ten years, in 
many respects behavioural patterns 

scarcely have been foreseen. Even in the 
boom years of 2006-2007 we didn’t see 
such a positive development.”

Mrotzek said growth should contin-
ue, and pointed to east German prop-
erty firm TLG’s IPO. 
“This would mean a 
sizable addition to the 
commercial segment, 
which is where main 
growth of the list-
ed sector now has to 
come from,” he said. 
Further growth hinges 
on devel¬opments in 
the commercial sector 
and new IPOs. “It will 
continue, as interest from foreign inves-
tors is very high and should be a cata-
lyst for more listings. There are enough 
portfolios that would sustain 
this.” 

Barkow (pictured, right) 
pointed out that new inves-
tors into listed real estate 
have lower yield targets and a 
long-term outlook – although 
the preponderance of foreign 
investors in the sector at the 
expense of Germans remains 
an issue. Only 10% of the top 
15 investors in the sector (with together 
31% of the total free float) are German, 
as against 23% for the DAX as a whole. 
By contrast, US investors hold 39%, 
while Norwegian and UK investors alone 
hold 18% of the sector’s free float. 

Nonetheless, the majority of foreign 
investors are, by their own admission, 
safety-oriented. Barkow commented, 
“It is indeed difficult to understand why 
foreign investors, so concerned with 
security, are so heavily invested in the 
asset class while German institutionals 
are so reticent. We can only hope that 
our study helps to get decision-makers 
really thinking about this.”

As always, Peter Barkow had a num-
ber of interesting statistics relating to 
the German real estate equity capital 
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DEALS ROUNDUP

“It is indeed difficult 
to understand why for-
eign investors, so con-
ceerned with security, 
are so heavily invested 
in the asset class while 
German institutionals 
are so reticent. Let’s 
hope our study gets 

them thinking. ” 
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have not changed significantly when it 
comes to institutional investors’ choice 
of investment strategy, to judge by the 
latest survey from Berlin-based RUEC-
KERCONSULT GmbH.

The survey took soundings from 
about 100 institutional about their real 
estate strategies in advance of the an-
nual Immobilien FondsForum in König-
stein in the hills outside Frankfurt last 
week. Among the clear messages was 
that German institutions clearly pre-
fer indirect investing in commercial 
real estate, rather than taking a direct 
approach. Other notable findings were 
the low level of interest in alternative 
investments such as real estate bonds, 
convertible bonds or debt funds, the 
continuing focus on the country’s ma-
jor cities, particularly for office assets, 
and a growing interest in participating 
in development projects.

Thomas Rücker (pictured, right), man-
aging director at Rueckerconsult, com-
mented: “Real estate special funds are 
the number one investment vehicle, 

but German investors prefer to 
stick together. With the need for 
security remaining high, expected 
returns are low.”

Of those surveyed, 28% of 
respondents said they are plan-
ning to increase their share on 
indirect holdings, while only 19% 
are looking to increase their share 
of direct investments.  26% of respon-
dents are planning to invest exclusively 
in indirect investments, with the vehi-
cle of choice being real estate special 
funds, or Spezialfonds.

Solidarity with other German co-in-
vestors: Most special fund investors 
want a minimum of two to ten co-inves-
tors, while the majority think between 
one and three is an ideal number. “They 
also have specific ideas about what type 
of co-investors they want”, explained 
Rücker. That’s why German investors 
like to stick together. 45 % of those sur-
veyed could imagine investing with Ger-
man pension funds, retirement funds 

and additional pension funds 
and 20 % with German insur-
ance companies. “They were 
especially averse to non-Ger-
man investors, particularly in-
ternational private equity funds 
and international government 
funds”, added Rücker.    

Institutions “do not tend to 
stray from the beaten track”, despite the 
pressure to invest, according to the re-
search. The survey found little interest 
in alternative investments, such as real 
estate bonds, convertible bonds or debt 
funds.

Only 14% said they would include 
bonds of real estate companies in their 
portfolio, while only 8% would be willing 
to buy convertible bonds of real estate 
companies.

Another clear result was respon-
dents’ continued focus on major Ger-
man cities – particularly for investment 
in the office sectors.

Most investors – around 74% of 
those surveyed – continue to focus on 
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REFIRE had a meeting 
this week with the head of a 
sizeable German Family Of-
fice, whose fortune has been 
earned providing aspirational 
German consumers with the 
last word in reliable kitchen 
appliances over six upwardly 
mobile decades. The Family 
Office has been a prominent 
investor in direct and indirect real es-
tate vehicles in Germany throughout 
that time, as well as occasionally taking 
advantage of the currency hedges and 
long-term dynamism of the London and 
US property markets.

Right now their focus has shifted en-
tirely to the US, he confided. Why should 
they torture themselves to get a possible 
4% in Germany, or less, when opportu-
nities abound across the pond? A good 
question, indeed, and a worrying one, if 
his rationale proves to be typical of hun-
dreds (or even thousands) of investors 
like him across Europe.

It’s not just that the latest prognosis 
from Germany’s five economic ‘wise 
men’ for economic growth in Germany 
for 2015 has just this week been down-
graded to 1%, below the government’s 
own figure of 1.3% (which itself had been 
hurriedly amended down from 1.7%).  It’s 
that several other studies reaching us 
suggest that the commercial real estate 
markets in Germany may have already 
succumbed to a trend change, after four 
years of steady recovery.

Dr Günter Vornholz, Professor of Real 
Estate Economics at the EBZ Business 
School in Bochum (and in his day job, 
the head of research at significant Ger-
man lender Deutsche Hypo in Hanover) 
believes that commercial property values 
have been stagnating since the start of 
the year in the key commercial centres 
of Frankfurt, Munich and Berlin, rising 
slightly in Hamburg, and have already lost 

Glowing German figures mask looming shift in capital flows

5.7% of their value in Düsseldorf. 

This would come as a rude 
shock to many investors who trust 
the figures from such rating agen-
cies as Scope in Berlin (which we 
have reported on frequently in these 
pages) that German-only funds 
have performed markedly better in 
2011-2013 than European-based 

funds, by a margin of 8.2%to 5.8%, ac-
cording to Scope’s figures. But with the 
winds of change blowing from a different 
direction, investors are asking themselves 
how they should position themselves now.

We’ve been here before, of course. 
However, we’re now witnessing a six-year 
slide from nearly US$1.60 to our current 
$1.25 to the euro, with ever-decreasing 
peaks, stable troughs, and a trend of 
returning to oscillate around the $1.35 
mark.  Currency speculators, though, 
are now clearly bearish on the euro, with 
doom-mongers from some of the biggest 
banks betting on the currencies even 
reaching parity again in the near future.

The effects of this weakening euro are, 
of course, a mixed blessing. It should 
boost eurozone exports – and indeed 
Germany’s exports did hit a new high last 
month, amid mounting gloom about Wolf-
gang Schäuble’s commitment to a ‘black 
zero’ or a balanced domestic budget by 
2020. The positive currency effect was 
much more pronounced for Eurozone 
members – like Ireland – the bulk of whose 
trade is with non-eurozone members, 
such as the UK and the US.  Irish exports 
of goods and services have boomed, 
while the rest of Europe (most particularly 
Finland) is bearing the brunt of a stagnant 
European economy and the loss of mar-
kets caused by Russian sanctions.

In Europe-US relations though, the 
last few months have seen the US mar-
ket gaining in momentum – inflation is 
up, quantitative easing has been trimmed 

.................................................
EDITORIAL

back, unemployment is down to 6.5%, 
and the Fed is getting ready to raise inter-
est rates. In stagnating Europe we have 
practically negative interest rates, the ECB 
is preparing to pump billions into banks to 
counter looming deflation, and the euro 
has lost 9% against the dollar since the 
summer.  

Worse, still – foreign investment into 
German commercial real estate, at more 
than €5bn in the first quarter, shrivelled to 
€3.5bn in the third quarter – with the Amer-
icans cutting back to a mere €600m in the 
period after kicking off in the January to 
March quarter with €2.1bn.

It can only be hoped that they don’t 
go the whole hog and start throwing bal-
last overboard, fearful of an even further 
fall in the value of the euro.  Certainly old 
hands like Cologne-based Jamestown, an 
initiator of US-only closed-end funds with 
a superb track record under the wily eye 
of veteran Christoph Kahl, are licking their 
chops at the prospect of getting another 
marvellous run in America’s most dynamic 
commercial cities. Jamestown and others 
are already scooping up funds from Ger-
man instituitons and private individuals for 
US investment, effectively starting with a 
new broom and new business models, 
having timed their last run almost to per-
fection. 

Should the pendulum swing sharply in 
favour of the US, a weakening euro will 
make German real estate more attractive 
to long-term oriented Asian investors, who 
can enter the market at higher initial yields 
than are currently available.  Korean, Sin-
gaporean, Taiwanese and Chinese funds 
are already scoping out the German mar-
ket, and each month brings news of new, 
sizeable transactions. The Asian outbound 
investment story will have a long way to 
run, US attractions notwithstanding, and 
in Germany we’re only at the beginning.

                     
                        Charles Kingston, Editor
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office and retail property. Around two-
thirds of respondents target an average 
rental return of 4-5%, while only 7% are 
targeting returns above 6%.

Also noteworthy was an increased in-
terest in investment in project develop-
ments, possibly due to the wider avail-
ability of finance. According to Rücker, 
“The higher funding for development 
projects also indicates a slightly great-
er willingness to take risks. 57 % would 
consider investing in office, retail or res-
idential development projects”. Some 
60 % of insurance companies indicated 
a willingness to invest in development 
projects, while among German pension 
funds the figure is almost 80 %.

operations in the German market. The 
Dallas-based investor and develop Hill-
wood announced its entry into Europe’s 
logistics real estate market in a joint ven-
ture with major sovereign wealth funds. 
It said it will make direct and indirect in-
vestments of up to €1bn over the next 
three to four years “across major markets 
in central and western Europe through 
acquisitions, development projects and 
joint ventures with other developers.” 

In a statement on the move, Hillwood 
chairman Ross Perot Jr. commented, 
“Hillwood is very excited to enter the lo-
gistics real estate market in Europe. Un-
like most investors recently interested in 
Europe, this is a long-term commitment 

Germany/Logistics
Record year looming for 
German logistics real estate

The year 2014 is certainly turning out to 
be the year of logistics real estate invest-
ment in Germany – we at REFIRE had 
countless discussions at the recent Expo 
REAL in Munich with companies – do-
mestic and foreign – either in the throes 
of or planning their next acquisitions in 
the hot logistics sector. Colliers and oth-
er brokers also confirmed to us that the 
Germany logistics sector is heading for a 
record year.

Several companies are planning mar-
ket entry or an expansion of existing 
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based on building our business through 
acquisitions and development. We are 
comfortable doing this one building at a 
time.”

Its new business division called Hill-
wood Europe has already purchased ex-
isting buildings and development sites in 
Poland. The company’s office in Germa-
ny will be in Frankfurt and will be led by 
Peter Schuijlenburg, formerly a Prolo-
gis manager and subsequently a partner 
at Palmira Capital Partners.

Hillwood is part of the Perot group of 
companies associated with Ross Per-
ot, computer billionaire and erstwhile 
US presidential candidate. It is the sec-
ond-largest owner of land for future lo-
gistics real estate development in the US, 
and is perhaps best know for its Alliance 
brand, such as AllianceTexas, Alliance-
Florida and AllianceCalifornia.

Also active is TIAA Henderson Real 
Estate and Palmira Capital, who have 
put the new “Investoren-Club-Fonds 
German Logistics” fund on the market 
on behalf of a group of institutional in-
vestors. According to a press statement, 
the focus of investment will be “core and 
premium logistic assets” in Germany. 
These are to be located in “regions with 
gateway functions, sustainable future 
prospects, etc.” The target price for each 
asset starts from €7m, with Palmira In-
dustrial Management acting as property 
manager. 

Also announcing their investment plans 
at the Expo REAL was Cologne-based 
Alpha Industrial, which has secured 
250,000 sqm of land across Germany for 
the conversion and development of new 
logistics buildings. The company got the 
mandate through its role as development 
partner to an unnamed foreign investor.

The portfolio comprises around 
740,000 sqm of land and around 277,000 
sqm of built-up areas in industrial parks 
including logistics sections as well as a 
motorway service area. 

In the eight sites in Germany, up to 
250,000 sqm of land is available for de-

velopment and construction work. Ul-
rich Wörner, technical director of Alpha 
Industrial, said: “In the current market 
environment it is increasingly important 
to identify land that can be developed 
for logistics.”  The company said that 
the deal will enable it to offer potential 
users the opportunity to drive growth in 
modern and well-situated buildings in an 
environment characterised by a shortage 
of space.

‘Now, Alpha Industrial’s task is to re-
alise the considerable potential of some 
of the land, which is either a brownfield 
state or will be ready for development 
following deconstruction measures,’ 
Wörner added.

Also an active buyer is HIH Hambur-
gische Immobilien Handlung, which 
announced that acting on behalf of War-
burg Henderson, it has acquired eight 
commercial properties with a total rental 
area of about 160,000 sqm. This is HIH’s 
largest-ever property transaction, with 
developer DIBAG being the seller of the 
portfolio for more than €300mn. The ma-
jority of the transaction involved office 
buildings, but retail and logistics space 
was also included. 

All eight properties will be held in the 
newly issued Warburg-Henderson Ger-
many High Income Fund, a Special-AIF. 
The fund initiator said the core-plus-prod-
uct is already fully placed on the equity 
side. Among other properties, the portfo-
lio contains the majority of the Hanomag 
area in Hanover with more than 24,500 
sqm of office space that was revitalized 
by DIBAG. The other properties are lo-
cated in Munich, Frankfurt, Stuttgart, and 
other major cities in western and south-
ern Germany. 

British developer and asset manager 
SEGRO unveiled an ambitious plan to 
roll out major new investments in indus-
trial parks and develop the segment to be 
on a par with its logistics property divi-
sion. New business unit director Andreas 
Fleischer said the plan is to have a pres-
ence in all of Germany’s 20 most import-

ant logistics hubs, and at the same tiem 
develop inudtrial parks on the outskirts of 
the Big-7 cities, with developments (and 
acquisitions) of 200,000 sqm planned 
annually. SEGRO views the 2 segments 
as being complementary, with peak rents 
capable of being re-defined through hy-
brid developments. SEGRO has assets 
under management of €5.6bn including 
its share in joint ventures, and properties 
with a gross lettable area of 5.8m sqm, 
generating annual rent of €331m.

Germany/Listed Companies
Grand City Properties 
€500m bond paying 2% to 
replace old issue

Grand City Properties, the fast-growing 
Luxembourg-based investor in German 
residential housing, successfully placed 
a €500m 7-year secured bond with a 
coupon of 2.0% this week, targeting the 
proceeds at the buyback of an earlier 
€350m bond paying 6.25%.

The bond was placed with internation-
al institutions, and was oversubscribed. 
Morgan Stanley was Sole Global Co-or-
dinator, as well as being Joint Bookrun-
ner with JP Morgan and Deutsche 
Bank.

Grand City has been somewhat of a 
stock market darling this year, doubling 
in value for its investors. It focuses on 
investing in and managing turnaround 
opportunities in German residential in 
densely populated markets, improving 
and upgrading the properties and then 
creating value by subsequently raising 
occupancy and rental levels. 

The company’s strategy is to improve 
its properties through targeted moderni-
sation and intensive tenant management, 
and then create value by subsequently 
raising occupancy and rental levels. 

For the six months ending 30 June 
2014, the company reported an EBITDA 
of €143.5 million (year-on-year increase 
of 107%), and a net profit of €122.1 mil-
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lion (year-on-year increase of 111%). 
EPRA NAV amounts to €1,005 million 
and €1,276 million assuming full conver-
sion of the convertible bond. 

The company listed on the Frank-
furt Stock Exchange Entry Standard in 
May 2012, and the stock has been rising 
steadily since, with each announcement 
of new housing portfolios acquired. The 
company currently has a housing stock 
of over 40,000 units.

REFIRE:  Grand City is obviously in a 
strong position with its bankers and its in-
vestors, that they were able to so success-
fully place a €500m, 7-year secured bond 
so readily with eager investors, happy to 
accept a coupon of 2%. These are insti-
tutional players, well capable of assessing 
the strength of the underlying assets and 
business model which underpin their future 
returns. However, other real estate com-
panies who have relied disproportionately 
on the issuing of corporate bonds for their 
re-financing have not always fared so well in 
Germany in recent times. 

One company that didn’t make it and 
which has just filed for insolvency is the Mu-
nich-based Golden Gate GmbH, a develop-
er of healthcare and residential real estate.  
Golden Gate relied heavily on the issuing 
of Mittelstandsanleihen, a form of bond 
specially designed for medium-sized firms. 
Likewise WGF AG in Düsseldorf, a serial 
issuer of 5-year bonds offering an annual 
6.35% to investors, which defaulted on its 
bonds two years ago; its erstwhile investors 
are now at the mercy of time and a form of 
self-administered company wind-down in 
the hope of seeing anything at all on their 
optimistic investments by 2020.

Curth-C Flatow, of Flatow Advisory Ser-
vices in Berlin (see report on the FAP-Ba-
rometer in this issue), which focuses on 
capital and financing issues for real estate 
investors and developers, says the Golden 
Gate insolvency throws up questions about 
the seriousness of the real estate bond sec-
tor. 

“Despite numerous warnings, the mar-

ket is simply blinded by the 
promise of high returns, 
which continues to baffle us. 
You could hear it everywhere 
– the bond-issuing compa-
nies wouldn’t have got bank 
financing for their projects, or 
if they had, then only on very 
poor terms. In a liquid market, shouldn’t 
this be like raising a red warning flag? In the 
current climate capital is chasing deals, it’s 
no longer the other way around. You would 
certainly have to question the suitability of 
such real estate bonds for fitness of pur-
pose.”

Real estate bonds certainly have their 
place in the financing market mix, since 
they permit companies to avail of differing 
forms of financing and encourage a de-
gree of independency from the banks. Nor, 
when things go wrong, are the exchanges 
on which the bonds are traded at fault, 
since their job is ensure transparency and 
the fulfillment of publication obligations, and 
not to evaluate commercial figures or the 
underlying business models. Nonetheless, 
investors do need to be on their guard, par-
ticularly as the ratings of such bonds tend 
to be unreliable and very susceptible to 
sudden sharp downward corrections.

Flatow again: “Bonds are readily de-
monised in the marketplace. But such gen-
eralisations, just like the frequent condem-
nation of loan securitisation, are dangerous 
and wrong. There are many companies 
who have been successfully issuing bonds 
– particularly convertible bonds – for years, 
and continue to operate strong and healthy 
business models.  You have to be able to 
differentiate, what we’re seeing right now is 
the separating of the wheat from the chaff.”

Germany/Listed Companies
LEG Immobilien buys North 
Rhine-Westphalian ex-Vitus 
portfolio from Annington

Listed Düsseldorf-based LEG Immobil-
ien AG took advantage of a timely deal 

...see	page	10

with a compatible 
residential portfo-
lio from fellow-list-
ed Deutsche 
Annington, as it 
bought a further 
9,600 residential 
units in its heart-

land of North Rhine-Westphalia. This 
brings to over 19,000 the amount of new 
units acquired by LEG since the begin-
ning of last year, well exceeding its own 
growth target of 10,000 units by the end 
of 2014.

LEG Immobilien paid €484m for the 
portfolio, which consists of the North 
Rhine-Westphalian assets of the 30,000-
unit Vitus portfolio which Annington had 
bought in October of last year. The deal 
includes LEG taking over part of the re-
financing costs incurred by Annington 
when it bought the Vitus assets, as well 
as absorbing 55 ex-Vitus staff. Financing 
for the deal will come from a mixture of 
cash and proceeds from the convertible 
bond issue and new capital raising exer-
cise of April this year.

For the MDAX-listed LEG the deal of-
fers attractive assets in its home territo-
ry, with the benefits of scale and bundled 
asset management. The properties are 
located across the state, with many con-
centrated in Mönchengladbach, Wup-
pertal and Leverkusen, while 88% of the 
assets are close to the six biggest cities 
in the region. The annualised net ‘cold’ 
rent revenue (without utilities charges) 
is €35m, with the rent per sqm at €4.76 
per month and a vacancy rate of 3.9%. 
These latter suggest there is decent up-
side potential to the already stabilised 
portfolio.

According to Thomas Hegel (pic-
tured, above), LEG’s very approachable 
CEO, “We were able to clearly demon-
strate with this portfolio acquisition that 
we are committed to our value-generat-
ing acquisition strategy and to boosting 
the efficiency of our operations. We plan 
to expand our operating platform and 
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LMA Munich Real Estate 
Finance Conference
27 November 2014

The Loan Market Association is the trade body 
for the syndicated loan market in EMEA. Its 
key objective is to improve liquidity, efficiency 
and transparency in the primary and secondary 
syndicated loan markets. By establishing 
sound, widely accepted market practice, the 
LMA seeks to promote the syndicated loan 
as one of the key debt products available to 
borrowers across the region.

This will be the Loan Market 
Association’s (LMA) first Real 
Estate Finance Conference in 
Munich and with three weeks to go, 
over 130 industry professionals 
have already registered.

The programme comprises an 
impressive line up of industry 
speakers who will be discussing 
the current trends, opportunities 
and challenges faced in the highly 
competitive German REF market.

This is a free event for organisations 
who are members of the LMA.  
The majority of the sessions will  
be presented in German.

Expert speakers include:
•  Dr Jan Peter Annecke, Head 

of Origination Commercial Real 
Estate Finance – Münchener 
Hypothekenbank

•  Dr Holger Franz, General Counsel 
– GAGFAH

•  Jürgen Helm, Head of Real Estate 
Finance Germany – HSBC

•  Wolfgang Hild, Head of Debt 
Capital Markets Real Estate Finance 
– Helaba

•  Eberhard Maier, Head of 
International Real Estate Finance & 
Deputy Division Head – Bayerische 
Landesbank

•  Helmut Mühlhofer, Head of Debt & 
Capital Markets – Allianz Real Estate

•   Jan Polland, Head of Commercial 
Real Estate Clients – Münchener 
Hypothekenbank

•  Jacob Volckerts, Head of 
Investment Advisory Services – 
CBRE 

•   Dr Jonas Woelk, Head of Legal – 
Deutsche Pfandbriefbank

•  Andreas Würmeling, Head of 
Loan Markets Real Estate & Public 
Finance – Deutsche Pfandbriefbank

Session topics are:
•  Real Estate Market: financial 

landscape for 2015
•  On the rise? Increase in non-bank 

investment in the real estate market
•  Away from prime: shift to  

second-tier cities
•   Equity investor panel discussion
•  A German real estate syndication 

market?
•  Case study: residential refinancing
•  Regulatory focus: Pfandbrief laws

Registration & enquiries
Natalie Rosier
E: natalie.rosier@lma.eu.com
T: + 44 207 006 8329
www.lma.eu.com/realestatefinance

Join senior lenders, advisors and 
lawyers as they discuss the outlook 
for Germany’s REF market in 2015 
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avail of suitable opportunities to do deals 
where we can add value.”

On the issue of the rental cap, or Mi-
etpreisbremse, as it affects LEG’s more 
than 100,000 residential units, Hegel 
commented in a separate media inter-
view: “LEG would only be marginally 
affected by the Mietpreisbremse. About 
35% of our total residential holdings are 
in receipt of public subsidies, so they 
would be unaffected. Secondly, our level 
of rents is not at the upper level of the 
spectrum. By our own calculations we 
would suffer at most ten basis points 
on our rental growth projections. But on 
principle we view the rental cap critical-
ly – it won’t create any new apartments, 
but instead will create uncertainty sur-
rounding rents and undermine the basis 
of trust between tenants and landlords.”

Hegel used the occasion of the deal 
to raise full-year projections for FFO I 
funds from operations for 2015 to €188-
193m, or an FFO per share of €3.29-3-
39 per share, up from an earlier forecast 
of €172-177m. He also announced the 
public issue of 4.1m new shares, raising 
€205m “to continue the acquisition strat-
egy”, as well as a private placement of 
2.36m shares from its Perry Luxco RE 
Sarl holding in an accelerated bookbuild-
ing process, being lead-managed by 
Deutsche Bank and Goldman Sachs.

Germany/Listed Companies
Newly MDAX-listed Anning-
ton raises fresh €450m 

Listed German housing group Deutsche 

Annington said it successfully raised 
€451m in a private equity placement 
aimed at the acquisition of 5,000 apart-
ments from CitCor Residential Group, 
a joint venture of Citigroup Property In-
vestors and manager Corpus Sireo, The 
proceeds will be also be used for future 
acquisitions and debt repayment. 

The Bochum-based Annington is-
sued 19.6m new no-par value ordinary 
registered shares, which were placed in 
a private placement to institutions in an 
accelerated bookbuilding process. The 
shares were placed at €23 each, gener-
ating gross proceeds of €450.8m. Deut-
sche Annington announced the purchase 
of over 5,000 apartments and some 210 
commercial units (mainly located in Dres-
den, Leipzig, Erfurt and Berlin) in Sep-
tember. 

               REAG: Europe, America, Asia, Oceania

Transparent Strategies

REAG is an independent consultancy specialising in real estate. 
Our professional team in Europe provides services to national and 
international clients primarily in the following fields:

• Appraisal (ImmoWertV, BelWertV, Red Book, IFRS)

• Investment Advisory (Document DD/management, distressed portfolio consultancy)

• Technical Services (Technical DD, Project Monitoring)

• Environmental Due Diligence
• Green Building (BREEAM, LEED)

Represented in Berlin, Frankfurt, Hamburg and Munich, please call: 

REAG GmbH Real Estate Advisory Group Germany
Bockenheimer Landstraße 22, 60323 Frankfurt/Main 
Tel. +49(0)6924752670 
germany@reag-aa.com            www.reag-aa.com

113_Refire_194x134_Vs1_REAG  16.12.13  17:24  Seite 1
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It gave no price but said average monthly net rents of 
the package are €5.52 per sqm, which would suggest a 
purchase price of around €300-320m. At end-September, 
the firm owned 184,000 units, and boosted nine months’ 
FFO by 26% to €205m. It forecasts €280m-€285m for the 
full-year, growing to €340m-€360m in 2015 through further 
portfolio growth and optimisation. The company also said 
it would maintain its dividend outlook of €0.78 per share for 
the 2014 fiscal year, which would include the newly-issued 
shares.

Meanwhile, the MDAX-listed Annington raised nine 
months’ funds from operations 
by 26% to €205m for the first 
three quarters, and forecasts 
€280m-€285m for the full-year, 
growing to €340m-€360m in 2015 
through further portfolio growth and 
optimisation.  

“We have developed extremely 
positively over the last 18 months 
and are a reliable partner for our in-

vestors and for our customers,” said CEO Rolf Buch (pic-
tured, left) in a results statement. Record expenditures on 
investment and maintenance contributed to the improved 
results. It recently added 5,000 units in Berlin and other 
cities in eastern Germany for an undisclosed sum from a 
joint venture of Citigroup Property Investors and manager 
Corpus Sireo. 

In April, it bought 11,400 apartments - mostly in Munich, 
Frankfurt and Hamburg - from DeWAG, a firm controlled by 
US housing group Archstone. Another 30,100 flats, most-
ly in northern Germany and North Rhine-Westphalia, came 
from Vitus, controlled by the UK’s Round Hill Capital. An-
nington also sold 9,600 units across North Rhine-Westpha-
lia for €484m to listed peer LEG Immobilien (see elsewhere 
in this issue).

At end-September, the firm owned some 184,000 resi-
dential units worth €11.4bn.  For the third quarter, Annington 
posted a like-for-like rental increase of 2.3% on 3Q13, and 
a fall in vacancies by 0.3% to 3.6%. The firm will spent 
€160m on stock modernisation this year, mainly energy effi-
ciency refurbishments and refits to meet the needs of older 
people. 

“We pursue a sustainable investment strategy which 
corresponds to the long-term goals of our investors,” 
said Buch. For 2015, the firm plans an investment pro-
gram of €200m. Net asset value rose by 6.5% to €5.1bn 
on the end of 2013. The proposed 2014 dividend is set 
to rise by 11% to €0.78 per share, or 70% of FFO – a 
percentage it also plans to pay out in 2015. 

KRIEGER
REAL ESTATE MANAGEMENT

AUDITOR· TAX ADVISOR· ATTORNEY

FRANKFURT AM MAIN ·   LAMPERTHEIM ·   BERLIN

see page 13
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Commercial Property in (East) Berlin

The Los Angeles-based Colony Capital is one of the larg-
est private equity real estate investors in the world, with 
€20bn of assets under management across the globe. As 
an opportunistic investor it focuses on real estate and real 
estate-related debt investments, NPLs, distressed assets 
and any other form of undervalued and under-managed 
real estate offering above-average growth potential. It es-
tablished its German platform in 2011.

Listening recently to Milan Cvisic (pictured, right), the manag-
ing director of Colony Asset Management GmbH in Berlin, 
REFIRE’s thoughts turned to the many new residential proj-
ect developments that have sprung up across the city. Cvisic 
was waxing lyrical about the attractions of the city’s up-and-
coming areas with good infrastructure, such as East Berlin’s 
Spree river bank from Ostbahnhof to Ostkreuz along with 
Friedrichshain-Kreuzberg as growth cores. Plenty of good res-
idential scope there, we volunteered.

No, no, insisted Cvisic.  His focus is on these neighbourhoods 
for commercial real estate, particularly offices. Not residential 
at all. Now he had our attention. We wanted to hear more.

REFIRE: So, what’s so compelling about commercial real es-
tate in Berlin’s eastern neighbourhoods?

Cvisic: The macro-situation in Berlin is easily explained. Ger-
many is one of the world’s major economies and Berlin is the 
only cosmopolitan city, and still an upcoming one at that, 
which can measure up to London, Paris or New York. As the 
federal capital and seat of government, it is the centre of pol-
itics, media, culture and science. A great number of German 
and international organisations are concentrated here.

Added to all this, Berlin is a significant transport hub and one 
of the continent’s most visited cities. At the moment, the city 
still has two airports; it offers direct rail connections to five 
other European capital cities and is at the intersection of six 
autobahns. These facts are also highly valued by international 
real estate investors, who have invested in Berlin’s housing 
and office real estate for a number of years.

For example, in the first half-year of 2014, market reports from 
the major broker firms announced the highest office space 
turnover in years. That applies for large-volume lettings as 
well as smaller volumes. Market activity is dominated by the 

service, information and communications 
sectors, as well as by public administra-
tion. At the same time, according to BNP 
Paribas Real Estate, the vacancy rate is 
at its lowest level for ten years, standing 
at around 5%.

So why the focus then on East Berlin’s of-
fice real estate?

Cvisic: Besides the high-price locations in Berlin’s historical 
Mitte district, there are other locations in East Berlin offering ex-
ceptionally good infrastructure, such as, for example, Ostkreuz.

Ostkreuz is the most frequented station in Berlin’s local pub-
lic transport network, with around 140,000 people passing 
through it every day. At the same time, it is the second-largest 
infrastructure measure that is currently being carried out. The 
project is scheduled for completion in the year 2017.

A second argument relates to the largest infrastructure mea-
sure in our capital: The new BER Airport. In spite of all the 
project delays and mishaps, it may be safely assumed that it 
will be fully functioning within the foreseeable future – at the 
moment, all signs point towards the year 2017.

Of course, it was supposed to open three years ago, but let’s 
assume you’re right…

Cvisic:  From then on, all flights will go through this airport on 
the eastern outskirts of the city. The local public transport links 
run directly from the airport to Ostkreuz, which will then take on 
an even greater distribution function. In our eyes, this means 
that all international concerns and institutions which reach the 
city via the airport will be looking to get close to here.

It is no coincidence that major concerns, such as Coca Cola, 
BASF, Deutsche Bahn and Universal have completed long-
term rental agreements on the so-called Mediaspree bank of 
the Spree River in Friedrichshain-Kreuzberg.

And here’s something that many people do not know: There is 
a parallel scheme called Stadtumbau West [Urban Regenera-
tion West], comprising numerous measures for the further im-
provement of the Mediaspree district of Friedrichshain-Kreuz-
berg. These include, for example, plans for the expansion of 
autobahn connections. It won’t take much before these ten-
der shoots become a mighty forest.                               END
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Since 22nd September, the firm has 
been promoted to the MDAX, the sec-
ond-highest stock exchange segment, 
mainly due to an increase in free float 
and trading volume. It currently has a 
market capitalisation of €5.5bn.

Germany/Financing
Hypoport sees 10% growth 
despite flat mortgage market

Independent financial product B2B mar-
ketplace provider Hypoport saw trans-
actions on the company’s Europace 
online platform push past the €9bn level 
for the first time, on the back of strong 
demand for German home loans in the 
third quarter. The group continues to 
win market share with its online platform 

which matches a broad range of finance 
providers with mortgage and other finan-
cial product seekers.

According to Berlin-based Hypoport, 
total transactions reached €9.58bn in 
the quarter up 11% on 3Q13, making it 
the most successful quarter ever across 
all product segments. Home loans grew 
13% against the 2013 period, but over 
the first nine months, were 11% higher 
at €27bn. 

The company posted revenue for 
the first three quarters of €81.3m, while 
earnings before interest and tax came to 
€6.0m, a figure that surpassed all of last 
year’s total.

Hypoport CEO Ronald Slabke point-
ed to the overall market: “Despite the 
availability of attractive lending rates, 
there has been no growth in the total 

value of Germany’s mortgage finance 
market. The expansion of the loan bro-
kerage market has been constrained 
by the limited supply of real estate in 
popular locations. Nonetheless, our 
mortgage-finance business with private 
clients is growing. We are constantly win-
ning further market share on the back of 
the superior technology used by our EU-
ROPACE platform and the comprehen-
sive advisory services provided for our 
private clients by Dr. Klein (Hypoport’s 
network of bricks-and-mortar mortgage 
advisory business across Germany).”

Mortgage finance remained the larg-
est segment, accounting for €7.4bn in 
third quarter, up from €6.6bn in 3Q13 
and up by 6% on 2Q14. Personal loans 
rose to just over €400m from €376m a 
year before. “Although interest rates in 

...from	page	11
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general are extremely low, demand for 
building finance products is currently 
falling slightly,” said Thilo Wiegand, Eu-
ropace’s CEO. Building loans fell slightly 
to €1.75bn, but compared with the same 
quarter in 2013, were more than 6% 
ahead.

Europace links up 250 partners, in-
cluding banks, insurers and financial 
product distributors, and is the largest 
German B2B transaction platform link-
ing wholesale providers to brokers. A 
subsidiary of Hypoport, it facilitates over 
20,000 deals each month, and has annu-
al volume of over €30bn, handling more 
than 10% of German mortgages. 

Aengevelt AWI Residential Index-
Meanwhile, the quarterly AWI residen-
tial investment index, developed and 
maintained by Düsseldorf-headquar-
tered Aengevelt Immobilien, has shown 
a further downward move in the latest 
autumn reading.(see chart below). The 
index tracks the current and future out-
look of the German residential market in 
Good, Average, and Simple quality hous-
ing categories from the viewpoint of rent-
al and investment price expectations.

The latest reading of the composite 
AWI-Index is 67.7 points, down from the 
summer reading of 68.7 points, and down 

in all categories for the second quarter in 
a row. At the top end (Good Quality and 
Location) the index is down for the eighth 
quarter in a row to 66.2 (high point 80.8 in 
autumn 2012). In other words, the market 
at the upper end now rates further price 
rises increasingly unlikely.

According to Markus Schmidt, 
Aengevelt’s head of research, “On the 
one hand we’re seeing a natural rental 
ceiling being reached in a lot of places 
for the Good Quality category, while in 
many other places the big rental price 
increases have already been pushed 
through. Since much of the demand has 
already involved people moving to low-
er their living costs, new leases being 
signed for existing properties are becom-
ing scarcer. Hence much of the upward 
potential has already been exhausted at 
this stage.”

In the Good and Average categories, 
the index shows that a good half (51%) 
of respondents still expect rising rents, 
albeit down on earlier readings, but for 
Simple housing 44% are still expect-
ing rent increases. Hence the nominal 
winners are owners of Simple housing 
who’ve seen vacancy rates falling rap-
idly without an equivalent improvement 
in housing quality. Respondents are also 
negative on the prospects for new con-

struction at the lower quality level, sug-
gesting that at the lower end affordable 
housing is going to remain very scarce.

Germany/Legislation
NRW joins stampede to 
raise Property Transfer Tax

Following hot on the heels of the state 
of Hesse, which precipitated a rush on 
the available notaries in the state when it 
raised its acquisition transfer tax (Grun-
derwerbsteuer) prematurely in August, 
North Rhine Westphalia has now also 
announced its own tax increase. NRW’s 
red-green coalition government decreed 
that Germany’s most populous state will 
increase its rate from 5.0% to 6.5% on 
January 1st 2015.

The increase will see NRW have the 
highest effective stamp duty in the coun-
try, along with Schleswig-Holstein. Gov-
ernment officials expect to reap an extra 
€400m from the tax increase, which it 
described as “contributing to a reduc-
tion in the rate at which new debt is tak-
en on”, in the light of a moratorium on 
new debt at municipal level by 2020. The 
move came after the SPD-Green coali-
tion under Hannelore Kraft had consis-
tently denied it planned to increase the 
property transfer tax.

Criticism of the new tax increase 
came hard and fast after the announce-
ment. Martin Dornieden, chairman of 
the property industry association BFW 
Nordrhein-Westfalen, commented: 
“The proposed raising of the property 
transfer tax from 5% to 6.5% at the 
end of the year will act as a brake on 
new residential construction and will 
intensify the tense housing situation 
in areas where housing is in heavy de-
mand. The government goal of reduc-
ing debt is admirable, but will come at 
the cost of construction of new rental 
accomodation as well as adding an 
extra burden on those planning to buy 
in the future.” Already 17% of the total 
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FINANCIAL ANALYST (M / F) Based in Frankfurt 

The company
PAMERA Cornerstone Real Estate Advisers GmbH (“PAMERA Cornerstone”) is a premium partner 
for investors in German real estate focusing on offi ce and retail usage. 

Backed by years of experience in commercial and residential real estate, we are committed to providing 
property owners with the best possible solutions and advice. PAMERA Cornerstone is the German plat-
form of the US American Cornerstone Real Estate Advisers. Cornerstone is a member of the MassMutual 
Financial Group with around $585 billion Assets under Management. The Cornerstone Group has about 
$44 billion Assets under Management with about $1bn in Germany. PAMERA Cornerstone currently has 
37 employees and is headquartered in Frankfurt am Main, Germany, with offi ces in Munich, Berlin, Ham-
burg and Duesseldorf. PAMERA Cornerstone is a dynamic and entrepreneurial fi rm with a disciplined 
institutional approach to investment and asset management. 

The opportunity
PAMERA Cornerstone is looking to recruit a Financial Analyst for its investment team who will report di-
rectly to the Head of Investments (based in Munich) who is also Managing Director of the company. The 
investment team is fully responsible for the deal sourcing and the acquisition of value driven investment 
opportunities on behalf of our clients. This is an excellent opportunity for a dynamic highly driven and 
motivated professional to join a market leading group and play an important role in its growth. Whilst 
being a good team player there will be ample opportunity for direct responsibility.

Please send your CV and cover letter together with your certifi cates of employment (“Arbeitszeugnisse”) 
as a PDF via email to Katharina Mura, HR, (karriere@pamera.de). Please also state your earliest possible 
entry date and your salary expectations.

Berlin  ·  Düsseldorf  ·  Frankfurt  ·  Hamburg  ·  München  ·  London

 The role
•   Work within the investment team in the under-

writing and due diligence of new investments 
•   Prepare asset & portfolio level business plans, 

cash fl ow projections, analyses and reporting
•  Developing and maintaining fi nancial models to 

underwrite new deals and to monitor ongoing 
investment performance

•  Analysis of comparable deals / leases in the pro-
cess of evaluating investments

•  Preparation of detailed investment memos to be 
presented to the investment committee

•  Assist in preparing internal and external reports 
and presentations 

•  Assisting with investment due diligence including 
co-ordinating third party service providers and 
reviewing due diligence reports

•  Support asset sales and fi nancing as required 
•  Understand the investment structure and the 

relationship between property performance and 
investment performance 

•  Understand how to preserve and create value 

 The person
•  An excellent academic record 
•  3-4 years‘ of work experience within international 

investor or advisor 
•  A demonstrated interest in the sector and a solid 

understanding of the underlying fundamentals 
of real estate

•  Highly numerate with excellent analytical and 
fi nancial modelling skills 

•  IT literate and profi cient in Microsoft Excel
•  Understanding of value add /opportunistic invest-

ment strategies
•  Ability to work effectively as part of a team and 

under tight deadlines
•  Strong communication and presentation skills 

(both oral and written)
•  Strong language skills, ideally fl uent in German 

and English 
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Sponsored Statement

struction of residential housing and self-financing 
rental housing construction. Things will get even more 
difficult when interest rates on loans start rising again – 
that will finally make the dream of home ownership for 
broad swaths of the population unaffordable”

Also weighing in with criticism of the new tax rise 
was Dr. Wulff Aengevelt (pictured, left) of Düssel-
dorf-based property brokers Aengevelt Immobilien. 
“This latest move – cynically disguised as a measure 

to avoid the taking on of further new debt – is actually very an-
ti-social, since it hits hardest the private owner-occupiers, who 
inevitably have to operate within the tightest budget constraints. 
But it will also affect investors and project developers, who also 
have finely-calculated yield expectations.”

“But the question is – does this tax rise really lead to the enor-
mous extra income that governments expect? Or does it simply 

costs of a newly-built house accrue to the state, and 
this is about to rise to 18.5% in NRW. The tax rate last 
rose in October 2011 - from 3.5% to 5%, so the latest 
rise is effectively a doubling of the tax rate within three 
years. This has seen the tax part alone of the acquisi-
tion of a single-family home valued at €250,000 rise 
from €8,750 three years ago to €16,250 on January 
1st.

Rental rates alone have risen by €1.50 per sqm 
per month due to political measures over the last few years, 
claim critics. Given an annual demand for 60,000 to 80,000 new 
housing units in NRW, increasing the Grunderwerbsteuer again 
after a mere three years is a grossly irresponsible housing strat-
egy and counter-productive, they say. According to Dornieden, 
“There will be no defusing of the housing situation based on 
publicly financed housing alone - we need new private con-

...from	page	14

Guest Column:  
Jürgen Scheins, Managing Director of VALTEQ Gesellschaft mbH

www.valteq.de

Admittedly, it was a little unusual for 
me. Our first EXPO presence under the 
CBRE umbrella, we found ourselves in 
a new base in Hall A1 and, with it, the 
opportunity to conduct the typically 
closely-spaced meetings on our own, 
prominently-positioned stand; or so 
we thought. For, once again, the trade 
fair has gained in size and, as early 
as Monday – and even more so on 
Tuesday, there was hardly any space 
to hold an uninterrupted conversation – 
and certainly no hope of doing so while 
seated – on any of the favoured stands 
or, for that matter, even in the emptier 
corners of the trade halls. 

Even if the school-trip charm has fallen 
away somewhat, given the scale of the 
fair, the Expo remains the place to be 
to meet up with a whole host of familiar 
faces and, at the same time, to make 
acquaintance with many new ones. 
One thing that particularly pleased us 
is the wide demand for expertise in the 
field of technical advisory services for 
real estate and transactions. 

This subjective feeling is also backed 
up by the many insights I gained from 

countless conversations. On the one 
hand, it is evident that the transaction 
market is not yet exhausted. The 
investment pressure felt by many 
domestic and foreign funds, as well as 
other institutional investors, is leading 
to wrestling matches for the best 
portfolios or the best properties. In this 
regard, the lack of product is universally 
bemoaned – at present, there are hardly 
any large portfolios in sight. This could 
possibly account for the impression I 
had that estate agents and broker firms 
were so visibly represented during the 
trade fair and at evening events. At 
the same time, I felt that there were 
fewer financial service providers at the 
trade fair. There are obviously no major 
financing problems at the moment, or 
the related demand for banks. I will be 
interested to see whether the clouds 
that threaten to darken the economic 
landscape will change this situation.

The second thing I noticed was that 
even the German real estate market 
has not been left untouched by 
international politics. For example, I had 
the clear impression that the Russian 
Federation’s trade stands were not 

as eagerly visited as they had been 
at past Expos, or even at MIPIM; and 
the existing sanctions against various 
banks and investors with interests 
in real estate really are becoming a 
concrete issue, which a number of 
participants will now have to tackle. 
We are however currently seeing great 
demand for German real estate and 
portfolios, particularly among Asian 
investors. 

The EXPO organisers reported a 
slight increase in visitor numbers in 
their official round-up of the trade 
fair. For VALTEQ, I am happy to say 
that we enjoyed a large increase in 
visitors in Munich and many exciting 
conversations with our partners and 
customers. 

EXPO 2014: A personal review 
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lead to a huge rise in so-called “share deals”, in which assets 
are acquired by companies without the payment of the prop-
erty transfer tax? Within one year of Berlin raising its rates in 
2013 the number of share deals in Berlin rose by 41% to more 
than €4bn, in Frankfurt they doubled to more than €2bn, and 
quintupled in Düsseldorf to €840m. Not only has this led to 
the loss of hundreds of millions of tax revenue, but also to a 
loss of market transparency, since the data in such transac-
tions and therefore big chunks of the market are not official-
ly captured by municipal advisory committees. In addition, 
the tax increase, much like the rental cap or Mietpreisbremse, 
won’t help to build a single new apartment – on the contrary, 
it will set marginal households back years, prevents them 
from building property wealth, and encourages large-scale 
tax avoidance. This is both unfair and antisocial.”

Given the surge in property investment in Germany over 
the past few years, fuelled by all-time low interest rates, it’s 
not surprising that the federal states have seen strong net 
increases in the tax take from their property transfer taxes, 
most of which (bar Saxony and  Bavaria) have raised their tax 
rates over the past 24 months. Latest figures from the Berlin 
Finance Ministry show that in September alone a total of 
€838m in property transfer tax flowed into the federal states’ 
coffers – an increase of 0.8%. For the first three quarters of 
this year the amount totaled €6.9bn, an increase of 10.1%. 
The Finance Ministry reckons with a full-year rise of 9%, for 
a total of €9.2bn.

Germany/Acquisitions
Corestate sells 5,000-unit NRW portfolio to 
GAGFAH

Swiss real estate investor Corestate Capital said it had sold 
a German residential property portfolio to German listed resi-
dential firm Gagfah, for an undisclosed price.

The portfolio includes around 4,960 residential units spread 
across several major cities in North Rhine-Westphalia. Gagfah 
commented that the portfolio deal represented “a first step in 
the recently announced growth strategy of our firm.”

“Our specialised asset management team began to take 
the necessary steps to reposition and stabilise the portfo-
lio as soon as we had acquired it,” commented Thomas 
Landschreiber, CIO of Zug-based Corestate. “Committing 
a pinpoint cashflow, we refurbished parts of the portfolio, 
decreased vacancy rates, enforced market-consistent rent 
increases, and thereby created an increase in value and val-
ue retention of the properties.”

The deal follows Corestate’s disposal over the summer of a 
portfolio of 8,200 German residential units to Frankfurt-listed 

real estate for your success

Founded in 1910, AENGEVELT IMMOBILIEN is 
one of the largest and most experienced real 
estate service providers in Germany.

It offers comprehensive, individual customer consul-

ting both nationally and internationally in the market

segments of of ce premises, retail, logistics, 

hotel and residential.

The company will support and advise you on the 

basis of its extensive real estate research across the 

entire value creation chain of your properties - from 

buying properties to project initiation/management, 

leasing and portfolio analyses right through to the 

exit and sales stage.

AENGEVELT Immobilien GmbH & Co. KG
Kennedydamm 55

D-40476 Düsseldorf
 Phone +49 211 8391-0 · kontakt@aengevelt.com

www.aengevelt.com



18

Adler Real Estate. The portfolio com-
prised over 7,700 residential and 490 
commercial units spread across Ger-
many, with a focus on the federal states 
of Saxony, Saxony-Anhalt and North 
Rhine-Westphalia. 

Headquartered in Zug, Switzerland, 
Corestate specialises in turning around 
under-performing residential proper-
ty portfolios in Germany. The manage-
ment-owned company acts as an investor 
and asset manager, generally co-invest-
ing alongside its principal investors with 
an own equity interest of up ot 50%. 

Founder and CEO Ralph Winter said 
recently that in its club deals with inves-
tors Corestate had achieved an average 
equity yield rate of 29% per annum and a 
return on the invested equity of 1.7 time, 
with an average investment period of less 

than 36 months. Many of the more suc-
cessful deals involved under-managed 
residential portfolios well outside the 
largest cities and them stabilising them, 
managing them, and then selling them as 
stabilised portfolios suitable for new in-
vestors looking for lower targeted returns.

Germany/Healthcare real estate
US REIT in $900m takeover 
of leading German health-
care provider

Medical Properties Trust Inc, (MPT), 
the Alabama-headquartered healthcare 
REIT, took a major further step in its Eu-
ropean expansion when it committed to 
buy and lease back nearly all the real es-
tate assets of the Dutch MEDIAN Klini-

ken Group, the largest provider of post-
acute and acute rehabilitation services in 
Germany. The price being paid is €770m, 
or nearly $900m. The deal is the largest 
foreign investment in European health-
care property to date.

In a complex deal involving Nether-
lands-based Waterland Private Equi-
ty, the new majority owner of MEDIAN 
Kliniken, MPT will buy and lease back to 
MEDIAN the real estate assets of 38 re-
habilitation and two acute care hospitals 
throughout Germany, under a 27-year 
master lease. MEDIAN has approximate-
ly 9,400 beds throughout Germany, so 
the new deal will bring MPT’s total num-
ber of beds to 11,280 across the country.

The REIT will process the transaction 
by working with an affiliate of Waterland, 
which is buying a 94.9% equity interest 

Further information and registration at  www.uli-germany.de
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in MEDIAN Kliniken. MPT will acquire 
the remaining 5.9 percent stake and will 
provide loans to Waterland and MEDI-
AN for up to the purchase price of the 
sale/leaseback real estate. The loans will 
be offset against the purchase prices of 
each real estate acquisition.

Last year MPT made its first foray into 
the German healthcare market (report-
ed on in these pages) when it bought 
eleven clinics leased to RHM Kliniken, 
itself also a subsidiary of Waterland, for 
€184m. 

According to Edward Aldag Jr, the 
chairman, president and CEO of MPT, 
“This is an important transaction be-
cause it significantly increases our as-
set base to approximately $4.5 billion, 
and builds on our recent entry into the 
attractive Western European market. The 

acquisition of the MEDIAN real estate is 
a very compelling and unique opportuni-
ty for MPT and is fully aligned with our 
strategy to diversify our market-leading 
hospital portfolio across geography, op-
erator and facility type.”

MPT said  that, under the terms of the 
agreement, it would earn an initial lease 
rate well within MPT’s 8.0% to 11.0% 
target range, with annual escalators at 
the greater of 1% or 70% of German CPI. 
Aggregate earnings before interest, tax-
es, depreciation, amortization and rent 
for the 40 hospitals are also expected to 
approximate MPT’s historical underwrit-
ing targets for post-acute hospitals.

REFIRE: MPT highlight the particular-
ities of the German market as making it 
so attractive for its European expansion. 

In particular, the fact that German law (at 
least nominally) guarantees healthcare 
access, coverage and a high standard of 
care for everyone. 

Specifically, German citizens ‘right’ to 
rehabilitation – along with a much broader 
definition of rehabilitation than the US, to 
include prevention of disabilities and the 
avoidance of physical and mental restric-
tions – has the goal of maximising func-
tional abilities to prevent early retirement or 
long-term care. 

For MPT this is important, as the com-
pany’s business model makes it the sole 
US healthcare REIT focused on hospitals 
and other facilities where patients are 
admitted only by doctors. In Germany, 
70% of rehabilitation insurance is cov-
ered by German public pension funds 
and statutory health insurance. 



20

from	page	21

With rehab spending in Germany rising 
at more than 2.7% annually, an aging pop-
ulation and an increase in the number of 
single households, the average length of 
stay in acute care hospitals is actually de-
clining, which leads to higher conversions 
and revenue. 

With market consolidation, the number 
of rehab facilities in Germany is decreasing, 
dealing a stronger hand to the better-cap-
italised companies such as MEDIAN. With 
MPT’s recent entrance into the UK market 
with its acquisition of CircleBath hospital 
for $50m, the company is clearly commit-
ting resources to building out its European 
and German platform.

Germany/Financing
Aareal Bank clears final 
debts with SoFFin, boosts 
new business underwriting 

The Wiesbaden-based property financ-
ing bank Aareal Bank last week repaid 
the final remaining €300m of the silent 

tranche of €150 million, followed 
by a further €75 million tranche in 
2011. At the end of March 2012, 
Aareal returned all issuance guar-

antees, and has paid SoFFin a total of 
about €237 million to date in interest and 
guarantee fees.

Meanwhile, Aareal Bank received a 
strong thumbs-up in the recent ECB’s as-
sessment of German banks in the recent 
Eurozone bank stress tests. The bank 
was rated the best positioned of any real 
estate lender in Germany – assuming 
marked macroeconomic deterioration, its 
core capital ratio would decline to 11.8%, 
more than twice as high as the level held 
to be necessary by the ECB (5.5%). Hypo 
Real Estate (10.8%), BayernLB (9.4%), 
NordLB (8.8%), Helaba (8.2%), Deka-
bank (8.0%), and Commerzbank (8.0%) 
also have large buffers. HSH Nordbank 
(6.1%) and DZ Bank (6.0%) passed by a 
relatively small margin, while München-
er Hypothenkenbank was the only bank 
that failed the test (it has since raised ad-
ditional capital which would haves seen 
it passing).

Aareal Bank has traditionally had a 
strong lending exposure to foreign inves-
tors, both in Germany and in neighbour-
ing Europe. Earlier last month (October) 
the bank acted as Joint Lead Arrang-
er with Munich-based pbb Deutsche 
Pfandbriefbank to underwrite a €515m 
senior loan facility to the Boston-head-
quartered Beacon Capital Partners, 
secured on the Tour First office tower in 
Paris’s La Défense.

AEW Europe’s Senior European 
Loan Fund 1, UK asset manager M&G 
Investments and a third banking partner 
also participated in the facility. At 231m 
with 50 floors, Tour First is the tallest 
office building in France. It underwent 
a €300m refurbishment between 2008 
and 2011, with the height of the tower 
raised from 155m previously, and 83% of 
the total lettable area is now leased to 
international companies including con-
sultants EY and Euler Hermes. Beacon 

participation provided by Germany’s 
bank bailout fund SoFFin, nearly six 
months ahead of its contractual repay-
ment date of March 31st 2015.

The conservative Aareal had drawn on 
support made available by the govern-
ment in early 2009 to stabilise the finan-
cial services sector at the height of the 
financial crisis. The objective had been to 
protect Aareal Bank’s sustainably profit-
able business in what was a very difficult 
market environment at the time. Last 
year Aareal Bank raised its profit 13% 
over the previous year.

In addition to the silent participation, 
which had an original amount of €525 
million and accrued interest at 9% p.a, 
SoFFin had granted a guarantee facility 
to Aareal Bank for unsecured issues of 
up to €4 billion. Aareal started its grad-
ual repayment of the silent participation 
in the summer of 2010, with an initial 

Germany house price development
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said in 2012 that it planned to 
keep the tower in its portfolio for 
between one and three years.

Aareal MD Martin Vest (pic-
tured, right) said the refinancing 
deal allows the bank to pursue 
the growth of its portfolio in 
France. “This transaction is a 
further proof of our strong com-
mitment to France being one of 
our core markets in Europe,” he said. 

Figures just released this week show 
that Aareal’s structured property financ-
ing during Q3 amounted to €3.4bn, of 
which €2.3bn consisted of newly-orig-
inated loans. Compared to the same 
period last year (€2.3bn and €1.2bn re-
spectively), but also compared to the 
two previous quarters, this represents a 
significant increase: the first nine months 
of the year showed new business in-

creasing year-on-year from 
€6.7bn to €7.6bn, of which 
two-thirds was newly-orig-
inated loans. The bank’s 
board increased its previ-
ous new business forecast 
of €8-9bn for the year to 
around €10bn. 

Operating profit gener-
ated by structured prop-

erty financing for Q3 rose from €52mn 
year-on-year to €74m, largely due to 
“the unexpectedly high effect of early 
loan repayments.” However, bad debt 
provision rose from €29mn to €36mn. 
The entire group posted a consolidat-
ed operating profit for the first nine 
months that improved to €348mn (2013: 
€140mn), with €152mn being credited 
to the Corealcredit takeover (bought 
from Lone Star) at the end of last year.

Austria/Listed Companies
Austria’s Immofinanz com-
pletes exit from Swiss, USA 
markets

Listed Austrian commercial property de-
veloper Immofinanz AG is continuing 
its steady withdrawal from all non-core 
markets as part of its stated strategic 
plan of selling off €500m to €600m an-
nually in assets over a five-year period. 
The company plans to refocus on core 
markets such as Germany and traditional 
CEE countries.

The original plan to sell €2.5bn assets 
within five years was exceeded after 
only four years, with the transactions re-
sulting in a double-digit margin over the 
book value.

In Switzerland, Immofinanz sold two 
assets in Bülach, north of Zurich, and 
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one in Derendingen near Berne with 
140,000 sqm gross lettable area, at a 
price of CHF115m (about €95m) exceed-
ing book value. The buyer was a Credit 
Suisse commercial property fund.  “This 
step completes our exit from the sec-
ondary market Switzerland,” said CEO 
Eduard Zehetner. “We were also able to 
benefit from the high CHF exchange rate 
on this transaction.” 

The proceeds from the Swiss dis-
posals will be used to develop logistics 
projects in Germany. “We want to further 
expand the position of our subsidiary 
Deutsche Lagerhaus as a key logistics 
player,” Zehetner said. Immofinanz holds 
470 retail, office and logistics invest-
ment properties valued at €6.9bn across 
Austria, Germany, the Czech Republic, 
Slovakia, Hungary, Romania, Poland and 
Russia.

The company also effectively ended 
its involvement in the USA with the sale 
of three residential property develop-
ments in Houston, Texas, to local devel-
oper Sueba. Immofinanz  received $60m 
(nearly €47.5m) for its 90% stake in the 
projects, again exiting above book value. 
The developments involved nearly 1,000 
residential units. A further remaining 
small project for the sale of 277 apart-
ments is also expected to be wound up 
before year-end.

Immofinanz now holds 470 retail, of¬-
fice and logistics investment properties 
valued at €6.9bn across Austria, Germa-
ny, the Czech Republic, Slovakia, Hun-
gary, Romania, Poland and Russia.

Meanwhile Buwog, Immofinanz’s 
erstwhile residential property division 
now equally focused on Austria and Ger-
many and which listed on the Frankfurt 
Stock Exchange earlier this year, con-
firmed that it would be paying a dividend 
of €0.69 per share for the full year 2014, a 
dividend yield of 4.48%. Immofinanz has 
now effectively ceded control of the resi-
dential subsidiary to shareholders and lo-
cal management, although chairman-to-
be of Immofinanz from May 2015, Oliver 

Schumy, will also follow his predecessor 
Eduard Zehetner with a seat on the Bu-
wog advisory board. The Buwog board 
also announced its intention to issue up 
to €390m of convertible bonds over the 
next five years.

Germany/Residential real estate
Round Hill sells 800-unit 
Berlin portfolio to Akelius

The UK-based Round Hill Capital took 
advantage of healthy underlying demand 
to sell a portfolio of 798 residential units 
in Berlin to the acquisitive Swedish in-
vestor Akelius GmbH for about €86m, 
in what it described as “a scheduled 
disposal of assets in line with the fund’s 
investment objectives.” The sale rep-
resents a multiple of 20.4 times current 
rent and equates to €1,430 per sqm.

The portfolio comprises 39 assets 
with about 60,000 sqm of gross lettable 
area in mainly inner-city locations in Ber-
lin such as Neukölln, Wedding, Tiergrar-
ten, Kreuzberg, Lichtenberg and Char-
lottenburg. Round Hill’s Berlin team said 
that the assets had been significantly 
upgraded since they were bought, while 
the vacancy rate had been reduced and 
rents increased.

According to Round Hill’s CEO and 
founder Michael Bickford, “The Ger-
man residential market continues to have 
strong underlying investment fundamen-
tals. The market continues to be charac-
terised by compelling macroeconomic 
and real estate fundamentals; limited, 
good quality and affordable housing sup-
ply; and  robust demand with favourable 
financial characteristics, which com-
bined with our residential operating ca-
pabilities, provides a first-class platform 
from which to invest in, manage and sell 
real estate assets.”

Round Hill has been active in the Ger-
man market for nearly 10 years, and has 
raised a number of German residential 
funds that own more than 10,000 units 

EVENTS/ CONFERENCES 
Oct -Nov 2014

November 6th-7th Thurs-Friday
CREFC Autumn Conference, London 
GRI new financing structures, the Span-
ish market, a beginner’s guide to effec-
tive regulatory engagement and high 
quality securitisation (HQS).  The day 
will close with a networking reception.  
Experts discuss European debt liquid-
ity, finding relative value, reinvention of 
mezzanine debt and the equity and debt 
view on the private rented sector (PRS). 
More:  www. crefceurope.org

November 24th-25th Monday-Tues
GRI Deutsche Wohnen, Berlin
The first edition of the GRI concept fo-
cused on German residential, being held 
at the Bristol Kempinski. Public and mu-
nicipal property companies, German and 
international investors, developers and 
lenders will discuss where the opportu-
nities lie and what the headaches in the 
sector are.
more at: http://www.globalrealestate.org/
DeutscheWohnen2014

November 27th Thursday
LMA Munich Real Estate Finance Con-
ference, Westin Grand Hotel, Munich
The Loan Market Association LMA’s first 
real estate conference in Munich, with 
more than 130 professionals already reg-
istered, with three weeks to go. An im-
pressive line-up of industry speakers will 
be discussing challenges in the highly 
competitive German REF market.
more at: http://www.globalrealestate.org/
De

October 6th-8th,  Monday-Wednesday
ULI Leadership Award & Urban Leader 
Forum - Hamburg
The ULI annual awards for leading per-
sonalities in the categories of Young 
Leaders, City Planning/Administration , 
Real Estate Industry, and more
More at www.http://german.uli.org

.................................................
UPCOMING EVENTS  
AND CONFERENCES
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Sponsored Statement

from Switzerland and France to 
Germany,“ says Patrick Frost, CEO 
of the Swiss Life Group. „Given our 
more than 150 years of experience in 
the real estate business and the ad-
ditional expertise contributed by the 
550 employees of CORPUS SIREO, 
we are confident that we will be able 
to successfully expand this business 
area further.“

CORPUS SIREO, with its head office 
in Cologne, was founded in 1995 and 
has since evolved from a regional 
real estate brokerage company into 
the leading German independent real 
estate service provider, winning a 
number of awards over the past years 
as the top real estate asset manage-
ment service provider in Germany. 
The company is also one of the 
two most popular employers in the 
German real estate sector. CORPUS 
SIREO provides real estate services 
for third parties through its 11 branch 
offices in Germany and Luxembourg. 
The company manages some EUR 16 
billion in real estate assets and gene-
rates revenues of approximately EUR 
160 million. Its customers include 
investors, banks, and companies with 
proprietary real estate portfolios.

„With the globally focused Swiss 
Life as its new owner, CORPUS SI-
REO will be able to further develop 
its business systematically and enter 
new markets. To this end we would 

Swiss Life is acquiring CORPUS 

SIREO and becoming a leading real 

estate asset manager in Germany.

The Swiss Life Group is expan-
ding its position in real estate asset 
management by acquiring CORPUS 
SIREO, the leading independent real 
estate service provider in Germany, 
with retroactive effect from 1 January 
2014. The sellers of the company are 
three German savings banks: Spar-
kasse KölnBonn (50%), Stadtspar-
kasse Düsseldorf (25%) and Frank-
furter Sparkasse (25%). This makes 
Swiss Life a leading real estate asset 
manager in Germany. The purchase 
price is EUR 210 million. Pending 
approval by the competition authori-
ties, the transaction will be comple-
ted in the course of the second half 
of 2014. 

„This acquisition is an important step 
to extending our position as a leading 
provider in one of our core strategic 
areas, real estate asset management, 

SWISS LIFE BUYS CORPUS SIREO, THE LEADING 
INDEPENDENT REAL ESTATE ASSET MANAGEMENT 
SERVICE PROVIDER IN GERMANY

also like to give greater consideration 
again to co-investments. We are loo-
king forward to taking the next steps 
in our development alongside Swiss 
Life,“ says Ralph Günther, spokes-
person for the Management 
The business segments acquired by 
Swiss Life comprise: 
-  Asset management (commercial, 

residential and retail) with full-
service solutions for acquiring, op-
timising and marketing customers‘ 
real estate portfolios or individual 
properties;

-  Project development including the 
design, building and marketing of 
residential projects;

-  Investment management compri-
sing the design, launching and 
management of indirect real estate 
investments;

-  Marketing of residential property 
in the conurbations of Cologne / 
Bonn, Düsseldorf and Frankfurt, 
as well as commercial properties 
throughout German

Swiss Life

The Swiss Life Group is one of 
Europe‘s leading comprehensive life 
and pensions and financial solutions 
providers. In its core markets of Swit-
zerland, France and Germany, Swiss 
Life offers individuals and corpora-
tions comprehensive and individual 
advice plus a broad range of own and 
partner products through its sales 
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throughout Germany, as well as in the 
Netherlands following a recent major 
acquisition. In commercial property it 
manages a portfolio of Grade A office 
buildings in German, Belgium, the Neth-
erlands and Austria

 

Germany/Legislation
Little sympathy for German 
estate agents’ strike action

For most Germans it’s already been the 
worst year in living memory in terms of 
strikes, with the travel season having 
been interrupted several times already 
this year by Lufthansa’s pilots and the 
crews of trains on Germany’s Bundes-
bahn. The longest train strike ever has 
just been resolved (for now), so Germans 
are used to real inconvenience and al-
ternative planning to accommodate the 
brunt of the transport workers’ dissatis-
faction.

No surprise, then, that there was nei-
ther sympathy nor understanding for 
a threatened strike by a widely-reviled 
group of business professionals – the 
property brokers. The strike was sched-
uled for November 7th, but 
despite warnings by the 
brokers’ association BV-
FI’s leadership of the threat 
to the ‘profession’, barely 
a third of the association’s 
own membership of 12,000 
heeded a call to down their 
commission-earning tools in 
favour of solidarity with their 
brokering brethren. 

Of those members who 
participated, only 30% voted for the 
action, 6% voted against and 64% ab-
stained. The required two-thirds quorum 
failed to be met, and the call to arms was 
thus rejected by default.

BVFI believes that the proposed reg-
ulation will threaten the entire broker 
profession. “The draft legislation submit-
ted by the government on the so-called 

mandating principle (Bestellerprinzip) will 
lead to the destruction of around 10,000 
brokerage companies, meaning the end 
for one-third of all broker firms,” BVFI 
announced in its strike appeal. “At least 
another 10,000 jobs are on the line.”

Rival owners’ and landlords’ associ-
ation Immobilienverband Deutschland 
IVD has also sought to distance itself 
from its fellow association BVFI’s call to 
man the barricades, describing it as “ab-
surd nonsense, and leading to the rest 
of the industry just shaking its head in 
bewilderment. The strike would simply 
damage the actually reputable brokers”, 
according to spokesman Jürgen Mi-
chael Schick.

At issue is the so-called ‘Besteller-
prinzip’ or the principle of “who orders, 
pays” – a reference to an imminent 
change in the law that will shift the 
burden of paying the commission on a 
leased or bought property onto the land-
lord or the seller, rather than the tenant 
or the buyer.

Given the low standing of the ‘pro-
fession’ of broker in Germany, support 
among the public as voiced in social me-
dia channels and Twitter has been under-

standably muted.  
There were calls 
for the strikers to 
go ahead and stay 
on strike for ever, 
and other less than 
encouraging ex-
hortations. 

None the less , 
even groups like 
the IVD recognize 
that the new law 

WILL cause problems for many real es-
tate agents across Germany. As it cur-
rently stands, about 850,000 rental prop-
erties are re-let each year with the help of 
a broker, which is around 40% of lease 
renewals. The number rises to around 
double that, or 80%, in tight markets 
such as Berlin, according to the news-
paper Tagesspiegel. The new tenant typi-

cally pays the agent a commission of 2% 
plus VAT. From next year the tenant will 
pay the landlord, who will either pay the 
broker or may take on the whole process 
themselves, depending on their appetite 
for getting closely involved in tenant ne-
gotiations.  

While getting a handle on exact fig-
ures is difficult, and the various lobbying 
organisations strive to outdo each oth-
er in estimating the damage caused to 
their constituents, the broker legislation 
is closely allied to the separate legisla-
tion being enacted by the government on 
residential rental caps, the so-called Mi-
etpreisbremse. This stipulates that when 
existing apartments are re-rented, the 
permissible rent be limited to compa-
rable local rates (Mietspiegel) plus 10%. 
This will take effect only after the federal 
states have enacted specific ordinanc-
es to identify regions with tight housing 
markets. 

About 2m of the 21m rental apart-
ments in Germany are supposed to ben-
efit from rent control. According to the 
Ministry of Justice, tenants will save 
annual expenses of €850m through low-
er rent increases and the elimination of 
broker fees. Income losses for landlords 
from rent control are estimated at €283m 
annually - to which have to be added ad-
ditional broker fees of €219m.

REFIRE:  Swings and roundabouts. A 
messy transition period while the indus-
try undergoes profound and permanent 
change is to be expected, at the least.

Germany/Research
German commercial property 
transactions up 30%, headed 
by office

Research from property consultancy 
group NAI apollo shows that transaction 
volumes in the German office market have 
increased by 40% to €12bn over the first 
three quarters of 2014.  Figures reaching 
us from fellow brokers BNP Paribas Real 

...from	page	22
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Estate and JLL do devi-
ate somewhat from the 
NAI apollo figure, but fre-
quently these are a function of definition – 
what certainly seems to be the case is the 
office sector has seen the second-high-
est first three quarters transaction volume 
ever in Germany, a sign of how strong it 
has swung back into investors’ favour.

Overall the investment market for all 
categories of commercial property was 
€25.4bn, up a full 33% on the same peri-
od last year. NAI apollos’s figure of €12bn 
for the office sector give the category a 
share of 47.2% (up 40% on last year), 
while retail at 26.2% (€6.7bn) remained 
on a par with last year. Another big win-
ner is logistics real estate (see elsewhere 
in this issue) which rose 54.6% year-on-
year to a volume of €2.7bn and a share of 
10.5%, thus exceeding even the previous 
record year of 2007 for the asset class, 
when it turned over €2.5bn.

Naturally the high demand in the office 
sector has led to lowered yields, of about 
5 basis points in the case of Berlin (4.6%), 
Frankfurt (4.6%) and Munich (4.25%). No-

table in the 
NAI apollo 
figures for 

office is the hefty increase in portfolio 
sales volume (up 164%) versus individu-
al sales (up only 20.7%). This was largely 
due to the €1bn LEO-1 portfolio sale to a 
Patrizia Immobilien Spezialfonds, and in 
Q3 the sale of the Orion portfolio to I-RE-
IT Global in Singapore for €225m.

Also notable is the rise of German 
investors at the expense of foreigners. 
According to Dr. Konrad Kanzler, head 
of research at NAI apollo, “A look at the 
buyers’ roster shows a clear dominance 
of German investors with a share of 
61.5%or €7.3bn, up a third on last year, 
and ahead of US investors at 17.5% or 
€2.1bn, followed by UK investors at 5.9% 
and €710m.

NAI apollo says the demand for of-
fice assets will continue over the next 
several months, with investors search-
ing extensively in B-locations and for 
value-added products. This will see 
full-year transaction volumes cross the 
€15.6bn threshold.

Germany/Healthcare real estate
Belgian REIT Aedifica 
boosts German nursing 
home holdings

The Brussels Stock Exchange-listed 
REIT Aedifica has bought a further port-
folio of eight nursing homes in northern 
and western Germany for €60m and an 
initial gross yield of 7%, and raising its 
German holdings to above €100m.

The nursing homes are located in 
small cities in North Rhine-Westphalia 
and Lower Saxony and offer 642 beds, 
the firm said in a statement. Seven of 
the homes are in North Rhine-Westphalia 
(Rheinbach, Wenden-Rothemühle, Kalle-
tal, Kirchlengern, Kierspe, Enger, Olpe), 
and one is in Bad Harzburg, Lower Sax-
ony. This brings the company’s number 
of beds in Germany to 1,135 across 13 
nursing homes, after an earlier acquisition 
this spring of two other nursing homes in 
Bonn and in Sonneberg, Thuringia.

“We look forward to taking another 
important step in the development of 
our German portfolio, with the addition 

Graph of Total Return Performance of Europe and Germany in Euro currency over the past twelve months 
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sector will inevitably grow,” said Gielens. 
Aedifica has a portfolio of €800m, which 

includes senior non-nursing-home hous-
ing in Belgium and apartment buildings in 
the largest Belgian cities, in addition to its 
care facilities in Germany. The group has a 
market capitalisation of €550m.

Germany/Study
Mood remains upbeat 
among German property 
finance providers

The latest quarterly barometer from Ber-
lin-based Flatow Advisory Partners, 
which measures the climate in Germany 
for real estate finance investing, reflects 
a buoyant mood among property finan-
ciers as new lending business opens up. 

In its latest reading for the fourth quar-
ter of 2014, Flatow’s FAP Barometer re-
turned a stable positive score of +2.33 
index points (slightly down on the pre-
vious quarter’s +2.48 points). Sentiment 
among lenders on the German commer-

cial real estate financing market remains 
upbeat, is the clear message. Effectively, 
nearly 70% believe that the parameters 
for commercial real estate financing are 
more progressive than they were the 
previous quarter. Overall the financing 
market has been rated as steadily more-
progressive (i.e. “greater willingness to fi-
nance”) by the interviewed experts since 
2012, the year the FAP Barometer was 
launched. 

According to company founder 
Curth-C Flatow, “Banks are able to ac-
cess money cheaply, and they are happy 
to put it into real tangible investments. 
Property remains a segment in high de-
mand.” 

The barometer shows that new 
business remains steady at around 
49%. For existing properties, loan-
to-value ranges from 50%-100% in 
fourth quarter, with the weighted aver-
age at around 72% across all financ-
ing and property types. Margins are 
65bps-600bps at a 176bp average, 
up from 167bp in 3Q13. For project 

of eight rest homes,” said CEO Stefaan 
Gielens. The assets were constructed 
between 2009-2011 and are leased for 
25 years to Bremen-based operator Res-
idenz Group, which will remain respon-
sible for repair and maintenance costs of 
the buildings.  

Aedifica has allocated the assets to 
three Luxembourg fund vehicles, in part 
due to the legacy of the assets previous-
ly being owned by the Sireo Immobil-
ienfonds Nr. 5 Sicav-Fis managed by 
Corpus Sireo. Residenz Group bought 
the assets back from Corpus Sireo ear-
lier this year, prior to offering them to 
Aedifica.

Aedifica said Germany offers signif-
icant investment opportunities in the 
nursing home segment as it is the larg-
est European market and has a strong 
demographic trend towards an ageing 
population. Care operators have started 
to grow and consolidate as well. 

“As in all western European countries, 
the need for financing solutions for real 
estate infrastructure in the healthcare 

Graph of the total return performance of Europe and Germany in Euro currency over the past five years 
REFIRE charts courtesy of GPR, Global Property Research
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part due to the somewhat cool recep-
tion afforded stocks throughout October.  
Sentiment has picked up somewhat on 
global markets since then, with the DAX 
having picked up from a steeply falling 
month to recover a fair amount of lost 
ground, despite what looks like a dete-
riorating economic outlook for Germany.

The TLG share price is also holding 
steady, but it was forced to launch at 
the lower end of its price spectrum to 
ensure that the issue got away cleanly, 
and avoid a repetition of the stumbling 
start experienced by fellow-listed group 
Deutsche Annington last year, in a sim-
ilarly nervous market phase. TLG, owned 
by US turnaround specialist Lone Star, 

developments, FAP registered LTVs of 
50%-90% for a 76% average, up from 
73%, and margins of 224bps, up from 
205bps.

The bulk of lending volume (85%) is 
made up of facilities of up to €50m, the 
survey found, even though the number of 
loans in the €50m-€100m bracket fell to 
9% from 20% in 3Q14. Niche segments 
such as wellness or entertainment prop-
erties or parking garages are becoming 
more readily financeable, while residen-
tial, office or mall financing showed a 
small contraction. Among project devel-
opment, hotels and micro apartments 
were notably prominent.

Respondents were also asked for 

their views on the direction of  residential 
property. About 56% of financiers said 
they expect further rising rents, but 44% 
believe the peak has been already been 
reached. The picture is clearer for pur-
chase prices, with 61% saying the peak 
has come and gone, while 39% believe 
the price rises have further to go.

Germany/IPOs
Uruguayan investor snaps 
up 21% of TLG in muted IPO

There was little fanfare recently in Frank-
furt for the listing of eastern German 
property specialist TLG Immobilien, in 

European Office Property Clock Q3 2014
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Bruce Nelson  
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Synergy 
The interaction of two or 
more elements to produce  
a combined effect greater 
than the sum of their parts

When you need an edge
When one plus one needs to equal three
When good is not good enough
That is when you need Situs
 
Situs provides: 
• Real Estate Advisory Services
• Primary Servicing/Loan Workouts
• Outsourcing Platforms

launched at €10.75, the lower end of its 
indicative price range of €10.75-13.75. 

A notable feature of the share take-
up was the purchase by a Uruguay-
an-based equities dealer, who scooped 
up fully a third of the equity on offer for 
its own position and on behalf of several 
Latin American institutional clients. This 
makes Mercantil Valores Agente de 

Valores SA of Montevideo a 21% share-
holder in the Germany company. Follow-
ing its investment, its first in Eruope for 
many years, the company commented: 
“We regard TLG as a unique investment 
opportunity in high yielding real estate 
assets in a growing economy with a safe 
legal environment,” it said. “According 
to our analysis TLG ratios and multiples 

appear to be more attractive than those 
offered by comparable Latin American 
real estate investment companies (e.g. 
Mexican REITs or Fibras).”

TLG Immobilien owns and manages 
about 800 offices, shops and hotels in 
eastern Germany which gives it a strong 
equity story based on its focused man-
agement and solid business model. It 
has strong presence in Berlin, and also 
generates about 35% of its rental income 
from grocery retailers such as Edeka and 
REWE and the discount groups Aldi and 
Lidl.

At the offer price, TLG was valued at 
€659m in equity or €1.24bn with debt, 
which sees it trading at a discount of 17% 
to its net asset value. The company will 
have brought in about €100m (less about 
€5m issue costs) from selling new shares 
as part of the flotation, now earmarked 
to expand its core portfolio through ac-
quisitions, while parent company Lone 
Star should earn €296m in reducing its 
shareholding from 100% to its current 
40%, while retaining the upside potential 
of selling further stakes at subsequent-
ly higher prices. It paid €1.1bn including 
debt in 2012 for TLG Immobilien from the 
German state (€594m in cash and €504m 
in assumed debt)

TLG is now capitalised at about 
€670m.  CFO Peter Finkbeiner recent-
ly confirmed the company’s intention to 
pay a dividend of 70-80% of the annual 
Funds from Operations.

Germany/Acquisitions
Samsung Life buys Frank-
furt’s ‘Silberturm’ for €450m

The landmark Silberturm (“Silver Tow-
er”) building in Frankfurt’s Hauptbahnhof 
quarter has been bought by Samsung 
SRA Asset Management, a division of 
the Korean Samsung Life Insurance for 
a price of more than €450m. The seller is 
a consortium of eight institutional inves-
tors led by IVG Institutional Funds.
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A report in the trade news-
paper Immobilien Zeitung said 
the sale of the 166m-high tow-
er went ahead last week after 
the Koreans offered the highest 
price in a competitive bidding 
process. The 36-storey, 78,000 
sqm asset was built in 1975-
1978 and remained the tallest 
building in Germany until 1990 
when it was the headquarters 
of the Dresdner Bank, which subse-
quently merged with Commerzbank.

The property was thoroughly refur-
bished for €110m between 2009 and 
2011, when its new (and current) tenant 
German railway Deutsche Bahn moved 
in, and which still has a 12-year remaining 
lease term. The tower was held by eight 
institutional investors led by IVG Institu-
tional Funds, which bought it for around 
€400m in 2011 from Commerzbank. Ba-
varian public pension fund BVK provided 
€190m debt, but the fund’s financing will 
now to be taken over by Dutch ING Real 
Estate, which won a competitive bid for 
it, according to Immobilien Zeitung.

Germany/Retail Real Estate
Catalyst Capital buys NRW 
shopping centre in third 
German deal

London-based private equity real estate 
firm Catalyst Capital has concluded its 
third and biggest deal to date on be-
half of a partnership it maintains with an 
overseas family office. The company has 
just bought the Erft Karree Kerpen retail 
park, near Cologne, from Aachen-based 
vendor Nesseler Grünzig Group, for the 
partnership. The price paid was about 
€55m in the form of a share deal.

The transaction follows the acquisition 
of Stadt Tor, an office asset in Neu-Isen-
burg outside of Frankfurt, for €20 million in 
September 2013 and Eschersheimer Land-
strasse 50, an office building in Frankfurt 
city itself, for €16 million two months ago.

The 55,000 sqm retail park 
is let to 31 separate tenants 
including home improvement 
specialist OBI, office supplier 
Staples, sports retailer Inter-
sport and consumer electron-
ics retailer Saturn among oth-
ers. The centre generates an 
annual rent roll of about €4m, 
while the weighted average un-
expired lease term is 8.5 years.

Kean Hird, the Catalyst partner re-
sponsible for the German and Polish 
regions, said: “This is a classic Cata-
lyst Capital acquisition. We are buying 
a well-located and well-let investment, 
which offers the opportunity for us to ap-
ply our asset management skills to add 
value through driving rental uplifts, repo-
sitioning some units and developing new 
units on vacant plots”.

Catalyst was established in 1996 since 
when it had invested more than €5.1 bil-
lion in real estate assets. The company is 
now raising its second investment fund, 
CEPF II. although it transacts also via 
separate accounts and partnerships. Its 
first European Property Fund closed 
in 2008 and is a €228.5m opportunistic 
fund holding assets in the UK, France, 
Germany and Poland.

Germany/Funds
GRR adds NRW superstore 
to planned €300m fund

The Erlangen-based GRR Real Estate 
Management GmbH boosted its first re-
tail fund to more than two dozen proper-
ties when it bought a Marktkauf super-
store in Büren in North Rhine-Westphalia 
for its GRR German Retail Fund No.1, 
paying €5.55m. The seller is a fund man-
aged by TIAA Henderson Real Estate. 
It also bought a local supply centre in the 
city of Lengede, Lower Saxony, for the 
fund from SB Markt Lengede GmbH & 
Co. KG, for which it paid €5.9m. 

The Marktkauf superstore has total 

leasable space of approximately 3,800 
sqm, all of which is used by Marktkauf. 
The lease has a remaining term of just 
under ten years. The property, with 210 
car parking spaces, stands on around 
10,100 sqm of land. Originally construct-
ed in 1977, it was rebuilt in 2002 after a 
fire, and was subsequently extensively 
modernised by Marktkauf in 2012.

The total retail space of the neighbour-
hood mall in Lengede, which was built in 
2004, is about 4,200 sq m of which 2,200 
sqm are leased by anchor tenant Rewe. 
Additional tenants in the property are 
Lidl and KiK. The remaining rental terms 
are approximately 9.4 years. The centre 
offers 211 parking spaces.

The GRR German Retail Fund No.1, 
launched in 2012, focuses on retail prop-
erties in the basic retail segment, and 
plans to grow to €300 million over the 
next two to three years, with food retail-
ers to represent around 70% of rental 
income. Eligible assets are properties 
worth between €3 million and €15 mil-
lion, which have long-term leases with 
creditworthy store chains in the German 
food retail sector as anchor tenants. The 
Fund targets primarily German institu-
tional investors.

GRR Real Estate Management GmbH 
specialises in retail properties in Ger-
many, with a focus on investment and 
asset management. The company is 
headquartered in Erlangen in Bavaria 
and employs 39 people. Currently, GRR 
REM has around 300 properties under 
management for various investors, with 
a gross lettable area of 670,000 sqm and 
now valued at around €1 billion.

Germany/Retail Real Estate
Edeka bid for Tengelmann 
to impact retail property 
market

For investors in German retail portfolios 
involving the leading grocery chains, news 
of the announced takeover of Kaiser’s 
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Tengelmann by rival Edeka will be giv-
ing them distinct pause for thought, as it 
is likely to have a noticeable impact on 
the retail property market, at least region-
ally. Edeka want to take over its smaller 
rival by June 2015.

Although Mülheim-based Tengel-
mann’s market share of 0.6 % is low in 
the German grocery retail industry, over-

all its markets are concentrated within three regions of Germany. 
According to Joachim Stumpf, CEO of Munich-based re-

tail real estate consultancy BBE Handelsberatung, “Kaiser’s 
Tengelmann is primarily focused in North Rhine-Westpha-
lia, Berlin and Bavaria, where especially in these areas, the 
landlords will suffer due to the concentration. At the end of 
the day, the quartet of Edeka, Rewe, Aldi and Lidl’s market 
power will be strengthened by the fusion.” These four leading 
retailers have collectively an 85% market share.

Stumpf believes that the takeover will considerably 
strengthen Edeka’s market position, leading to the elimina-
tion of the Tengelmann brand, and the bolstering of Edeka’s 
own discount chain Netto where the competitive situation 
allows. If the deal goes ahead – and it is now just waiting for 
the approval of the German cartel office – then the majori-
ty of Tengelmann’s 450 stores in Bavaria, Berlin and North 
Rhine-Westphalia will be reflagged as Edeka markets by mid-
2015, and “to avoid cannibalism effects, other Tengelmann 
markets will be turned into Netto markets where necessary.”

The chain now with most to fear would seem to be fellow 
co-operative retailer Rewe, which has vowed to use every 
legal tool at its disposal to prevent the Edeka-Tengelmann 
takeover going ahead. In the three Länder where Tengel-
mann’s is active, Rewe believes the new merged company 
would have a 35% market share, making it twice as big as 
Rewe and very capable of abusing its market position.

Germany/Investment
Bavarian pension fund BVK makes further 
investment in US office sector

Bayerische Versorgungskammer (BVK) has invested in the 
US office sector, its second US deal in as many months. Invest-
ment managers for the German fund bought assets in eastern 
US under a global mandate. CBRE Global Investors bought 
the 200 Cambridge Discovery Park in Boston for a “very high 
two-digit-million sum”, said Universal Investment which acts 
for a gloal real eastate mandate which BVK awarded to CBRE 
GI last year. It follows on a deal last month made by LaSalle In-
vestment Management in Chicago, also for a member of BVK. 

For more information about Greenman and our Q2 2014 
investment priorities please contact a member of our investor 
relations team at enquiries@greenman.com or call us on 
+353 1 647 1121 

Visit us at www.greenman.com

Premier Benchmark Property LTD., t/a Greenman Investments is authorised 
as an Alternative Investment Fund Manager by the Central Bank of Ireland 
under the European Union (Alternative Investment Fund Managers) 
Regulations 2013. Authorisation number C123941.

Greenman
Investments
Greenman are sector specific investment fund 

managers. Our sole focus is the German food 

retailing asset class; Fachmarktzentren. Our funds 

own 18 Fachmarktzentren, with a value of over 

€100m located across Germany, 

Our investment strategy delivers:

•	 low	finance	&	operational	costs

•	 high	annual	rent	surpluses

•	 twice	annual	investor	distributions

•	 flexible	investment	structures

•	 conservative	exit	models

•	 operational	transparency
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